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CHICAGO, FEBRUARY 6, ro15. 52.00 Per Year. 














ADJUSTABLE FLANGES 


Patent Applied for in U. S. and Canada. 


TWELVE : f SEVEN 
DEPTHS 


Can be used with any T. & B. Wafer Register or Floor Register 
to form a BASEBOARD REGISTER. 








All faces of dif- 
ferent designs 
are interchange- 


Style 100—Flange used with our New 3 Style 300—Flange used with our New 
Convex Steel Wafer Register. 


Scale Wafer Register 
(New Slide Movement) 


G. COMPANY 


New York Chicago Cleveland Bridgeburg, Ont. 

















ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 66 and 67 
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Make Us Prove It 


ig) Economy— Ventilation—Moisture 
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—_ ET’S cut out all this “‘best-ever talk’’ and get right down Now what are your questions? ‘ 
o to Kelsey “brass tacks” talk. Fire them at us. The more the merrier. The Harder the PS 
os What you want to know is, whether the Kelsey will nut is to crack—the better. 2 
= do the things4ve say it will do. Nothing else matters. There is nothing quite like selling a thing that admits, and 2 
& The best way to find these things out, is to ask. permits, of all kinds of investigation, and every kihd of com- bod 
* The best pecple to ask are those who sell Kelseys; those parison. % 
i" who buy Kelseys. and the people who make Kelseys. Just such is the Kelsey Health Heat System. " 
' We happen to be the makers. Now come along with your questions. 





HE Ke L5 E New York 


WARM AIR GENERATOR 103 - Y Park Ave. 


= RS £99.93) 


Chicago 
2767 Lincoln Ave. 





(= 
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Syracuse, N. Y., 301 James St. 
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Leads Them All 


“FRONT RANK” 


SHEET STEEL 


WARM AIR HEATER 


DURABLE—EFFECTIVE 
ECONOMICAL—HEALTHFUL 





BUILT ON STRAIGHT 
VERTICAL LINES 


SIMPLE IN OPERATION 
HEATS AND VENTILATES 





PERFECTLY GAS-TIGHT 


Write for our catalogue. 


HAYNES-LANGENBERG MANUFACTURING COMPANY *°*5*7 core'.rc* 2 
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DANGLER 
BLUE FLAME WICK OIL STOVES 


Are simple in operation, economical, safe and serviceable. You can depend on 
them to give your customer absolute satisfaction. This means more customers. 





WICK OIL STOVE with White Splasher Shelf 


Our 1915 catalog fully describes and illustrates the entire line of DANGLER 
OL AND GASOLINE STOVES AND RANGEs. Write for it at once. 


DANGLER STOVE COMPANY 


DIVISION AMERICAN STOVE COMPANY 


Cevelond 3 Ceyelond 
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SOLID FACT STATEMENTS 
OF MERIT 


QUALITY RA NGES \ 


Because every statement we make 
is backed up by solid facts. 








All material used in the construc- 
tion of QUALITY ranges is the 


very best obtainable. Every piece 


is thoroughly tested and put to- 
gether by skilled workmen. 


... . STOVES AND RANGES 
Quality SURE TO PLEASE 


You are a good judge of quality so 
write to-day for catalog. It describes 
our full line of ranges and stoves. 


QUALITY STOVE anpD RANGE COMPANY 


BELLEVEULE..cdLLINOTS 


VAN’S 


Patent Improved, Wrought 
Steel, Portable 


RANGE 


For Hotels, Restaurants, Public 
Institutions, Boarding Houses and 
Private Families. 


All kinds of Hotel Implements for 
culinary purposes. 


We manufacture a complete line of 
Ranges, all sizes, and for every 
purpose. 


Write for catalog and full particu- 
lars in regard to our new selling 
plan. 


THE JOHN VAN RANGE CO., rittaniresevay Cincinnati, Ohio 
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Oil 


and 






‘ 


They Save 


You can do more work on a CLARK JEWEL in less time and with less oil than any other 
oil stove made. 


No waiting—no delay, requires practically no attention except keeping the supply tank filled. 


CLARK JEWEL oil stoves finished in attractive OLIVE Green will almost sell themselves, to 
say nothing of the high speed burners and the many other important features. 

















You can sell more CLARK JEWEL oil stoves in less time and with less work than any other line. 


GEORGE M. CLARK & COMPANY 


DIVISION AMERICAN STOVE COMPANY 
CHICAGO, ILLINOIS 








































“QUICK MEAL” 
WICK OIL STOVES 


for 1915 
SAMPLES NOW READY 


All sizes from the smallest 
two-burner to the largest 
five-burner cabinet. 


Porcelain Enameled Splash 
Backs are attractive and 
sanitary and can be fur- 
nished on all “QUICK 
MEAL” OIL STOVES. 





The “QUICK MEAL” Agency is something worth while. Secure it now. 


RINGEN STOVE COMPANY 


Div. American Stove Co. 


825 Chouteau Avenue ——— 
Catalogues now ready ST. LOUIS, MISSOURI SAN. FRANCISCO, CAL. 


Ce ee Ee ee 
‘ eile Cie oho syne 
gp ie ee a ee 
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HEATERS 
OF MERIT 



























BEAVER ‘} 


WARM AIR FURNACES 


MORE HEAT INDESTRUCTIBLE 
LESS FUEL CONVENIENT 
ECONOMICAL SATISFACTORY 


a 


The BEAVER WARM AIR HEATERS are recommended by all who 
have used them. The small consumption of fuel, will reduce your coal bill, and the 





amount of heat will be just the same. This heat is evenly distributed at all times. 


Write for Catalog ‘‘G’’, which fully describes the BEAVER LINE of WARM AIR 
HEATERS, They are not only a profit making line, but business builders as well. You 
can’t afford to let this opportunity to increase your business slip by. Investigate at once. 


THE DANVILLE STOVE & MFG. CO. 


DANVILLE, PENNSYLVANIA 




















SAN FRANCISCO, CAL. 


PITTSBURGH, PA. 
Mangrum & Otter Co., Inc., 561-563 Mission St. 


/ LOS ANGELES, CAL. 
R. E. Edmunds, 104 Wood St. 


Union Hardware & Metal Co. 





W. D. SAGER, 330-340 North Water Street, CHICAGO, ILLINOIS : | 











———es 





THE CHAMPION 
INTERCHANGEABLE 


The Range That Burns 


GAS, or COAL or WOOD 
Sells 12 Months of the Year 
Qe ae. Has 6 Lids 


for Gas or 
6 for Coal. 


Changed in 
3 Seconds. 





ge Takes only 
— 42 inches 
— - Floor Space. 
Reduces the 
Gas Bill one- 
third. 


Pit uce Takes All 
| Poisons from 
the Home. 


Made in 
Steel and 
Cast Iron. 


The Most 
Profitable 
Sold. 


On Sale from the Atlantic to the Pacific. The Greatest on the 
Maket. Will Please Your Trade. Write for Catalog and Prices. 


THE CHAMPION STOVE CO. 


xu Cewnd 








FOR GAS 














A look into the ; 
XXth Century Furnace 


It radiates one-third more heat. 

It uses one-third less fuel. 

It consumes its own gas and soot. 

It is practically indestructible—few repairs. 

It has a convoluted radiator, which intensifies the heat. 


The 
Sensible 
Furnace 


is one that burns all 
kinds of fuel, even 
to cheap grades of 
soft coal and slack, 
with such a perfect 
combustion as to 
give the most heat, 
like 


The 
XXth 
Century 
Furnace 


Write for 
Catalog A. 


XXth Century Heating & Ventilating Co. 
General Office and Factory at AKRON, OHIO 











AMERICAN ARTISAN AND HARDWARE RECORD 7 








Give Winter the Laugh 


BOYNTON SQUARE POT FURNACES 
give Winter the laugh. They are so con- 
structed that the fire burns evenly all over the 
grate, insuring the most complete combustion 
possible. 

Every year more people insist on having a 
SQUARE POT FURNACE. Actual results 
are what count. That is why the demand for 
SQUARE POT FURNACES is increas:ng. 

Send early for your copy of the Square Pot 
Catalog. 








Why not investigate? 


BOYNTON’S SQUARE POT CHICAGO 
ADMIRAL FURNACE NEW YORK JERSEY CITY 














The Answer to the 
Heating Question Solved— 


MONARCH 


AIR-BLAST, WARM AIR 


HEATERS 


Furnish a large supply of fresh, warm air ata 
minimum cost. The specially constructed fire- 
pot extracts all of the good out of the fuel, and 
the radiator utilizes every valuable heat unit of 
the products of combustion before they enter 
the smoke exit. 





Write for our latest complete catalog and 
offer to dealers—you can do a bigger business 
with our aid. 


THE FOREST CITY FOUNDRY & 


: MANUFACTURING COMPANY ‘ 
j Gyglond (relond 





re een ated 


=) 


rain Wey 
. 
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Moral — Buy the LAUREL 


Because | 


LAUREL FURNACES 23am: 





we . 





Embody Something Different and Something Better. 
Their Latest Features make them Quickest Heaters. 


They give your Customers the Greatest Satisfaction. 








Seven Series to Select From. 
Write today for our FURNACE Catalog No. A-29. 


THE ART STOVE COMPANY 


ae oad DETROIT, MICHIGAN 











Qing Heater Hints—No. 4 


To meet the demand for a strong, durable warm air furnace that will 
burn either hard or soft coal, the GILT EDGE ALL CAST IRON 
HEATER has been designed. An extra large combustion chamber 
utilizes every particle of gas and smoke before they pass into the outer 


radiator. This saving of fuel makes the GILT EDGE ALL CAST 
IRON HEATER one of the cheapest heaters to operate. 


Patented Anti-Clinker Grate keeps the fire clean. No unconsumed 
fuel can fall through. Easy to shake or dump. 


































Write for Descriptive Catalog of the GILT EDGE LINE of 
WARM AIR HEATERS. They are worth investigating. 


R. J. SCHWAB & SONS CO. Milwaukee, Wis. 


























Now is the right time to choose the 
correct furnace for this year—the 
one that will build up your busi- 
ness and make money for you. 


For information about the best trade 
building furnace made write 


THE T. E. HENRY FURNACE CO. 


MAKERS OF 


@ Moncsiegy @ 


TRADE MARK 


FURNACES 












(Eland Claud 
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They’re Surely the Best 
If they bear the @ S 














When you are handling WISE WARM AIR HEATERS, you 
know that you are offering a heater of quality—one that has made 
good wherever it has been tried out. 


WISE WARM AIR HEATERS 








are constructed on scientific principles. They give more heat and burn less fuel than other warm 
air heaters. 

Our new 1915 Model covers numerous changes and improvements that will greatly increase the 
already high efficiency of the WISE HEATER also simplifying its operation, and contains an 
entirely new grate, which is a combination of an annular shaking and basket dumping grate, 
which is the most convenient and most practical grate yet devised. 

FIREPOT—Is heavy, cast in one solid piece with slots in the walls. Airis admitted and heated 
in these slots before entering into and above the fuel. This supply of heated air permits the con- 
sumption of 90% of the gas and smoke, securing perfect combustion and generating intense heat. 


Our latest complete catalog will be sent to you at your request. Better write for it at once. 


WISE FURNACE COMPANY 


AKRON, OHIO 




















= 








For Your 
Customers’ Comfort 


you should install 


HOME COMFORT 
WARM AIR HEATERS 


For many years they have been giving 
long and satisfactory service to all of their 
users. Some of the reasons are — 


Smoke and Gas Tight 
Unusually Durable 
Large Capacity 
Always Ready 
Economical 


Burn Well 


We have a good proposition to offer agents. 
Write for it and our latest catalog of HOME 
COMFORT WARM AIR HEATERS. 


WROUGHT IRON RANGE CO. 


5661 Natural Bridge Ave., ST. LOUIS, MO. 
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\ \ JHEN selecting a line of warm air heaters, 
consideration must be made of their dur- 
ability, economy and practicability— 


AMERICAN WARM 
AIR HEATERS | 


Will stand the severest trials. They have been 
proven durable, economical and practical in 
every way. The best results with the least 
expenditure can be obtained from AMERICAN 
WARM AIR HEATERS. 


Our latest catalog will be sent to you at 
your request. Write for it today and be ccu- 











vinced. 


AMERICAN FURNACE CO. 


2725-27 -29-31 Morgan Street 





ST. LOUTS. MO. 








The Coming Season 


Promises to be one of great profit for WARM AIR HEATER DEALERS. 


Make It Your Most Successful Season 
by selling 


FLORAL CITY “KING WARM AIR HEATERS 


They are just what you want to do this. They burn any kind of fuel 
and burn it economically. Construction is on scientific principles only. 
Made to give the best and Iongest service possible. 


Write for catalog and further information. 


THE MONROE FOUNDRY & FURNACE COMPANY 


Monroe, Michigan 











" | "School Room Heaters 
Furnaces and Hot Water 


CHARLES SMITH, 70 West Lake Street, Chicago, Hlinois 


SPECIALTIES FOR COMBINATION HEATING 














SCHEIBLE 
HEATERS 


HAVE 


a reputation for 
DURABILITY, 
PRACTICABILITY 
and ECONOMY. 


Easy to operate and §& 





cE ieee > «Let us tell you all | rertursner the oboe 

consume any kind off ¥ oo be fellow has it. 

fuel. <— eee about them. AMERICAN BELL & 
SCHEIBLE-MONCRIEF NORTHVILLE, MICH. 





1444 Wect Ninth St. 





HEATER CoO. 





SCHEIBLE : 
HEATERS 







HOT 
ARE AIR 
TheRIGHT WARM | FURNACE 


instalied with or with- 


AIR HEATERS | tortatica win or, wien 
at the RIGHT: Years and & wonderful | 
® PRICES. a 


DEALERS 
Get the agency now. 





Ceveland 











aS 


fuel 
nly. 





Y @ 
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THE DEALER BENEFITS 


by having warm air heaters that burn cither coal 
or wood in his stock. 





ROBINSON TUBULAR 
WARM AIR HEATERS 


Burn either coal or wood equally well. They are made 
to give long and satisfactory service. 


Grate is of the celebrated Eclipse style. Ash Pit is 
broad and deep, allowing free circulation of air under grate. 
Has a Direct Draft and Return Flue with long fire travel 


Our latest catalog should have a place in your shop. 
Send for it at once. 


ROBINSON FURNACE CO. 


205-207 West Lake Street, Chicago, Illinois 











DO YOU KNOW THAT 


SMITH’S “MALTESE” 
WATER HEATERS 


Are made with eight styles of 
tappings? 





They can be used in any 
Warm Air Heater, Steam or 
Hot Water Boiler. Easy to in- 
stall and always ready. 

Write for our catalog and prices at once. 


CHAS. SMITH CO. 


57 West Lake Street Chicago, Illinois 











“MISSION” 


Symonps’ New Sipe WALL REGISTER 


Greater Area—Simple in Construction 
and Operation—Easily Installed 


Send for complete catalogue and prices. It will pay you to write. 


SYMONDS REGISTER CO. 


1102-1104 Madison St., ST. LOUIS, MISSOURI 








Plain Lattice 
Cast Iron 
Cold Air Faces 


Thousands of 
dealers are us- 
ing these faces 
at a big saving. 


The lowest 
priced COLD 
AIR FACE 
made. 


Get our prices 
and save 
money. 


Prompt 
Delivery 


THE FURNACE SUPPLY & MFG. CO. Ceveland 




















Ornamental Ventilators 


made to match any finish. Any style, shape or size. We 


will make them from your specifications. Padgett’s 
Wooden Cold Air Faces will not mar the appearance of 
home or office. Can be concealed under hall seats, under 
stairs, in walls or floor, or many other places. 


Send for booklet and prices. 


The Wooden Ventilator Co. 


East Palestine, Ohio 














| Have You Read the Front Cover? | 
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ADJUSTABLE ELBOWS 
That Are ADJUSTABLE 


All sizes Tin and Galvanized Iron Pipe and Fittings for Warm Air Furnace Work. 























er a RC a 





We guarantee quality, are prepared to furnish in large quantities 
and satisfaction is a certainty. Ask us for free sample and prices. 


F. MEYER & BRO. COMPANY 


PEORIA, ILLINOIS 
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“Universal” Slides are Easily Applied— © 


A gentle tap with a hammer and the “Universal” Slide is 
applied to the most fragile piece of furniture. An ideal article 
for light weight furniture where casters are unsuitable. 


No. 4—14” Diam. 


The prongs are brought in 
from the edge of the slide, 
obviating the possibility of 
splitting the furniture leg 
or causing an ugly projec- 
tion. A practical improve- 
ment over the old style slide. 





This Patented feature, protected by exclusive patents, is only found in 
**Universal’’ Slides 


Universal Slides glide, don’t scratch, keep bright and won't fall off. They Pee i a 
are constructed of best steel that is highly nickel plated and case hardened. 
Price negligible. 


Write for Sample Card No. 25 R. H. 





Universal Caster & Foundry Co. 


29 West 42nd Street (Aeolian Bldg.) 
New York 


Also Makers of Ball-Bearing, Non-Ball-Bearing, Grip Neck, Phila., No. 1—1” Diam. 
Oblong Plate and Metallic Bed Casters. 























WE Guarantee 


our Casing Rings to be 








PERFECT TRUE 
IN TO 
CIRCLE MEASURE 






We are 
THE ORIGINATORS AND INVENTORS OF 
STEEL CASING RINGS 
AND OWN AND CONTROL THE ROLLS FOR 
MAKING THE STOCK 
FULL CIRCLES for Ordinary Use 
PARTIAL CIRCLES for Full Cast Fronts 
GET OUR NEW PRICES 










WITH LUGS 


WITHOUT 
FOR LUGS FOR 
DOUBLE CASING SINGLE CASING 
THE WALWORTH RUN FOUNDRY CO. 
Makers of Fine G I Casti + 
eaten ee West 27th Street, (eyplond 
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=~ You Can Install a 
Damper Equipped 
with a Parker’s 
Sure Lock Clip in 
Less than a 
Couple of Minutes 


_ The locking device, hidden away 
in the barrel of each Clip, makes 
this possible. 


This locking device is really the 
“heart” of the Clip. It holds the 
damper firmly in any desired posi- 
tion, making unnecessary the trouble- 
some attachments usually employed 
for doing this. 


One Sheet Metal Contractor writes: 
“It pays for itself, twice over, in the 
time and the labor which it saves.’ 


The Clip is made of malleable iron 
with L and T handles. It is specially 
adapted for regulating dampers in small 
ducts, furnaces, smoke pipes, etc. 





Write us or our nearest distributor 
for literature, prices, etc. 


Parker Supply Company 
M'f'rs of Engineers’ and Sheet Metal Workers’ Specialties 


511 W. 45th St., New York 


Distributers 








Baltimore—E. L. 
Nimmo Co. 

Boston—Arthur C. 
Co. 


Buffalo—Bez als & Co 


Parker & Indianapolis—Tanner & Co. 
Jersey City—J. S. Norton & 
Harvey Co. 
Milwaukee—Wm. Hammann. 
Minneapolis—Roberts- Hamil- 


wr: eepimpaaiats Voshardt ton Co. 
New Haven—The C. S. Mer- 
a JM. @ th A. sick & Co. 


Osborn Co. New York—H. Weiss & Co. 
Davenport—Sickels & Preston Philadelphia—W. F. Potts, 
Co. Son & Co., Inc. 
eee Standard Metal San Francisco — Holbrook, 
Co. Merrill & Stetson. 














A SHINE 
IN map 


Stove Polish 
Metal Polish 


Iron Enamel 


Our products do not dry out, rust through 
cans, or freeze in any climate. They are good 
until used. Our name guarantees quality and 
dealers handling BLACK SILK products are 
assured of a ready sale for them. 














Buy through your jobber 
BLACK SILK STOVE POLISH WORKS, Sterling, Illinois 


A SHINE 
IN ByERY, 


DROP 4 


An 




















“SAFETY FIRST” 


Is the cry of the nation 


MICHIGAN SAFETY 
HEATER PIPE 


is absolutely fireproof. 
An air chamber, between 
the outer and inner pipes, 
prevents overheating, and 
also maintains the original 
temperature of the air pass- 
ing through the pipe. 


The Automatic 
Locking Device 


completely locks the joints, 
making them air tight. This 
improvement saves about 
60 per cent of the time 
and labor usually spent on 
similar work. 








Sold everywhere by first class jobbers. Write for 


our latest catalog. 


THE MICHIGAN SAFETY FURNACE 
PIPE COMPANY 


STOVE DEALER S— 


Here is a perfect Stove Polish that 
can be reduced without benzine—only 
water is needed for 


BLACK JACK 
WATER PASTE 


This eliminates all fire hazard. The shine 
obtained with BLACK JACK WATER 
PASTE is unsurpassable. Better try it. 


Free sample will be sent upon request 
Write for it at once 


WICKEL PLATE STOVE POLISH CO. 


fAanufacturers Chicago, Ill. 


FANNER 


Stove Trimmings 


Goods that last. Knobs, Bolts, 
Towel Rods, Towel Bars, Chap- 
lets, Rings, Bands and Edges. 








PROMPT SHIPMENTS ALWAYS 


Fanner Manufacturing Co. 





New Address: 113-115 Fort Street East, DETROIT, MICH. 





SEND FOR PRICES AND CATALOGUE Cleveland 
is 
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Munsell’s Mica iii 
EUGENE MUNSELL & COMPANY 


NEW YORK: 68 Church St. CHICAGO: 542 S. Dearborn St. And Leading Jobbers Everywhere 


STOVE REPAIRS ~ | coorer oven Taenmomerer 


isa SIGN OF QUAL- 
ITY ina range. it is 

Range and 
Furnace Repairs 


A.G. BRAUER SUPPLY CO. 


ity of any range. 
316-318 North Third Street 
ST. LOUIS, MISSOURI 


15 




















i Your wane is not complete 
A ntil you get it. It adds sell- 





= ag ope Ove en Ther rmome- 
he way for 20 
ars poll ye till leads. 





Get our catalog 
and prices. 


(One-half actual size.) 


The Cooper Oven Thermometer Co. 
PEQUABUCK, CONN. 

















were 

OUR STOCK Lightning Stove Pipe Machines 

t St and Save time, money and labor. Their operation is simple, 

¢ nae Poaed ce oh send ry rapid and noiseless. The LIGHTNING STOVE PIPE 
Write for Catalog and Prices. MACHINE is the only one on the market that will 


rapidly and perfectly close the seams or groove Nested 
Stove Pipe. Can be attached to any post, 
wall or bench. It is adjustable to all sizes 
and gauges of Stove Pipe, Furnace Pipe 
and other Sheet Metal articles. 

Write for particulars. 







Manufactured by 


HEMP &CO., St. Louis, U.S.A. 




















PATTERN S'STOVE BOLTS, STOVE RODS | 





FOR STOVES AND HEATERS. "W8oiStA435:25n and RIVETS ay 
Establis' 
VEDDER PATTERN WORKS, ‘*PUst°* Troy, N.Y. Of the Higher Quality : 
THE GEO. W. COPE We are in a position to offer you a complete Hi 
TOVE PATTE RN WO R K line of STOVE BOLTS, STOVE RODS ) 
and RIVETS of all kinds and sizes at the &g 
Cor, Brush and Woodbridge Sts., | DETROIT, MICHIGAN best prices. Our catalog will explain. ; 


Write for it today. 








THE KIRK-LATTY MFG. CO. 























See the Wants and Sales pages. 1 Goad Gund 
PATTERNS | Pall esau | buathaaovrare f 
For Stoves and Heaters = fRON& WOOD PATTERNS C 3 ALUMINUM i 
The Cleveland Castings Pattern Co. g@STOVE PATTERNS WOOD 1RON,BRAS? MATCH | 
Cévlond Se QUINCY, ILL Quincy. ILL. <= 




















XXth Century Sheet Metal Worker—60c 











For Sale By AMERICAN ARTISAN 








AMERICAN ARTISAN AND HARDWARE RECORD 











DON’T RIVET IT 


When You Can Save 60% to 90% 
By Spot Welding It 





No Rivets 
Used 


? 


No Holes 
to Punch 








SAVE D A manufacturer has two spot Welding Machines and two operator 
$20 00 to run them. He states the two men operating ‘*‘TOLEDO’ 
, Welding Machines turn out as much work as ten men formerly did 


PER DAY 3 whenriveting. Saving of 8 men at $2.50, or $20.00 per day. 


We claim everyone can effect proportionate savings by the use of ‘‘ TOLEDO”’’ Weldin 
Machines. Just tell us what you are doing now and send us a sample of your work. We will weld 
it for you if it’s a weldable job, and return it with full information as to the time required to do the 
work, and the cost for electric current. Then compare with your present costs. It’s dollars to 
doughnuts you can save the first cost of a ‘*TOLEDO”’ Welding Machine in a few month’s time. If 
you can’t—it’s because you don’t have enough work to keep it busy. And don’t forget—we make 
butt welders that will save as much or more than spot welders, if you have use for them. 


And we have a make-good-or-take-back proposition that’s one-sided for you. Just your 
name and address, please, and tell us what you want todo. You will get full and free information 
.n addition, we have followed the lead of our Democratic low tariff friends, and have adopted 

heir slogan. 


PRICES REVISED DOWNWARD 


on many of our machines. Don’t fail to get the new prices. 


NO LEASE NO LICENSE NO ROYALTY 
THE TOLEDO ELECTRIC WELDER COMPANY 
A. M. SEARLES, 4100 Langland St. 


323 N. Sheldon St. 
CHICAGO, ILL. CINCINNATI, O. 
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ESTABLISHED 1880 
Representative of 

The Stove Tin Hardware 

Heatirfg and Ventilat- 


ing Interests 
PuBLISHED EVERY SATURDAY 





ERICAN ARTISAN 


rdwareRecord 


Address all communications and 
remittances to 


DANIEL STERN 
Publisher and Proprietor 
910 South Michigan Avenue 
Chicago Illinois 
25 West 42nd Street New York 





TERMS OF SUBSCRIPTION IN THE UNITED STATES AND Its Possessions (Invariably in Advance) ONE YEAR PostaGE Parp $2.00 
Foreicn CounTRIES ONE YEAR PostaGE Paip $4.00 CaNnapa ONE YEAR PostaGE Paip $3.00 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 
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PossiBLy no stronger proof could be given of the 
faith which some manufacturers have in the coming 
prosperity of this country than is found 

P — of in the action recently taken by the di- 

Dividend rectors of the United States Steel Cor- 
Hopeful Sign. ation when instead of cutting the 
wages of their multitude of employes they decided to 
“pass” the quarterly dividend. For surely, if these 
directors had not been certain that in the very near 
future their mills would be running on full time to 
take care of greater volumes in sales and contracts, 
they would have taken the profit and cut the wages 
of their employes, arguing that “wages must be re- 
duced some time any way and why not now.” 

The New York World in its editorial comment on 
the passing of the dividend makes the following state- 
ment: 

“This action of the Steel Trust will not stop where 
it is. It must inevitably radiate an influence for sta- 
bility in wages extending over the whole steel indus- 
try. If it is to be cursed as a power in the trade for 
high and stable prices, it will have to be praised now 
as a power in the trade for high and stable wages. If 
natural or legal forces have made it less of a menace 
to competition than it was, we shall have to admit that 
it has voluntarily assumed an influence in the trade 
at its own cost to protect the worker from the conse- 
quences of overcompetition.” 

There is every reason now why every manufacturer, 
wholesaler, retailer, traveling salesman—employer and 
employe—should do all he can toward accelerating 
the onward march of business. The quicker conditions 
become normal the quicker we shall all begin to reap 
greater sales and profits. The underlying conditions 
are right. The only thing needed is a little more of 
this sort of confidence displayed by the directors of 
the United States Steel Corporation. 








IN THE January 30th issue of AMERICAN ARTISAN 

a short editorial was published referring to the advance 
in the metal market. This advance is of 

The “Build especial importance to the dealer in 
eon builders’ hardware and sheet metal, as it 

Movement. ~- . ee 

gives him excellent arguments to use in 
promoting the “Build Now” movement which is sweep- 
ing the cnuntry. 

Practically all materials used in building construc- 
tion are at bottom prices and labor is willing to work 
for less than has been the rule for some time. With a 
decided advance in prospect and more than a mere 
probability, there is every reason why advantage should 


be taken of the opportunity to build at the low cost 
which is possible now. 

But the dealer must do his part in helping to crys- 
tallize the movement and this part consists in “going 
out to find the man who can be induced to build”— 
whether that happens to be a contractor or a property 
owner. After he has found his man he can easily dem- 
onstrate to him that it is to his advantage to “build 
now,” rather than to wait “until things get settled a lit- 
tle more.” 

It is with this matter just as with every other fea- 
ture of the merchandising “game”: The merchant who 
goes after business with vim and vigor and mixes good 
common sense with his energy wins the large gain, 
while the dealer who is satisfied to wait for business 
to come to him must also be satisfied with the small 
end of the business that will be created. 

Boost the “Build Now” movement. It means extra 
profits for you. 








In Cuicaco there is at the present time consider- 
able discussion in regard to the extension of the “fire 
‘ limit zone” which means the boundary 
Promise of _.. ; ad : 
Heavy Sales ofithin which no frame buildings may be 
Sheet Metal constructed. Lumber dealers claim that 
Roofing. the “brick trust” is behind the movement 
for extension, while those who favor the extension 
maintain that they are simply endeavoring to make im- 
possible a conflagration which they say is sure to come 
some day if the City Council does not prohibit the 
erection of frame buildings in the thickly settled sec- 
tions. 

Without in any way desiring to take sides in this 
controversy, AMERICAN ARTISAN Calls attention to the 
fact that dealers in sheet metal roofing materials can 
do much to increase their sales and profits by em- 
phasizing the undeniable fact that sheet metal roofs 
have proved to be not only more serviceable, generally 
speaking, than roofs constructed of other materials, 
but especially desirable from the standpoint of fire 
prevention. 

In case of conflagrations, such as the Salem, Massa- 
chusetts, and Hot Springs, Arkansas, fires, buildings 
covered with sheet metal roofing withstood the attack 
of the flames, while others were gutted. 

Especially in rural communities where flying sparks 
from locomotives or steam power engines are found 
to be the causes of many fires there is a strong argu- 
ment in favor of the use of sheet metal for roofing, as 
well as for sidings. 

The hardware dealer who seizes the opportunity 
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presented by the facts related will reap large sales all of which, so far as AMERICAN ARTISAN has been 
and profits, but, of course, here as in every other case able to ascertain, have been very successful. 


initiative is the first condition for success. The dealer “And not only have these mutual fire insurance com- 
must prove his point to the builder before the latter panies been successful in so far as reducing the cost 
has bought the shingles. of fire insurance to their own members is concerned, 








but they have by their very success in this respect 
THE MOVEMENT for vocational training is becom- forced the stock companies to cut down their ex- 
ing more general with every month. When it was first tortionate charges. 


started some were inclined to scoff at Mr. Potts in a recent letter to AMERICAN ARTISAN 
Vocational the idea, but now it has the support of States as follows: nae 
Training practically every employer of skilled la- “T note that in your editorial you make special ref- 
Movement “ : 


Grows. or, for he realizes that through these rence to the place that is being filled by trade mu- 

vocational schools or courses which are uals, and I desire to state that the work done by such 
being established all over the country he is enabled to organizations merits the indorsement you have given 
secure more efficient workmen. them.” 

In the sheet metal trade particularly has the move-_ While hardware dealers who have for a 
ment taken definite form. Specific courses have been !°Y ed the benefit from the mutual fire insurance com- 
planned and are now just as concise in their scope as —— their ree states know that these eal 
for instance a course in natural science in the regular P@7€S are of material benefit, there are still ae?! 
high schools. For this condition the National Asso- ‘¢#lers who do not take advantage of the opportunity 
lafied of Sheet Metal Colthecties are antanae presented by them. These latter derive an indirect bene- 
ile: sanietite fit by the very fact that the stock companies—socalled 

2 ; “regular” or “old line” companies—have been forced 
to reduce their rates because of the mutual companies 
operated by the retail hardware dealers and other 
trade organizations. 


These vocational schools are not confined to the 
large cities, but are now found in towns like Brazil, 
Indiana, where evening schools are conducted; in 
Fort Wayne and South Bend, Indiana, where com- 
plete day schools are in successful operation, so that 
wherever the employers show energy enough to prove 
that they want such schools they can be established 


But why not get all the benefit—by insuring with 
one of the hardware mutual insurance companies? 








and conducted with success even in smaller places. NINE HUNDRED retail merchants were registered for 

AMERICAN ARTISAN has in the past devoted con- the Short Course held during the week of January 
siderable space toward the promulgation of the move- Merchants’ 26th in Sioux City, Iowa, under the 
ment for vocational schools and shall in the future Short Course 2uspices of the Sioux City Commercial 
be pleased to give even further assistance in this im- Decided Club. The largest attendance recorded 
portant matter, because this movement means that con- Success. at any similar meeting in 1914 was less 


ditions in the sheet metal trade will be materially im- than two hundred, which in itself is = indication that 
proved when the individual worker becomes more ef- retail merchants are anxious to gather information and 
ficient, and the best way to acquire this greater ef- to improve themselves in merchandising methods. 
ficiency is to link the practical training with the neces- The lectures and discussions at the Sioux City Short 
sary amount of technical iestruction Course were of such a nature that no man with an 
ee ae to: ‘Anebin kn Maes abt tec OO> mind could attend them without learning some- 
8 ce NEI NA eR De ., thing of a himself and for th uildin 
invited to submit articles giving their views and ideas g of advantage to himself and for the upb g 


‘ep of his business. 
on vocational training. 





It has been demonstrated conclusively that when 
1 merchants get together in a gathering like this one, 
IN THE January 23rd issue of AMERICAN ARTISAN 6 g Prd sey og : 

ie : ; ‘ Wee they always take home with them ideas and practical 
an editorial was published entitled “Fire Insurance : er ‘ ; , ; 
eer plans for serving the people in their various communi- 

Rates Are Too High,” which was based ¢. - : 
ties better and more satisfactorily than was the case 





Mutual Fi 
tens hownmngs upon the annual report of Rufus M. 


Companies Potts, Superintendent of Insurance of eens ; : 
Double Benefit 1). ic It is being recognized more and more that the only 
x . basis on which a retail merchant can build up and 
The following paragraphs were a part of this edi- Pe . ‘ A 
sisal : maintain a profitable business is that of rendering a 


satisfactory service to those whose trade he seeks, and 
the Short Courses which have already been held are 
a demonstration of the fact that not only are retail 
merchants anxious to make themselves more efficient, 
but they do actually receive the kind of instruction and 
the kind of information at these Short Course which 
tends to make them more efficient. 

It is to be hoped that the manufacturers and whole- 
salers in other distributing centers will take up plans 
and bring them to perfection which will make possible 
the maintenance of similar Short Courses not less than 


“He cites the mutual fire insurance companies to 
show that reductions in insurance costs are possible, 
by the fact that some of these mutual organizations 
have reduced the cost to one-fourth and even less of 
some of the rates charged by the stock companies for 
the same classes of risks. 

“Retail hardware dealers have long ago proved that 
fire insurance can be profitably carried at much less 
than the stock company rate, and in many states have 
organized their own mutual fire insurance companies, 
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wice a year, so that retail store keepers who are earn- 
estly trying to improve themselves and their facilities 
‘or serving the people in their community may have the 
benefit of the advice and instruction of men who have 
solved the problem of rendering satisfactory service, 
as well as that of men who because of their larger op- 
portunities for research and investigation are in posi- 
tion to give unbiased advice. 

The fact that some of these men may never have 
been in the retail business and, in fact, may never have 
had anything to do with the problem of distribution, 
except in the capacity of consumers, is no reason why 
their advice should not be sought, because, in many in- 
stances, they are in position to make suggestions which 
can be either adopted in their entirety or adapted to 
ihe peculiar situations and conditions obtaining in the 
various communities. 

The circumstances that a man may be a college pro- 
fessor does not prevent him from having powers of 
observation, and when his deductions from these ob- 
servations are offered in the spirit of friendly criticism 
or advice, they can very often be of material assistance 
for the retail merchant in changing his methods of 
conducting his business—to the merchant’s own ad- 
vantage. 

If these abstract lectures—to use an expression of 
one of the attendants upon one of these Short Courses 
—are combined with the practical experiences of suc- 
cessful merchants in building up, maintaining and in- 
creasing trade, then surely the time and money spent 
by the retailer who is earnestly endeavoring to im- 
prove his facilities for serving his people, in attending 
one of these Short Courses, is a good investment. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD 


A group of the members of the Hardware Club of 
‘Chicago were telling stories about some of their friends 
and this one was told as “gospel truth” by H. W. 
Beegle about Irving S. Kemp, the popular treasurer 
of the Club, and also salesmanager of the Vaughan 
and Bushnell Manufacturing Company: 

“The aim of golfers is, of course, to go around the 
course with as few strokes as possible, and the man 
with the least strokes wins the game. Irving realized 
this early, and decided to engage a caddie who would 
help him. 

““Caddie,’ he said to the boy who came up to him, 
‘Can you count?’ 

“ Yessir,’ said the boy. 

““Can you add up?’ 

“ *Vessir.’ 

“Well, what’s five and seven and four?’ 

“ “Twelve, sir.’ 

““Come along,’ said Kemp, ‘you’ll do.’ ” 

* ok ok 


Don McMillan, the well known Chicago representa- 


‘tive of hardware manufacturers, who in his moments 


of leisure is a crackerjack auction bridge player, is tak- 
ing particular pains lately to disclaim any leaning to- 
ward the Kaiser in the present embroglio abroad. AlI- 
though “Don” is a Mayflower descendant, he has a 
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figure on the line usually associated with prosperous 
Germans. 

As a result, he was approached by a stranger the 
other day.as he was coming into town in the train and 
asked if he would join in a little game of pinochle. 

“T don’t play,” laconically replied “Don.” 

“What! You don’t play?” exclaimed the stranger, 
casting a surprised look at his waist line. “I thought 


all of our people played pinochle.” 
* * * 


I notice that Fred Muzzy is advocating the Stevens 
Bill to prohibit indiscriminate price cutting on trade- 
marked articles. His letter in AMERICAN ARTISAN of 
January 30th is quite interesting and brings out some 
good points. Of course, it may be that Fred thinks 
so well of this bill because he was sales manager of 
the Stevens Arms and Tool Company some years ago. 
If a man by name of Simmons had been sponsor for 
the bill he might also be in favor of it, but would he 
have taken so much trouble if the man’s name had 
been Smith? 


x * * 

The following article written by Herbert N. Casson, 
the well known author of business literature aovueea in 
my mail the other day in the shape of a very attractive- 
ly printed folder from the Borden Stove Company, 
Philadelphia. It is really worth very careful reading 
and consideration, for it points out what American 
manufacturers are missing by not taking advantage of 
the opportunities presented for the extension of United 
States export business. Mr. Casson’s article follows: 

DON’T DIG YOURSELF IN. 

What is the matter with the United States? 

As I have been residing in London since the beginning 
of the war, I have been hearing this question asked on all 
sides. I have never heard any satisfactory answer. No one 
seems to know. 

Why are the American factories not running night and 
;day? Why are the railroads not opening up new territories 
and getting ready for the millions of immigrants who have 
already made up their minds to leave Europe as soon as the 
war is over? 

Why are there not 50 American drummers in London 
right now, trying to sell $200,000,000 worth of American 
goods in place of the goods that were bought last year from 
Germany and Austria? 

From the European point of view, the United States is a 
haven of peace and security and prosperity. It has no 
troubles that it dare mention to Belgium or Austria or France 
or Germany or Servia or Great Britain or Russia. 

Every tenth Briton has enlisted. Every tenth Frenchman 
is at the front. Every tenth Belgian is dead. What does the 
United States know of trouble? 

If I could afford it, I would charter the Mauretania and 
Lusitania, and convey a party of 5,000 American advertisers 
to Europe for a trip of education. I would give them a week 
in London, a week in Paris, and a week in Antwerp. 

I would let them look at the United States from the scene 
of war. I would give them a look at real trouble. I would 
let them see trains, ten at a time, five minutes apart, packed 
with the maimed and the dying. 

I would let them hear, from fragmentary survivors, the 
incredible story of battlefields, 150 miles wide, and armies 
that are greater than the entire population of Texas. 

I would let them see graves 100 yards long and full, and 
Belgium, the country was was, nothing now but 12,000 square 
miles of wreckage. 

Then, when they began to understand, to some slight 
extent, the magnitude and awfulness of this war, I would 
say to them: 

“Now, go back and appreciate the United States. Realize 
your opportunities. Don’t start digging trenches when nobody 
is firing at you. Don’t fall down when you have not been 
hit. Don’t be blind to the most glorious chance you have ever 
had in your life.” 

“Get ready for the most tremendous business boom that 
any nation ever had. Build your factories bigger. Train 
more salesmen. Borrow more money. Go ahead, and thank 
God that you are alive and that your family is alive, and that 

you are living in a land that is at peace, at a time when nearly 
the whole world is at war.’ 
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HARRY V. BAYSE. 





The fact that a man is born in the southern part 
of Illinois may not be any reason for calling him an 
Egyptian, but when he has lived in Cairo for any length 
of time people may be justified in bestowing that 
name upon him—even if the Cairo is situated where 
the Mississippi and Ohio rivers meet, and not the one 
where the female part of the population goes around 
with a veil over the lower portion of the face, instead 
of wearing them as the ladies on Michigan Avenue, 
Chicago, or on Fifth avenue in New York—from the 
tip of the nose up. 

At any rate, Harry Van Bayse was born in New 
Haven, Illinois, on August 13, 1870, so that he is just 
in the prime of life. While he was still a small boy 
his parents moved over into 
Indiana and located for a 
while in Evansville, and here 
Master Harry received his 
first acquaintance with the in- 
terior of schoolrooms—an ac- 
quaintance which was kept up 
for a good many years. 

Illinois, however, kept beck- 
oning his parents to return 
and they settled in Cairo and 
here Harry finished his com- 
mon school career as a pupil, 
entering a commercial college 
in St. Louis, Missouri, in 
1886, after which he taught 
school for several vears. 

In 1890 he entered the 
warm air heating business in 
St. Louis, and applying his 
thoroughly trained mind to 
his new profession he soon 
made himself familiar with 
the many problems which at 
that time confronted the man- 
ufacturers of warm air heaters, so that he became rec- 
ognized as a man who knew his business from the 
bottom up. 

Fifteen years ago on New Year’s Day he was one of 
a number of men who organized the American Furnace 
Company in St. Louis, and during these fifteen years 
he has been highly instrumental in building up the 
large enterprise of which he is now vice-president. 

He is one of the men who can give definite reasons 
for every special feature of the apparatus he sells, and 
that is more than can be said about a good many men 
who sell goods. He knows every inch of the warm 
air heaters that he sells, and they do say that in his 
dreams he can make as fine a selling demonstration as 
any One would care to listen to. 





Mr. Bayse spends half of his time on the road, an 
goes from coast to coast every year preaching thc 
gospel of the one product made in his factory, and 
once your uncle Harry gets started to tell about the 
warm air heater that is built like a boiler, you ma, 
just as well give up, for in the end it is a “sure 
thing” chance that you will say “Yes” and “Amen” 
to what he says. He “sure” is persuasive, and tha: 
isn’t saying anything against him as a real salesma: 
or against the apparatus he sells. 

However, sometimes he does let up and then you 
would think that he was in the automobile business, 
for he certainly has the “bug” in perfect shape. Hi: 
friends say that they don’t know what they woul 
rather hear him talk about— 
warm air heaters or automo- 
biles—so whenever possible 
they try to switch him off to 
telling about the big pickerel 
or salmon that ‘got away, or 
the beauty of a trout that he 
was just in the act of scoop- 
ing up with his net when the 
boat tipped over. Oh, yes, he 
is a good story teller, but he 
swears that George Wash- 
ington has nothing on him so 
far as sticking to facts is con- 
cerned, even though some of 
the “actual” happenings that 
he relates at times do seem 
rather imaginative. 

Being the kind of man he 
is, Mr. Bayse has made for 
himself a host of friends, who 
love and admire him for his 
straightforward, manly char- 
acter and kindness of spirit, 
and there is hardly a city 
where he has visited more than once or twice that the 
hotel where he stops does not resound with greetings 
of joy from the other “knights of the grip” when 
Harry V. Bayse steps inside, for he is the sort of man 
who has always a good word to say about his friends, 
and his fund of clever stories is almost inexhaustible. 

It is men like Mr. Bayse that help to make the 
traveling salesmen regarded as the “salt of the earth” 
—ready to help with a kind deed or word whenever 
occasion offers. 

When in St. Louis, he makes his home in the beau- 
tiful suburb of Lindenwood, where he is just as well 
liked and looked up to as out among the trade—and 
that is saying the best that can be said about any 
man. 
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HALL OF FAME 








This is an age of young men. We want young men 
in executive positions of every sort, we want young 
men for preachers, for salesmen, for managers, for 
presidents. Some of them are quite well along in 
years, but still the young man idea seems to prevail. 
Everywhere you go, the call is for young men. 

The idea is all right, when the young man in ques- 
tion has a liberal amount of common sense coupled 
with his spirit of enthusiasm and aggressiveness, for 
in that case the experience which he will gain as the 
years roll by will not be bought too dearly, and in some 
instances the young man is in position to build upon 
the experience of his older predecessor—in which case, 
if he is the right sort of a young man, he usually 
makes a success. 

The newly elected president 
of the Wisconsin Retail Hard- 
ware Dealers’ Association is 
a young man and he has won 
his spurs in the retail hard- 
ware business as the head of a 
very successful hardware store 
in Milwaukee, the manage- 
ment of which he has had 
since the death of his father, 
some years ago. At that time, 
the business had already been 
established on a_ successful 
basis but since he took the 
reins, it has grown at a still 
greater rate, so credit must 
be given to him as a success- 
ful retail hardware dealer. 

Mr. Reinhold was born in 
Two Creeks, Wisconsin, July 
30, 1882, so that he is not yet 
33 years of age. 

He was educated in the Mil- 
waukee schools and, nineteen 
years ago, entered the retail hardware store of his 
father, Robert Reinhold, receiving from him a careful 
training in the many details which form a part of the 
operation of a well conducted hardware store. As he 
grew in years, responsibilities were placed upon him 
and he executed them in a manner which brought 
credit to himself and increased sales and profits for 
the store. 

When his father died, he took over the management 
of the business, which is now conducted under the 
firm name of Fred G. Reinhold. 

Being a clear thinking student of merchandising 
conditions and methods, he soon saw the importance 
of co-operating with other men in the same line of 

business. He did not feel that because another man 





FRED G. REINHOLD. 





opened a hardware store in his neighborhood, this 


other man must of necessity be regarded as a per- 


sonal enemy or, at best, ignored. On the contrary, he 
made it his business to become acquainted with him 
and to maintain friendly relations. He saw the ad- 
vantage of co-operation among dealers and therefore 
was willing to overlook the possibility that a neighbor- 
ing hardware dealer might secure some of the trade, 
which he had formerly considered as belonging to him. 

It was, therefore, only natural that when the retail 
hardware dealers of Milwaukee organized, he soon 
became an influential factor in the association and he 
was recently elected president of the Milwaukee Re- 
tail Hardware Dealers’ Association. 

The good work which he 
did in Milwaukee soon made 
him prominent in the affairs 
of the Wisconsin Retail Hard- 
ware Association and _ he 
served two years as a director 
of this body, was elected vice- 
president at the convention in 
1914 and on Friday, February 
5th, was chosen unanimously 
to serve as president for 1915. 
Under his administration, 
there is no doubt that the 
Wisconsin Retail Hardware 
Association will have a pros- 
perous year and that the mem- 
bers as well as those dealers 
who are not in the organiza- 
tion will have reason to thank 
him for the improved condi- 
tions which will be the result 
of his work during the present 
year. 

Mr. Reinhold, being born 
of German parentage and liv- 
ing practically his entire life in Milwaukee, is natur- 
ally a devotee of the German national game of skat, 
which forms his pastime during the winter. In the 
summer time, he is often found behind the home plate 
or the third base at the park of the Milwaukee base- 
ball team. 

When duck shooting time comes around, he and a 
number of his friends go out camping at Fox Lake 
and they say that the bag he brings home will bear 
comparison with those of some of the best known 
hunters. He has a six-year-old son who says that he 
is going to succeed his father, both as head of the 
hardware business and as president of the Mil- 
waukee and Wisconsin Retail Hardware Dealers’ 
Associations. 
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UP TO THE MINUTE 
NEWS SIFTINGS 








The Orinda Stove Company and the Quincy Stove 
Manufacturing Company, manufacturers of the Mono- 
«gram stoves and ranges, both of Quincy, Illinois, have 


been consolidated. 


The Ziegler Stove Company has been organized with 
a paid up capital of $36,000 by a number of business 
men of Wichita Falls, Texas, to manufacture and sell 
the recently patented Ziegler gas stove. The officers 
of the company are J. A. Kemp; vice-president, J. C. 


Ziegler ; secretary, H. B. Hines. 


The Fuel Saver Stove Company, Alliance, Ohio, 
recently organized, has elected the following officers: 
President, J. R. Quick; vice-president, Aaron Burkey ; 
secretary, C. A. Notman; treasurer, C. S. Westover, 
and general manager F. E. Burkey. The company is 


manufacturing a gas stove invented by Mr. Notman. 





—— -~oo 


NEW GAS RANGE SAVES FUEL. 





Making two gas burners do the work of five, with 
a resulting saving in fuel, is the feature of a new gas 
range that has just been brought out. The top of the 
range consists of two detachable sections, each heated 
independently by one burner, and each section has two 
stove holes, with lids like those of an ordinary stove, 

















Gas Saving Range. 


says Popular Mechanics. Each burner is at the front 
of the stove, as shown in the accompanying illustra- 
tion, and heats the lid over it by the direct action of 
the flame. The hot gases, instead of escaping as in an 
ordinary stove, then pass through a shallow flue to an 
outlet at the rear, heating the remainder of the section. 





USE OF STOVES IN PARAGUAY. 





Hamilton Wiley, United States Consul at Asuncion, 
Paraguay, South America, in his report to the De- 
partment of Commerce, indicates that there is a de- 
mand for medium priced cooking stoves of American 
manufacture in Paraguay, as shown in the following 
excerpt from his report: 

The mild winter weather in Paraguay makes the 
use of stoves for heating practically unnecessary. 
Small kerosene stoves are the only heating arrange- 
ments used. 

The cooking arrangement commonly used in Para- 








guay is an oven built of brick or adobe. The fuel is 
wood or charcoal. Modern cooking stoves are coming 
into use and the demand for them in Asuncion is in 
creasing, imports during 1913 having been 48,24 
pounds. Some were of American manufacture, the 
majority, however, being imported from Germany. 
There should be a good market for medium-priced 
cooking stoves adapted to wood, which is the only 
available fuel, as the price of coal in Asuncion is too 
high. Gas is not available. 

Following are the retail prices of stoves in Asun- 
cion: 80 by 55 centimeters (1 centimeter = 0.3937 
inch), $40.00; 70 by 50 centimeters, $35.00; 60 by 38 
centimeters, $27.00. 

The duty on cooking stoves is approximately 8 cents 
per kilogram, with an unloading charge of $1.90 per 
gross ton. 

The consul’s list of stove dealers in Asuncion may 
be had from the Bureau of Foreign and Domestic 
Commerce or its branches. An extensive series of re- 
ports was printed in 1914 in Special Consular Reports 
No. 63, “Cooking and Heating Stoves: in Foreign 
Countries,” for sale at 10 cents per copy by the Super- 
intendent of Documents, Washington, D. C. 
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SECURES PATENT FOR GAS RANGE. 








Jafew S. Van Buren, Albany, New York, assignor 
Abram Cox Stove Company, Philadelphia, has se- 
cured United States patent 
rights under number 1,126,593 
for a gas range described as 
follows: The combination in a 
gas range, of a bottom plate; 
a centrally located oven and 
broiler structure projecting 
upwardly from the bottom 
f plate ; elevated gas burners; a 
| _— | pipe leading to the burners, 

the broiling oven being below 
the gas burners and the baking oven being above the 
gas burners and of a greater width than the broiling 
oven; flues surrounding the baking oven and com- 
municating “with the space in which the burners are 
mounted ; two gas tables, one located on each side of 
the broiling oven and above the bottom plate; burners 
in each gas table, the baking oven extending over the 
inner edge of each gas table so that a wide baking 
oven is obtained without decreasing the area of the 
gas tables and without increasing the width of the 
stove. 
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What do you do with the good ideas you find in 
your trade journal? Do you trust to your memory 


to preserve them for use or do you cut them out and 
file them properly? 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 











AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west= 
ern hardware and metal prices corrected weekly. 
You will find these on pages 60 to 65 inclusive. 








Sumner Hayes, Oskaloosa, Iowa, has disposed of 
his interest in the hardware firm of Hayes and Kal- 


bach Company. 

The National Hardware and Tool Company, Chi- 
cago, Illinois, has been incorporated with a capital of 
$10,000 to deal in hardware and general merchandise. 
The incorporators are Harry B. Holman, Nelson D. 
Foshay and Theodore H. Wunderlick. 

The Rogers Wire Works, New York City, have 
been incorporated for $300,000 to manufacture metal 
products. The incorporators are Clarence D. W. Rog- 
ers, Larchmont, New York; Robert Rogers, 46 East 
61st Street, New York City and William S. Gordon, 
402 Upper Mountain Avenue, Upper Montclair, New 
Jersey. 

S. J. Mayer, of the Burglar Proof Lock Company, 
has been in Chicago and some of the neighboring cities 
during the past ten days in the interest of the Segal 
Burglar Proof Lock and has placed it with a number 
of retail and wholesale hardware dealers. Mr. Mayer 
states that many of the automobile supply houses are 
buying the Segal Burglar Proof Lock for use on pri- 
vate garages. 

The Enterprise Aluminum Company, Massillon, 
Ohio, recently incorporated with a capital of $50,000, 
has temporary quarters in the galvanizing department 
of the Massillon Rolling Mill Company and is engaged 
in the manufacture of aluminum cooking utensils. It 
will occupy quarters in the plant of the American 
Stamping and Enameling Company, when that com- 
pany’s new plant is completed. The president is R. 
E. Bebb, Canton, Ohio. 





IVER JOHNSON CHAMPION 410 GAUGE 
SHOTGUN. 





For a number of years Iver Johnson’s Arms and 
Cycle Works have been manufacturing a shotgun for 
export to foreign countries, which is known as the Iver 
Johnson Champion 410 Gauge Shotgun. Recently, 
however, there has developed a considerable demand 
for this gun in this country, owing to the fact that 
the shells used are paper shells, while those used in 
other guns of similar size, such as the 44 caliber guns, 
are of brass, which of course are more expensive. It 
is also argued by experienced hunters that the crimped 
ends on the paper shells produce a wider effective 
range than the 44 caliber brass shells. It is stated 
that this is the first American made shotgun of 410 


gauge. The barrel and lug are solidly forged from 
one piece of steel and the joint pin is solid in the frame, 
thus making a firm union of barrel and frame. Per- 
manent tension coil springs are used wherever pos- 
sible, and the coil mainspring can be adjusted to either 
light or heavy pull. Further information as to the 
Iver Johnson Champion 410 Gauge Shotgun can be 
obtained by writing to Iver Johnson Arms and Cycle 
Works, Fitchburg, Massachusetts. 
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SECURES PATENT FOR DOOR CHECK. 








William K. Henry, New Britain, Connecticut, as- 
signor to The American Hardware Corporation, New 
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af 1.126.635 W 

Britain, Connecticut, has been granted United States 
patent rights under number 1,126,635 for a door closer 
and check described as follows: In a device of the char- 
acter described, a cylinder, a plunger arranged to be 
reciprocated therein, a shaft with means of connection 
between said plunger and shaft to reciprocate the for- 
mer on the rotation of the latter, a gear mounted on 
said shaft, a rack rod in mesh with said gear, a sup- 
porting carrier mounted to oscillate concentrically re- 
latively to said gear, said carrier holding said rod in 
mesh with said gear. 
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TOM GALLAVIN ON ROAD TO RECOVERY. 








The many friends of “Tom” Gallavin, vice-president 
of E. C. Stearns and Company, Syracuse, New York, 
will learn with regret that he has been seriously ill for 
five weeks. He is, however, now on the way to 
recovery. 
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MAKE 783 DIFFERENT KINDS OF PLIERS. 








The Smith and Hemenway Company, manufactur- 
ers of the famous “Red Devil” tools, recently decided 
to change the labels for the boxes in which their pliers 
are contained and this meant that an order for 2,100,- 
000 labels had to be placed with a lithographing con- 
cern in 783 different designs, as this is the number of 
the different styles of pliers manufactured by this com- 
pany. All the pliers made from now on will bear the 
new label which bears the trade-marked name “Red 
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Devil” in fancy lettering at the top. Dealers who wish 
to know about this high grade line of tools should 
write to the Smith and Hemenway Company, 151 
Chambers Street, New York City. 





SHARPENING OF SAFETY RAZOR’ BLADES 
SOURCE OF INCOME. 





Many retail hardware dealers in the larger cities 
are adding to their income by acting as agents for 
concerns who make a business of sharpening safety 
razor blades. There is little trouble or expense con- 
nected with the plan and it is said that the re-sharp- 
ened blades give as good service as the new ones. 
Dealers who wish further information should write 
to the Keenedge Company, 307 South Michigan Ave- 
nue, Chicago. 


2@-> 
~-e- 


HANDY TOOL FOR WOODWORKERS. 








A new tool for carpenters and others engaged in 
woodworking, either as a trade or as amateur work- 
ers, has recently been placed on the market by the 
Stanley Rule and Level Company, New Britain, Con- 
necticut. As shown in the accompanying illustration, 
the purpose of this little tool is to hold boards in secure 





















































Portable Bench Dog and Some of Its Uses. 


position while working on them at the bench. The 
manufacturers state that by the use of one or more 
a board can be held firmly in almost any position re- 
quired. Figure one shows the tool which is called 
the Portable Bench Dog, number 202, while the upper 
and lower parts of the illustration indicate some of its 
various uses. It is made entirely of metal with well 
sharpened points and blued finish. 





NEW WYETH HARDWARE CATALOG OUT 





The 1915 edition of the catalog of the Wyeth Hard- 
ware and Manufacturing Company, St. Joseph, Mis- 
souri, has just been published. It is a book of 1,446 
pages and is provided with a handy thumb index in 
front so that it is easy to locate the various items 
desired. A number of special prizes show enamel 
ware and other articles in actual colors. Dealers who 
desire a copy of this catalog should write to the 
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Joseph, Missouri. 


Wyeth Hardware and Manufacturing Company, St 
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UNIQUE ADVERTISING CAMPAIGN ON SAWS 
TO ASSIST LOCAL DEALERS. 





Statements from actual users of Simonds Saws are 
to be the feature in a series of advertisements which 


A Most Unusual Campaign of 
Advertising on Saws 








The hardware dealers, the the me- 
enine of Copia ae aine oS ai army 
of readers of the Evening © and 


Leader 
why SIMONDS SAWS a1 are better than hen ail clog Le 

THEY KNOW WHY AND WANT YOU TO 
ee TOO. 

When the an a saw he i bed gee 
ent upoa the ‘word of @ ~ ne ae as to quality 
sawing power. 

You can’t tell how much better one saw is than 
another by jut looking at it. The very HONOR of 
the manufacturer MUST go into the steel. 

For 83 years, since 1832, Simonds has been mak- 
ing steel products. 

The Simords peweitog trae the same guarantee 
that backed the first Simonds Sa’ 

“YOU CAN'T OWN A SIMONDS SAW AND 
BE DISSATISFIED.” 

Carpenters and mechanics, mill men and woods- 
men, contractors and builders know the quality of 
Simonds Saws. 

They know that Simonds could aoe for less— 
but he rates his OWN STEEL P T at Lock- 
port, to be sure THERE ISN'T A FLAW. 


vhey By now Simonds could le: : conn 
but he PAYS THE HIGHEST PRICE E OR R SI 


And now Simond D ies neeatee ae eeeet 
He has engraved the e RIGHT oe THE 
STEEL: $1.50, $1.75, $2.00, $2.50, $3.00 

Beginning in a few days thohardwase men and the 
mechanics of Cleveland will tell you themselves, in 
print, over their own signatures, such stron: facts 
a everyone who works in wood or steel wili know 

y 


You Can’t Own a Simonds Saw 
and Be Dissatisfied 





will be published in 
the Cleveland, Ohio, 
Leader, according to 
an introductory an- 
nouncement in that 
paper, a reproduc- 
depend. tion of which is 
4 shown herewith. 
The announcement 
occupied a space of 
Ir inches, two col- 
umns wide. 

Such a series of 
advertisements can- 
not but be of mate- 
rial influence in cre- 
ating a wider de- 
mand for Simonds 
Saws, and _ should, 
therefore, prove of 
considerable benefit 
to hardware dealers 





aad GB Giese nities ap Gay appa They wit Who sell these 
teem with just the kind of information you need to 
determine a good tool. brands. 


peat rg Forage or A ha a It will be remem- 
Consumers. bered that last sum- 
mer the Simonds Manufacturing Company which 
makes Simonds Saws took an important step by which 
the retail price was emphasized to the consumer, when 
they engraved the price on the blade. The slogan 
which has been adopted for the campaign is the guar- 
antee which is said to have backed the first Simonds 
Saw sold: “You can’t own a Simonds Saw and be 
dissatisfied.” 


It. has been the policy of the Simonds Manufactur- 
ing Company for many years to assist retail hardware 
dealers in the sale of their products, and a number of 
helpful booklets have been published by them. Dealers 
who wish to obtain particulars about Simonds Saws 
should write to the Simonds Manufacturing Company, 
Fitchburg, Massachusetts. 

REGISTERS TRADEMARK FOR ANIMAL 

TRAPS. 





Eliphalet Remington, Cazenovia, New York, has 
obtained patent rights for the trademark shown here- 


FLOTRAP 


with, under number 83,437. The particular description 
of the goods is animal traps. The company claims use 
since December 12, 1914, and the claim was filed De- 
cember 21, 1914. 
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| Rule That Customer Is Always Right 
Helps Business Grow 


By Witi1am T. Gormiey, of the Bullard and Gormley Company, Chicago, Illinois. 








The late Marshall Field is reported to have made 
the statement that, “the customer is always right.” 
Possibly he did, and pos- 
sibly he didn’t. It doesn’t 
make any difference wheth- 
er he or any one else used 
the exact words—the fact 
remains that this is the pol- 
icy by which stores have 
built up and maintained a 
steadily increasing business. 

At first glance, it would 
seem that such a policy 
would be ruinous, that it 
would result in so many unjust claims being made that 
the losses incurred by “giving in” to the customer 
would be altogether too large to make it possible for 
the dealer to afford such a policy. 

But as a matter of fact, the same objection was made 
when the late A. T. Stewart, the other great drygoods 
merchant, more than fifty years ago, adopted the 
policy of returning money on all unsatisfactory pur- 
chases, and it is not known that Mr. Stewart ever had 
occasion to complain that his profits dwindled because 
of the position he took, and he is known to have pros- 
pered very materially. 

And yet there are retail hardware dealers today who 
will not only waste time in arguing with a customer, 
but will actually let the customer leave the store in 
an unpleasant frame of mind because they will not 
“make good” on the purchase that actually did not 
prove satisfactory. One of my friends who has a 
faculty of “putting things pat’ says about such retail- 
ers that “they stick a penny in their eye and this 
penny prevents them from seeing the dollar which is 
within their reach.” What he means to infer is, of 
course, that they look so hard at the temporary loss 
which the refund will cause them that they fail to see 
the profits which would accrue from the continued 
trade of the customer if he or she goes away satisfied. 

We realize that there are some people who will 
make unreasonable demands and it is possibly this 
realization that keeps some of us from broadly an- 
nouncing that our policy is to make every purchase sat- 
isfactory to the customer, but I believe that the fear 
of imposition on the part of such customers is founded 
upon surmises rather than upon real facts. 

The following instances, told to me by a man whom 
I have every reason to believe, may possibly do more 
to emphasize this point than anything I might say in 
a general way: 

A woman bought an enameled tea kettle at one of 
the State Street department stores and used it for 
about three months. One day she accidentally knocked 
it off the stove and in its fall it hit against the oven 
door, which was open. When she picked it up there 





William T. Gormley. 


was a good sized dent on the side and some of the 
enamel came off. She ’phoned the store to call for it 
and in her claim stated that the store had guaranteed 
the enamel against “chipping” or “peeling.” In spite 
of the fact that the enameling had evidently been dam- 
aged by the fall and the hitting against the stove, a 
new kettle was sent to her without charge. 

Now, this woman was manifestly wrong in her 
claim, but the management decided that her goodwill 
was worth more than the loss taken on the tea kettle— 
and mind you, the management was not personally ac- 
quainted with the woman! 

The interesting fact in this case is that this store 
since adopting the “Customer Always Right” policy 
has grown by leaps and bounds. 

The other instance is from another store, also on 
State Street. The man who told the incident to me 
had bought a safety razor which proved unsatisfactory. 
He took it back, and not until he stated that he had a 
charge account at the store would the department head 
even consider the complaint, giving as an excuse that 
the customer did not have the sales slip showing that 
he had bought the razor there, and then he acted as 
if he was doing the customer a favor by offering to 
“take it up with the manufacturer.” He was looking 
at the penny so hard that he couldn't see the dollars 
coming in at a good rate every month from this man 
who was a fairly liberal “spender.” 

The result was that after the razor difficulty had 
been settled by the delivery of a new one to the cus- 
tomer he closed his account with the store—and this 
store is not going ahead at nearly the rate of growth 
shown by other State Street department stores, if it is 
growing at all. 

It is a fact that one “knocker” can do more harm 
to a store than a dozen boosters can help, and espe- 
cially is this the case in smaller communities where 
there is a great deal of neighborhood gossip and talk- 
ing across fences between women, and the dissatisfied 
customer is about as efficient a “knocker” as any one 
can be, for he or she can give reasons for the criti- 
cism. 

While there will always be some who will take 
undue advantage of a liberal policy like the one we 
have been discussing, the fact remains that customers 
as an average are just as honest as retailers, and expe- 
rience goes to show that the store that is operated on 
the principle of “satisfying the customer at any cost” 
prospers, and that is the main point. 


Jts} 


Chicago, February 2, 1915. 
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Advertising is the greatest discoverer of new cus- 
tomers and the greatest retainer of old ones. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY COMPETITION 








HANDSOME WINDOW DISPLAY OF BRIDAL 
GIFTS. 





An appealing window display of gifts for the bride 
is shown in the accompanying illustration. It was 
trimmed by C. B. Hunt for W. J. Pettee and Com- 
pany, Oklahoma City, Oklahoma. 

The display is filled with many miscellaneous arti- 
cles of luxury and usefulness, ranging from clocks, 
percolators, art lamps, cut glass bowls, silver trays and 
loving cups down to candle holders, flower vases and 


a salesman might do it. The possible purchaser had 
considerable information about the gifts before he or 
she came into the store, and thus made it possible to 
complete the sale in far less time than if the price 
tickets had not been used. 
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WISCONSIN LEGISLATURE REJECTS BILL TO 
ABOLISH AIR RIFLE. 





The Committee on State Affairs of the Wisconsin 
legislature has recommended for indefinite postpone- 





Window Display of Wedding Gifts, Arranged by C. B. Hunt for W. J. Pettee and Company, Oklahoma City, Oklahoma, which 
Received Honorable Mention in AMERICAN ARTISAN Window Display Competition. 


many other small trinkets of silver and glassware, to 
fit the pocket of the “rich or poor” gift buyer. 

The arrangement of the articles on the raised stands 
draped with black velvet makes each article stand out 
by itself. In the center is set the main object, a small 
linen covered table decorated with proper silverware 
and bordered with many small lights. It will be noted 
that small cards are attached to the various articles, on 
which were printed in neat lettering the prices, so that 
the looker-on may know how much the amount he or 
she has in mind to spend will buy before entering the 
store. This window display was thus complete in 
every detail, for it made a representation as nearly as 


ment the Frederick’s Bill to forbid the sale and man- 
ufacture of air rifles in Wisconsin. Mr. Frederick 
claimed that his bill would help foster an anti-military 
spirit, but evidently the Committee did not agree with 
him. 


CHAIN MANUFACTURERS THREATENED. 


It is reported that officials of the Standard Chain 
Company, York, Pennsylvania, have received a num- 
ber of letters, purporting to come from Germans and 
threatening to destroy the plant of the company, be- 
cause of the manufacture of trace chains said to be 
destined for the armies of the Allies. 
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PAINT EXHIBIT OF SIMMONS HARDWARE 
COMPANY WINS PRAISE FROM 
MISSOURI HARDWARE 
DEALERS. 





The exhibit of the Simmons Hardware Company 
during the recent convention of the Missouri Retail 
Hardware Association 
created much favorable 
comment from the dele- 
gates to the convention. 
It was devoted to a dis- 
play of the products of 
the company’s new paint 
factory. 

The entire back- 
ground of their exhibit, 
which is shown in the 
accompanying _illustra- 
tion, was covered with 
natural foliage and 
plants, in the center of 
which was their well 
known “Keen Kutter” 
trademark made entirely 
of paint cans, 12 feet 
high and _ surrounded 
with red electric lights. 
Hanging clear across 
their space above this 
trademark was a large 
“Keen Kutter” welcome 
sign, 4 feet wide and 25 
feet long, the letters of 
which were fitted with 
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PATENT METHOD OF EVAPORATION. 





Fletcher B. Holmes, Woodbury, New Jersey, as- 
signor to E. I. du Point de Nemours Powder Com- 
pany, Wilmington, Delaware, has been granted 
United States patent rights, under number 1,126,471 
for a process of evaporation described as follows: The 


PR Us nme ™ 


50 candle power electric eg) paint Exhibit of Simmons Hardware Company at Missouri Retail Hardware Convention. 


lights, 300 lights being 
used for this sign alone. 

Standing out against a background of green velvet 
plush were large panels of Simmons Flat Wall Finish 
each upon an easel with art stencil work boldly shown 
and appropriate draperies attached. This consisted of 
4 bedroom panels, showing both wall and ceiling with 
white enamel wood work. The colors shown were 
pink, blue, green and yellow. The dainty art stencil 
decorations and beautiful draperies attached brought 
out the soft bedroom tones very effectively. 

Two large panels completed the group, one repre- 
senting a parlor with soft cream and tan effects in 
soft mottled blend with a beautiful art stencil border 
of roses and leaves wiped out, all heightened by a 
heavy blue velour drapery. The other represented a 
living room or library in dark tiffany blend of green 
and golden brown with a bold art stencil and hung 
with golden olive velour draperies. 

The balance of the exhibit consisted of panels of 
every color of paint and paint specialties manufac- 
tured by Simmons Hardware Company in their own 
paint factory. 


= 


Don’t think you know all about your business. Oc- 
casionally you may get a clerk with brains who can 
make a valuable suggestion from time to time. En- 
courage your clerks to think. 





process which comprises evaporating a solution hav- 
ing a tendency to become acid by evaporation, in the 
presence of an insoluble material which reduces the 
acidity. 
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GETTING THE GRINDSTONE BUSINESS. 





There is hardly a farm where one will not find a 
grindstone of some sort. Some are of a cheap, un- 
reliable grade, while others 
are of the best that can be 
secured, all according to the 
efforts and intelligence put 
forth by the salesman. It is 
a comparatively easy matter, 
say the manufacturers of 
the R-W Victor Tubular 
Frame grindstones, which is 
shown in the accompanying 
illustration, to demonstrate 
to the man who needs a 
grindstone that it will pay 
him to buy a good one rather than one of low quality. 
The Victor is said to embody the latest improvements 
and conveniences. The stone is of best quality Berea 
grit which, it is claimed, “takes hold and grinds” every 
second it is in operation. The Richards-Wilcox Man- 
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ufacturing Company also make the Mogul, Cycle, 
King, Cyclone and Gentleman grindstones, full infor- 
mation about which, as well as details of the excel- 
lent selling helps furnished by the company, will be 
sent on application to the Richards-Wilcox Manufac- 
turing Company, Aurora, Illinois. 
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SOUTHERN HARDWARE JOBBERS’ 
AND AMERICAN HARDWARE 
MANUFACTURERS’ ASSOCIATION 
WILL MEET APRIL 20 TO 23. 





Announcement has been made by F. D. Mitchell, 
secretary-treasurer of the American Hardware Manu- 
facturers’ Association, that the 26th convention of the 
Association will be held April 20 to 23, in New Or- 
leans, in conjunction with the 25th anniversary of the 
Southern Hardware Jobbers’ Association. 

The following letter from Mr. Mitchell gives a 
number of interesting facts about the growth of the 
organization : 

To AMERICAN ARTISAN: 

We ask you to be certain to note the fact that the 
25th anniversary of the Southern Hardware Jobbers’ 
Association, and the 26th convention of the American 
Hardware Manufacturers’ Association, will be held 
jointly in New Orleans, Louisiana, April 20, 21, 22, 
23, 1915; headquarters The St. Charles Hotel, Euro- 
pean rates only. 

It goes without saying that the members of both 
organizations, keeping in touch collectively through 
joint meetings of the Executive Committees and indi- 
vidually at conventions and throughout the year, are 
more enthusiastic, probably, about their prospects of 
better and more harmonious work than ever—more 
enthusiastic, too, than the members of most other 
organizations. 

We also ask you to notice that the additions to the 
membership list of the American Hardware Manufac- 
turers’ Association during this month of January have 
been more numerous than in any other month since 
last summer (which is really surprising for war 
times) and larger than the monthly average in a year 
has ever been. 

We interpret this to mean not only that the service 
and the services of the Association appeal most 
strongly to non-members in troublesome times (when 
its advantages are more nearly necessary than in any 
other times), but that the enthusiasm with which mem- 
bers back up the organization work is perhaps greater 
now than ever before. 

Respectfully yours, 
F. D. MircHeE Lt, 
Secretary-Treasurer. 
New York, February, 1, 1915. 





The following letter from John Donnan, Secretary- 
treasurer of the Southern Hardware Jobbers’ Asso- 
ciation, addressed to AMERICAN ARTISAN contains the 
call for the twenty-fifth annual convention of the 
Southern hardware jobbers: 

To AMERICAN ARTISAN: 

This is to notify you that the Twenty-fifth annual 

Convention of the Southern Hardware Jobbers’ As- 





sociation will be held in conjunction with the Amer; 
can Hardware Manufacturers’ Association at the S; 
Charles Hotel, New Orleans, Louisiana, April 2 
to 23rd. 

As New Orleans is one of the most interesting citic. 
in this country, and as this is our Silver Anniversary. 
we have every reason to expect one of the most su 
cessful Conventions in our history. 

Yours very truly, 
Joun Donnan, 
Secretary-Treasurer 
Richmond, Virginia, February 1, 1915. 
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OLD GUARD SOUTHERN HARDWARE 
SALESMEN TO MEET IN 
NEW ORLEANS. 








George H. Hillman, secretary-treasurer of the Old 
Guard Southern Hardware Salesmen’s Association, is 
completing arrangement for the annual meeting o1 
the Association which will be held in New Orleans. 
Louisiana, at the time of the conventions of the South- 
ern Hardware Jobbers’ and American Hardware Man- 
ufacturers’ Associations, April 21 to 23. 
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NATIONAL TRADE PRESS SERVICE BUREAU 
ORGANIZED IN CHICAGO. 








Publishers of influential trade and technical jour- 
nals have long felt that they had a real claim to the 
attention of large manufacturers of factory, store and 
office equipment and kindred lines, but that the incon- 
venience of treating with several hundred journals 
prevented those large national advertisers or their ad- 
vertising agencies from giving them proper consider- 
ation. 

In order, therefore, to put themselves in a position 
where they could deal as a unit with large national ad- 
vertisers, a number of leading eastern and western 
publishers recently formed an association known as 
the Trade Press Service Bureau. 

This Bureau, through its commissioner, will solicit 
the business of national advertisers for all the pub- 
lications enrolled in its membership, and will also ren- 
der specialized co-operative service to such advertisers. 

The Service in some cases will include the effort, 
through intelligent publicity, to eliminate certain 
trade abuses that have sprung up in various industries. 

Chicago was selected as headquarters of the Bu- 
reau, the Secretary’s office being at 537 South Dear- 
born Street. 

The keynote of the activities of this body is to earn 
the business and the good will of large national ad- 
vertisers by rendering them Service of value. 

R. R. Shuman, of Chicago, widely known as a trade 
journal specialist, has been appointed Commissioner. 


—_— ; 
> 





It is no kindness on the part of a merchant to keep 
a boy in the store who does not take an intelligent in- 
terest in his work. Justice to yourself and justice to 
your employe dictates that he should be getting train- 
ing in some line for which his abilities and inclina- 
tions fit him. 


re rapa 45. i 
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Wisconsin Retail Hardware Dealers 
in Annual Convention 








The nineteenth annual convention of the Wiscon- 
sin Retail Hardware Association was held on Febru- 
ary 3 to 5 in Milwaukee. Headquarters were estab- 
lished at the Republican House while the sessions and 
the exhibition were held at the Auditorium, the ex- 
hibit being in the Main Arena and the sessions meeting 
in Juneau Hall. It was by far the most successful con- 
vention, both in point of attendance, over 700 dealers 
being present, and in the interest manifested by the 


members. 


WEDNESDAY, FEBRUARY 3. 





The first session met at 2 P. M. Wednesday. After 
a song President E. H. Ramm, of New London, read 
his annual address, as follows: 


PRESIDENT E. H. RAMM’S ANNUAL ADDRESS. 


As President of your association, I greet you, and I hope 
that we will be able to make this the best convention in the 





E. H,. Ramm, 
Retiring President of Wisconsin Retail Hardware Dealers’ 
Association. 


history of the association. In looking over the audience, I 
see many familiar faces. Year after year you have been 
coming to these meetings, until they have come to mean more 
to you than an association—they have become a part of your 
business. I am glad to see that we have with us this year a 
number of new faces, and I hope that those who are attend- 
ing the convention for the first time will leave with the feel- 
ing that they need the benefits of the association and that 
the association needs their co-operation. 
_ For the last nineteen years I have watched the Wiscon- 
sin Retail Hardware Dealers’ Association grow in strength 
and prestige until it. is considered to be one of the best 
organizations of its kind in the state, if not the best. Our 
enviable position as an association has been the result of 
co-operation and hard work, but we must not feel that the 
goal has been reached. We must keep on moving, for there 
are new conditions presenting themselves constantly which 
must be met, and there is still much work to do which is 
already under consideration. 

As we are entering a new year’s business, let us look 


letting it radiate from us. As we look across the waters and 
see the terrible loss of life and property, together with the 
awful suffering brought about by the greatest of all wars, 
how thankful we should be that we are not involved but are 
here in convention today to assist each other in lightening 
our burdens. What a wonderful opportunity it has placed 
before us from a business standpoint. But before we can 
reach out and grasp this opportunity, we must believe in 
prosperity. 

Quite an extensive program has been prepared, and ques- 
tions that cover a great deal of ground and touch upon almost 
every phase of the work of our association wiil come up for 
discussion, and IJ trust that all through our deliberations we 
will not forget what we came here for, and that we will 
give to each other the same consideration for their views and 
opinions that we would ask for our own. 

I would like to say a few words to you in regard to 
our insurance department. Certainly we have enjoyed suc- 
cess and under the efficient management of our able secretary 
and through the executive ability of the president of our 
mutual company, we must surely continue our increasing 
strength. There can be no better insurance than we have 
and it costs you one half as much. If you who are new 
members are not reaping the benefit get busy and take out a 
policy at once. 

In closing, I wish to thank every individual member, the 
members of the various committees, and our able secretary, 
all of whom have assisted in making this convention the 
success it promises to be, not overlooking the National Asso- 
ciation officers and the co-operation of the traveling sales- 
men, and when I lay down the gavel for my successor, I 
trust that you will extend to him the same loyal support that 
has been accorded me. 


Secretary P. J. Jacobs then made his annual report 
which showed that the Association is the second 
largest in point of membership. 


REPORT OF SECRETARY P. J. JACOBS. 

A year ago the Secretary’s report indicated a member- 
ship of 880. Today we have 1,048 retailers enrolled. An 
increase for the year of 168. 

I believe we now hold second place among the state 
hardware associations of the country, in point of member- 
ship, being exceeded only by the State of Minnesota. 

Not only has the membership grown in number, but from 
the nature of the correspondence received by the Secretary, it 
is apparent that a greater degree of genuine interest in the 
affairs of the organization exists amongst the members than 
at any other time in our history. 

While local associations exist in some of the larger cities, 
I believe that we are not taking full advantage of our op- 
portunities in this connection, and that in every section of 
the state, the merchants ought to get together and form 
some local or district association. There are a great many 
matters of purely local interest which could be handled by 
organizations of this kind, and the possibilities which they 
would open up for the improvement of local conditions, can- 
not be over-estimated. I hope that at this Convention the 
members of the different local associations now in the field, 
will tell us something of the actual benefits which have ac- 
crued to their membership and will offer suggestions cal- 
culated to help the dealers in other parts of the state to get 
together. 

We have received a number of complaints during the 
past year and have given our best efforts to bring about a 
satisfactory settlement of all matters of this kind placed in 
our hands. 

There is one thing which we must always take into con- 
sideration, however, and that is the fact, that as an as- 
sociation, we must be careful not to overstep the mark in 
our zeal to remedy trade evils. The Anti-Trust Laws are 
not as explicit as they might be in regard to limitations 
placed upon an organization such as ours, and we have been 
very careful to keep within the law in taking up with manu- 
facturers and jobbers, matters affecting our mutual in- 
terests. 

AUDIT OF FREIGHT BILLS. 

In order to facilitate matters we have arranged with 
the American Freight Traffic Bureau of Milwaukee to audit 
the freight bills for our members without having them go 
through our office before reaching them. Tags for this pur- 


upon the bright side, believing and thinking prosperity, and pose will be furnished you by the Secretary and all that 
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will be necessary will be to attach the tag to your package, 
express it and mail the stub of the tag to the Secretary’s 
office so that he may have a record of them. 

This service is free to our members. A check for 50 
per cent of the amount recovered from the transportation 
company will be sent you. 

While, during the past year, a Liability Insurance Com- 
pany, writing five different contracts, was organized and put 
on its feet, none of the other association activities were 
slighted in the least. 

EMBLEM FOR ASSOCIATE MEMBERS. 

The National Association has adopted a key finished in 
enamel and gold, similar to the padlock worn by our regular 
members, as the official emblem for associate members. A 
quantity of these were ordered and are being furnished to 
our associate members. Hereafter no one but a regular mem- 
ber is entitled to wear the padlock. 

Mr. Sheets, from the National Office at Argos, will be 
with us Thursday afternoon to explain to us in detail the 
workings of the Price and Service Bureau, established by 
the National the past year. He reports 49 inquiries from 
Wisconsin for the month of January. To make this service 
really effective, we should average one inquiry per month 
per member. This service costs our membership nothing 
and is only one of the many benefits to be derived from as- 
sociation work. 

IS LOCAL RETAILER PASSING? 

Distributing merchandise at retail is the field which 

directly concerns us. This is the field of ultimate distribu- 





P. J. Jacobs, 
Re-elected Secretary-Treasurer of Wisconsin Retail Hardware 
Association. 


tion, which means that the function of distribution is per- 
formed by that factor which delivers merchandise to the 
Ultimate Consumer. Theoretically this field should be served 
by the Retail Merchant only. In actual practice it is served 
by the Manufacturer, the Jobber and the Catalog or Mail 
Order House. All of these presenting to the Retailer re- 
lentless competition. It is this statement of facts which 
raises the too frequent inquiry, “Is the Localized Retailer 
Passing ?” 

This question has had much magazine and other publicity 
and the points of view are varied. There are those who 
hold that the trend of the times is against the retailer, that 
factors showing marvelous organization, possessing large 
capital, armed with the price, and which did not exist fifteen 
or twenty years ago, are invading the field of ultimate dis- 
tribution and competing fiercely to our undoing. If we drift, 
if we exhibit no interest, if we refuse study of the situation 
and refuse organization, if we count all things as inevitable 
and make no intelligent resistance, then, indeed, are we 
retailers passing. 

CO-OPERATION NECESSARY TO SUCCESS. 


There are others who believe that those retailers who 
will organize; who will concentrate; who will make a stand; 
who will exhibit intelligence, initiative, determination; who 
know the community in which they live; who buy right; who 
sell right: who collect right; who pay right; have the power, 
if it is brought into co-operative action, to establish an un- 


beatable defense and will successfully continue in the face 
of any competition no matter how devised. 

Whatever our various points of view may be, there is 
but one thing for us to do as members of this great and 
influential body of Retail Hardware Merchants, and that is, 
direct our energies and intelligence to an analysis of present 
conditions, and, with this as a basis, outline a practical plan 
of procedure. If an analysis indicates that Price is para- 
mount, and a plan can be formulated, based on co-operation, 
which will produce the price, then association power is 
tested in, that the greatest association is that association which 
brings into action the largest amount of co-operation in mak- 
ing this plan effective. 


Frank Stockdale, a lecturer on the extension staff 
on System, spoke on “Keeping up With the Rising 
Costs,” pointing out that the retailer who did not keep 
himself posted on what it cost him to do business not 
only stood in danger of failure himself but was an 
actual detriment to others in the same line. 

The Question Box was then taken up with F. A. 
Krembs, of Stevens Point, as director of the discus- 
sion, after which President Ramm announced the fol- 
lowing committees : 

Reception—Frank J. Hollitz, Milwaukee; Aug. 
Schupinsky, Jr., Milwaukee; H. E. Bartelsen, Mil- 
waukee; Anton Langerikamp, Milwaukee. 

Question Box—J. B. Pierce, Brodhead; F. A. 
Krembs, Stevens Point; B. C. Davis, Richland Center. 

Suggestions—C. J. Kuebler, Viroqua; A. L. Konst, 
Hustler; R. M. Falk, Embarrass; E. C. Oestreich, 
New London. 

Grievance—G. G. Pratsch, DePere; Gustave 
Duecker, Kiel; Hugo Prange, Sheboygan; Peter L. 
Tickler, Green Bay. 

Legislation—Louis Hirsig, Madison; C. O. Luce, 
Hancock; H. E. Becker, Beloit; F. O. Phillips, 
Stoughton. ; 

Resolutions—A. J. Strang, Richland Center; W. F. 
Reineman, Burlington; Andrew Lewis, Monroe; H. 
L. McNamara, Janesville. 

Nominating—H. F. Krueger, Neenah; H. C. Sco- 
field, Sturgeon Bay; J. W. Jones, Racine; F. J. Mar- 
tin, Mineral Point. 

Auditing—K. P. McCamley, Grand Rapids; H. A. 
Krepsky, Colby; John V. Zweck, Beaver Dam. 

Press—T. C. Wood, Rhinelander; Fred Griebenow, 
Owen; H. E. Trilling, Menasha; A. A. Jacobs, 
Delavan. 

In the evening the members and their ladies were 
guests of the Hardware Jobbers and Manufacturers 
of Milwaukee at a theatre party at the Majestic. 


THURSDAY, FEBRUARY 4. 





At the Thursday morning session, which met 
promptly at 10 o’clock, Curtis M. Johnson, the well 
known hardware dealer of Rush City, Minnesota, 
spoke on “Sentiment in Business,” emphasizing the 
necessity for a fuller appreciation of the fact that 
business was not a dry series of transactions but were 
based upon man-to-man relations which must be 
nursed and brought up to the highest point of friend- 
liness and real interest in the customers’ affairs. 

The Committees on Grievances, Suggestions and 
Legislation then made their reports, after which B. C. 
Davis took charge of the Question Box, in the discus- 
sion of which many interesting points were brought 
out. The session adjourned at noon, to meet again at 
2 P.M. At the afternoon session Henry Krueger, of 
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Neenah, formerly president of the Association and 
iow a member of the National Trade Relations Com- 
mittee, explained the work of the Price and Service 
Bureau of the National Retail Hardware Association, 
after which J. B. Pierce, of Brodhead, presided over 
the Discussion Box, the session adjourning at 4 P. M. 

A band concert was given during the evening in the 
Main Arena of the Auditorium. 


FRIDAY, FEBRUARY 5. 


Promptly at 10 o’clock the conyention was called to 
order and after a song, Presidént Ramm introduced 
T. N. Witten, of Trenton, Missouri, originator of the 
“Trenton Idea,” who spoke as follows: 


Trenton, Missouri, is the county seat of Grundy county, 
situated 100 miles east of Kansas City, a junction of the Rock 
Island and Burlington railroads, about half way between 
Kansas City and Quincy, Illinois. 

Trenton within itself is no different from thousands of 
other county seat towns in our great commonwealth. 

It has done nothing that cannot be done better by any 
other similar town in your whole state. 

The citizenship and the environs in and around Trenton 





J. B. Pierce, 
New Vice-President of Wisconsin Retail Hardware Association. 


are about the same as you find in any other part of the great 
agricultural districts. 

Individually, Trenton is just one of the rest that goes 
to make up thousands of the social and business centers. 

Individually, its citizens are just the average, ordinary 
kind of good, plain, substantial, clean, energetic men and 
women, just about the same kind, gentlemen, that you find 
everywhere you go; but these same ordinary people in an 
ordinary town in an ordinary county, collectively are different 
from many communities. Led up by hard knocks with few suc- 
cesses and many failures, we discovered ourselves. We dis- 
covered that communities have habits, like people; we dis- 
covered that one great habit was surrounding almost every 
country town, probably a heritage of ages. 

One day we began to take an invoice of ourselves and 
discovered there was a great imaginary line surrounding our 
town, that there was not the feeling of co-operation and sym- 
pathy in every right undertaking for the good of the whole 
community. 

We found, first, that the citizens in town were always 
finding fault with their neighbors in the country. We also 
found in research work in the rural districts that the same 
feeling existed there in regard to the men in town, and we 
began to ask ourselves many questions, and before we had 
gone far with the invoice, we found things charged up 
against us in red on the ledger. 

_ We had already done considerable work without rural 
district. 
We have had a county fair for thirty years. 


AMERICAN ARTISAN AND HARDWARE RECORD 





31 








For years we have had agricultural institutes every win- 
ter. We have had corn and poultry shows for years. 

We were one of the very first communities in the United 
States to take up the betterment of community roads. 

For ten years we have had the best chautauqua west of 
the Mississippi river. We have worked in conjunction with 
our agricultural college and university in many ways. 

I wonder if you gentlemen are appreciating your state 
institutions of learning, especially, gentlemen, the one located 
at Ames, Iowa, your great agricultural seat of knowledge. 

I cannot impress on you too strongly the necessity of your 
best thought and energy toward the upbuilding and loyalty to 
the things that are helping revolutionize agricultural efficiency 
and rural life. This is demanded of you as a citizen of your 
county and state. 

I am telling you these things, gentlemen, to show some 
of the things that lead up to the organization and development 
of the “Trenton Idea.” Three years ago some of the 
younger set of our city took on new life. We made a small 
effort among a few for membership, succeeded in getting 
about 150 of the business and professional men of our city. 
We had an enthusiastic meeting and elected a board of direc- 
tors from the younger and more energetic citizens. 

This board had a few meetings, we were full of enthusi- 
asm and had a desire to do something that would be of use 
and service to our community. 

Not being exactly satisfied with our own ideas, and feel- 
ing a little unsafe on the proposition, we thought we would 
call into consultation a member of a commercial club from 
one of our neighboring cities, where great things were being 
accomplished. 

We wrote Mr. Clendenan, secretary of the Kansas City 
Commercial Club, to send us a gentleman to advise with us. 

They very kindly consented and sent M. V. Watson, past 
president of their club, then chairman of their ways and 
means committee. He was one of the men who built and 
rebuilt Convention Hall of Kansas City. He is in every way 
a citizen to his community. 

A committee of the directors met Mr. Watson at the 
train. He had hardly gotten comfortably seated in the auto 
that was to take him to the hotel, when he asked, “How 
large is Trenton?” 

Being chairman, it fell upon me to answer his question. 
I swelled up just about as much as I could and answered 
about 6,500. He did not seem to be pleased at this answer. 
I noticed a frown came over his face, and he said he did not 
exactly mean that, and asked how much area Trenton cov- 
ered. I answered and thought I was making it pretty large, 
and said, about two miles square. I noticed that same frown, 
that same unsatisfactory and displeased expression come over 
his face, as he said: “What! Two miles square! You could 
not build a very large city in that area.” 

And he asked if it had ever occurred to us that Trenton 
should be as large as its trade territory tributary to it, and 
it came over us like a flash of lightning from a clear sky, and 
the “Trenton Idea” was born. 

We began to ask ourselves many questions, among them, 
what is the difference between the man who drives five miles 
and the one who walks five blocks to trade with the Trenton 
merchant ? : 

We began to ask ourselves if the man with $20,000 
invested in land and $5,000 to $10,000 in stock and fixtures 
was not as much of a business man as the average merchant 
with from $5,000 to $10,000 invested. 

We began to ask ourselves, why say “business man and 
farmer?” Why not say “farmer and merchant?” Why not 
bring that farmer friend of ours, just a few miles out, to 
feel and realize his importance as a unit of his community? 

Why not try to raise the standard of his efficiency and 
make him feel the equal of any merchant in his home town? 

We asked ourselves, if he is in the trade territory trib- 
utary to Trenton, why is he not a citizen of Trenton? 

We began to ask the question why all the good agricul- 
tural territory within any radius of twenty miles of our city 
was not a lot of big factories, and if we could not help in 
the development of the roads, agricultural efficiency, along 
with the development of the school children and the farmer 
himself, in the possibilities which lie in intelligently cultivating 
the soil. 

Why could we not build up material interests and edu- 
cate citizens who would be of great value to us? 

In the words of Abraham Lincoln, delivered April 30, 
1859, at Milwaukee, who said: “I believe that no other human 
occupation opens so wide a field for the profitable and agree- 
able combination of labor with cultivated thought, as agri- 
culture.” 

Ere long the most valuable of all arts will be the art of 
deriving substance from the smallest area of soil. 

No community whose every member possesses this art 
will ever be the victim of oppression in any of its forms. 

Good roads, better rural schools, modern farm houses, 
with all the conveniences possible to the city mam are tast 
turning the rural districts into an immense tract of suburban 
homes, and are making the city resident envious of his rural 
neighbor. 

That unfortunate distinction, which exists between the 
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business man who makes his living by trading in merchandise 
and the business man whose farm is his factory, and whose 
products furnish so large a part of the increasing wealth of 
our country each year, should not be. 

The “Trenton Idea” admits of expansion. 

Farmers and merchants are producers, consumers or con- 
servers of wealth, and have mutual interests. They should 
get together and have that understanding of each other’s aims 
and methods that brings sympathy with every right under- 
taking and is the true spirit of co-operation. 

Every individual should render some service to the com- 


munity apart from that which is intended to benefit him . 


individually. 

No one has a right to enjoy community benefits without 
rendering community service. 

At last there has been an awakening of the great com- 
mercial men of the country to the fact that back of all suc- 
cess lies the agricultural instinct of this great commonwealth. 

Never in the history of the world has there been such an 
awakening to the fact that there must be a closer relation 
between commerce and agriculture, that they must get in 
closer touch and sympathy with each other. 

To do this, first, they must understand each other better. 
There never was a time when there was as much brain and 
money both working to better the conditions of the farm 
along these lines. Many things are being done to better social 
conditions, to keep the young people of the farm content and 
satisfied, to snatch from the soil, the rich black soil, the 
wealth and satisfaction that is possible to get by studying 
and cultivating it—one of God’s first commands. 

With these thoughts in view, we started out to put them 
in practice. The directors elected two captains and had them 
choose up sides from the 150 members of our club. We 
instructed these captains that they were expected to get mem- 
bers in our club from every walk of life; that we especially 
solicited and requested tillers of the soil in our trade terri- 
tory around Trenton. And such a campaign you never saw. 

They went out into the country, to country churches and 
school houses, had night meetings, made speeches,, worked 
the streets and the by-ways, and after a four-weeks’ cam- 
paign, turned in with 489 members. It was the understanding 
that the side that lost was to banquet the winning side. When 
we began to figure on this banquet we found that it far 
exceeded our expectations. 

We began to wonder where and how we would ever seat 
a banquet of 500 plates. This problem troubled us consid- 
erably when the good women of our community began to get 
interested. 

The campaign we had made aroused their ambition and 
they wanted a part. The XCIX Club of our city came to us 
and said: “We want to put on the Commercial Club banquet. 
We want to equip a reading room in our Public Library for 
children.” 

We agreed with them that the price should be $1 per 
plate, and the only place large enough was a temporary build- 
ing that was used as a skating rink. This was procured and 
prepared for the banquet. We had many noted speakers, 
among them the governor of our state, general manager of 
the Rock Island Railroad, and M. V. Watson and many of 
our home citizens. 

If our Commercial Club had disbanded after this meeting 
and had not met again, the great good that we did that 
evening in the mingling together of a representation of all 
the citizens of our community with one great interest, pulling 
together for the betterment of our homes and our neighbors’ 
homes, I feel that our efforts would have been a success, and 
that we would have been well paid for all we had done. 

I would be unkind and ungracious if I did not stop here 
for a minute to tell you of the work of the women of our 
county in this banquet. No hotel in this city.could have sur- 
passed the setting of the table and the serving of that meal. 
It was done by forty of our good women, each one having 
a section of the table, each one doing her part, each trying 
to outdo the other, and it has never been my pleasure to 
attend a banquet that was served in a more exacting and 
pleasant way than this. 

The women cleared over $350 to fit up the reading room 
in our library for the children. Of course, most everything 
was donated, and what a pleasure it was to have the privilege 
of giving something to those good women for the cause they 
were working for. 

I often wonder if we busy men do not many times forget 
when we are taking an invoice of our lives, and feel we have 
been fairly successful and on the other side of the balance 
sheet; I wonder if we do not too many times forget the good 
women. I wonder if we do not forget that the inspiration, 
good cheer and enthusiasm, the unconquerable courage that 
none but women have, has been the secret of that success. I 
wonder if many times after we have given them a good 
building to live in, plenty to eat and fulfilled her desire for 
good clothing, if we do not feel we have been a good husband. 

I believe, gentlemen, there are many things lacking after 
we have done this. I have seen many homes that lack all 
the things I have mentioned and yet, in my. estimation of a 
home, they far excelled. I do not beleive we are either a 
good father or husband when we simply furnish for that 


home the things that money will buy. We owe much to ;; 
that is of far more value than money. I believe it is a goo 
thing once in a while to stop and consider what kind 0; 
fathers and husbands we are making. 

But things started right; from then on Trenton began 
to take on new life. Farmers began to say, “What are we 
fellows going to do?” in the place of “What are you fellow: 
going to do?” and never in my life did I see exemplified 
more the saying that “One touch of nature makes the whol: 
world kin;” translated I would say, “Rubbing elbows make 
everybody brothers.” 

About six months later, this banquet being in February, 
the St. Joseph Commercial Club wrote our club that they 
would be out.on a trade extension trip, that they would be 
at our place for six o’clock dinner, and asked us to procure, 
at the different hotels, if possible, accommodations for about 
200 people. They also notified us that by that time they 
would be pretty hungry. At the first meeting of our club 
after their notice, we decided it would be a fine thing to invite 
the St. Joseph Commercial Club to be our guests at a six 
o’clock dinner, which we proceeded to do. 

They sent two or three different committees to our town 
to visit us on this proposition. They could not understand 
what our intentions were, how it could hardly be possible to 
have a picnic large enough to feed 200 hungry St. Joseph 
merchants and professional men. We finally convinced them 
we had a different commercial club from any they had ever 
known—that we wanted to demonstrate to them a little of 
the “Trenton Idea,” and they finally consented to be our 
guests. 

We sent out two different kinds of letters to our mem- 
bers. One to the members in town telling of our intention 
to entertain our neighbors from St. Joseph, one to the coun- 
try members telling them we had invited our cousins from 
St. Joseph, 200 strong, of St. Joseph merchants, bankers and 
professional men, to be our guests at a six o'clock dinner, 
and we wanted them to set aside this date for a half holiday 
and to bring their families and come in to their town and 
spend an afternoon with us at our beautiful Country Club. 
That as there would be about 200 St. Joseph visitors that it 
was expected, of course, that everybody bring along a larger 
basket than usual. A few fried chickens; a country ham or 
two—in fact, we said we realize you will know about what 
we need and you remember that these St. Joseph boosters 
are being entertained by you and your Commercial Club. 


You may think you have attended picnics, but in my 
opinion, if you did not attend this one you have not attended 
a real picnic. You never saw such baskets of good things to 
eat in all your life. It was really worth while to see the 
chicken, ham, cakes and pies and other things those farmers 
brought. It really opened the eyes of the city women and 
showed them that they had hardly learned the fundamental 
principles of domestic science. ~ 

Don’t you know it certainly was worth while to see our 
farmers and town men mingling with 200 St. nag bankers, 
merchants and professional men? It was like an old-fash- 
ioned camp meeting. We had selected a committee of twenty 
from our town members to see that every farmer or bunch of 
farmers had one of his St. Joseph friends to eat with him. 

Practically our whole attention was paid to seeing that 
our country members were not neglected by getting them to 
feel that it was their duty to help entertain the St. Joseph 
visitors. 

We tried to make them feel that we, as town people, were 
proud of them as tillers of the soil, and not afraid to let the 
St. Joseph business men know these things. It also opened 
the eyes of the St. Joseph business men to meet the women 
and men of our rural districts. To know how well they were 
dressed, how much they knew about the real genuine kind of 
entertainment that makes life worth living, and to realize 
that the farmer of twenty years ago and the one of today 
are a different proposition. To learn that he was well posted 
on questions of the quality and value of the commodities that 
he handles. Here lies the fundamental principles which must 
be injected into every town and city that takes up the “Tren- 
ton Idea,” that he is dealing with a class of people that have 
outgrown his realization. 

While a farmer may seem to be against his town, he 
really is not; he is generally better posted on many things 
than his neighbor in the corporate limits. This is hard to 
make a city man believe sometimes, but nevertheless it is 
true to a large degree. Too many merchants and professional 
men in small cities, as well as large, are overestimating their 
own ability and underestimating the ability of the average 
citizen. And the first thing that is necessary is to take a 
good and fair invoice of ourselves to find out the real condi- 
tions that underlie the work necessary to accomplish the end 
and purpose we desire. 

We had not gone far with the work of developing the 
“Trenton Idea” until we realized that stocks of goods, build- 
ings and paved streets did not make towns—that barns, silos 
and rich soil did not make farms, but it took men and women. 

We believe you cannot develop your community without 
developing the men and women. 

We have a splendid high school in our city that a great 
many of the rural pupils come in to attend after leaving the 
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-.antry school. We have been teaching agriculture, in a way, 
i» this high school, and the thought came to us, why not 
hire a real agriculturist to teach in our high school. So we 

k it up with our school board and made arrangements 
whereby we could hire a real agriculturist to work the year 
around. Then, on Saturdays and evenings and the three 
months in the summer when there was no school, he worked 
jor the Commercial Club. The rest of the time he was under 
the supervision of the school board. This arrangement 
vorked fine, and we figure we had a real farm adviser for 
our community, and I believe yet that it is the most satis- 
factory way that a farm adviser can be employed in a com- 
munity. We had splendid equipment for his work in our 
high school. The year before he came we had twenty-two 
taking agriculture, the first year this was raised to sixty, and 
last year eighty-seven took the course. They were mostly 
voung people from the farm homes in our territory. 
~ We found out a great many things from getting after 
the young blood of our community. We found that the child 
could take the parent by the hand and lead him by his friend’s 
store to trade. 

We also found this same child could lead his father to 
see the possibilities of a more businesslike way of handling 
his farm; that he could go farther to encourage him to test 
his seed corn, use means for sanitary conditions around his 
buildings, and to disinfect against hog cholera and the like. 
He began to realize that there was something in a balanced 
ration for whatever purpose he was trying to accomplish. 
\We found him very willing to take home the things he learned 
at school and put them into real use on his father’s farm. 
We also found that the father was well pleased with the boy’s 
work. How proud he would be when he would come in the 
different stores and tell what his son had learned about the 
science of reproduction. I could tell you, gentlemen, all day, 
of things that have happened in my Store that make me feel 
that the citizenship of the country and the great country itself 
must be built up by the young, and why not? They are our 
sons and why should we not learn of them? Why should we 
not be interested? What father is there in this whole land 
who does not pay attention and heed the young people who 
surround his table? His whole life should be wrapped up in 
the environments and conditions that surround that home 
and what a wonderful aid they could be to us in our com- 
munity if their ambitions and energies were turned in the 
right direction. 

How many times, dealers, have you lost by not making 
that young friend feel at home in your store, from the time 
he was six years old until the buying age? To feel that 
your store was the place he liked to go! There is nothing 
pleases me better than for fathers or mothers to bring their 
young people into my store and say, “Johnnie or Sally wants 
tu visit you a while while I am doing some shopping; they 
always feel at home in your store.” 

Do you believe, gentlemen, this is worth anything to you 
or your business or your community? If you do not, you 
had better sit down and think it over. I would like to talk 
to you longer on this subject, there are so many things that 
are of vital importance in the breaking down of that great 
barrier, the imaginary line that surrounds your town and to 
make the citizen in the rural district and the citizen in town 
feel that they are one large community. 

Now we see it is necessary because individual happiness 
and welfare are bound up with public service. The educated 
man or woman does not live for self alone—there are wider 
responsibilities. The training of the scholar is not only for 
the one receiving it—it is a trust held for the good of all. 

The scholar is something added to the richness of the 
commonwealth, and furthermore, rewards for sound living 
cannot be measured in dollars. Many who have reaped richly 
in money have their money for their pains, nothing else. The 
best joys, the best rewards are in terms of love, health and 
peace. We have come to see that if we keep well, the com- 
munity must keep well; that if we are to be safe, peace and 
good order must prevail among all. We have come to see 
how ignorance, vice, disease, how injustice and discontent 
and oppression hurt all and endanger all. In the words of 
E. C. Simmons: “I believe that the salvation and future of 
every town and city of this great country depends mostly 
upon the proper development of local pride.” By local pride 
I do not mean the idle boasting and boosting, but actual con- 
crete results such as more and better schools, enforcement 
of sanitary measures, good churches well supported, good 
streets, attractive and prosperous homes, attractive stores 
manned by real merchants. Within the past score of years 
we Americans have discovered each other. We have learned 
that the brotherhood of man is a real necessity, that we can- 
not stand alone. Now with members of the same family, 
happiness is not an individual matter. The whole family suf- 
fers in the injury or loss or disgrace of a single member. 

The strength of a great nation does not lie in its water 
powers, minerals or its rich and fertile soil. We have begun 
to know that far more valuable is the life blood of its citizens 
and the well-being of its men and women, that the greatest 
and strongest nation is the one with the greatest number of 
happy and prosperous homes; and that our greatest posses- 
sions lie in the development of the men and women, and we 


believe that nothing permanent and durable, for your com- 
munity or nation can come fro.n any other channel. Napo- 
leon Bonaparte, the great warrior, after he had spent his life 
in battle, said: “The more I study the world the more I am 
convinced of the inability of force to create anything durable.” 

Following this great picnic and entertainment of the St. 
Joseph Commercial Club, we inaugurated an idea to visit our 
rural neighbors at the country churches, and so advertised 
that we would like to attend meetings at different country 
churches with from twenty-five to fiftv cars of people from 
town and take in a chicken pie supper or an ice cream social. 
That we would be willing to pay the customary price, and 
suggested that we would like to have a program, and 
that we had appointed a program committee, and a gen- 
eral arrangement committee in our club, and if any church in 
our territory cared to take the matter up, please take it up 
with this committee—and they literally covered us up with 
invitations. We had to cut the number to two a week. We 
had attractive programs with speeches, music and readings 
from both country and town people. We went with our fam- 
ilies and got them acquainted with the country families, and 
we will leave it to you, gentlemen, if these little get-together 
meetings had been all we ever did, would we not be paid a 
thousand fold for our time and energy? And I assure you 
it had its important part in eliminating that great barrier, 
that imaginary line that separates town from country. When 
you have eliminated that line and made the citizens of your 
trade territory feel that it is their town and your country, 
that you are each a unit of that community and that your 
community can be no larger and stronger than the average 
citizenship of that community, that they must do their part— 
you have accomplished something that is bound to bring you 
business, bound to make your community a better place to 
live, and make you, yourself, a better citizen. 

We are encouraging the consolidation of schools, the 
improvement of roads, cutting grades, permanent cement cul- 
verts, encouraging the building and equipping of modern 
farm homes, sanitary conditions around the houses and barns, 
testing the seed, caring for soil, proper feeding and housing 
of stock, using every effort possible to make the farmer feel 
he is as much of a business man as the fellow with a store 
in town. We have quit saying farmer and business man, but 
say farmer and merchant. We are trying to make him see 
it is as necessary for him to use business methods in the man- 
agement of his farm as it is with the banker or the merchant. 

We are using every effort possible to make him realize 
that his profession is one of the most needed and useful, that 
the greatest science the world knows of is at his command, 
and that it takes as much brain and energy and thought to 
reproduce in flesh and blood and returns from the soil as it 
does to figure interest behind a bank counter or run a store 
in town. We are trying to make the young man and young 
lady realize that in his or her occupation on the farm lies 
the greatest possibilities of any profession in the world. One 
hundred years ago it was railroading that opened up the 
opportunities for the young Vanderbilts. Forty years ago it 
was electricity that opened up the opportunities for Westing- 
house and Edison. Today every twenty-acre tract of land that 
will raise a crop is begging our boys to embrace the oppor- 
tunity. 

What the world needs is men who can do for agriculture 
and horticulture what Edison did for electricity and Carnegie 
for steel and Vanderbilt for railroading; by developing its 
efficiency. The one who seeks this opportunity will find him- 
self in no long waiting line of applicants. Every acre of 
tillable soil is inviting him to come. Every purchaser of food 
and clothing is protesting against his delay, and every plant 
that grows is anxious to reveal to him its trade secrets and 
the technique of his new profession. 

We believe, gentlemen, it is up to you to be the aggressors 
along this line. We believe you cannot be prosperous in your 
business without the community around you being prosperous. 

We believe it is your duty to be missionaries among them 
to arouse a higher standard of agricultural efficiency and lend 
your efforts in every way to the development, mentally, 
morally, physically and commercially in your community. We 
believe that such efforts rightly put into action are bound to 
make more business, and when that more business comes it 
is your duty to be in a position to accept the same, and take 
care of it in a businesslike manner. 

I believe that when God created us, or caused our crea- 
tion, he intended first that we be a man, second, a citizen, 
and third, a hardware and implement man. First, he must 
know that he owes a duty to his community; second, he must 
be willing to perform that duty; third, he should know how 
to perform that duty. 

You will all agree with me in the first, that we owe some- 
thing to the community that offers us our opportunities. 

We should know that real success is more than money 
making. If God in all His wisdom created the world with 
all its beauty, grandeur and opportunities, and then created 
us in His own image, the masterpiece of His handiwork, and 
put us here for the sole purpose of making money, His labors 
would have been a failure. 

In all the research work that has ever been done, no one 
has ever found one single mistake He ever made, and I do 
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not believe He created us for so small a thing as money 
making. 

What is it worth, anyway? It does not buy one single 
thing that is really worth while. It does not buy you any- 
thing that makes you a good husband, a good father or a 
good citizen in your community. The only value it possesses 
is for the things of worldly good. 

Second, to be a good citizen you must be willing to serve 
your country as a citizen and give back some of the money 
you make in accordance with your ability to do so, but what 
it most needs is your service, some of your best and cleanest 
thoughts, with power and stability to help put them into 
action. Your duty is not fulfilled when you have just pro- 
vided well for your own little flock. There are wider respon- 
sibilities. You must add some increase to wealth and culture 
of society which offered you your wealth and opportunity. 
It is not how much a man knows that is of importance, but 
the end and purpose for which he knows. Our value in the 
world is estimated and paid for according to the ability. we 
use and not what we possess. Words are very little, almost 
less than nothing, but attitude and action are everything. It 
is only by mingling in the daily life of the world and taking 
part in its affairs that practical knowledge can be acquired 
and wisdom learned. 

Third, teach farmers and merchants of your community 
to say “My town and my country,” to say “We fellows and 
not you fellows.” “What are we going to do,” and not 
“What are you going to do.” Tack up in your office over 
your desk this little motto, “What is the difference in the 
man who drives five miles or walks five blocks to trade with 
me?” Read it over every morning before you go to work 
and have your clerks read it, and go out to your day’s work 
armed to put it into practice. Make the customer from the 
rural district feel the same way in your attitude and action 
toward him. 

Talk with him the things he is interested in. Do not be 
talking about the reception to your city friend, or what a 
fine time you had at the Elks’ Club, or what a nice dance 
we had last night, while you are wrapping up a quarter’s 
worth of barb wire staples for your country friend, pushing 
them over to him without hardly looking around, and saying 
“Nothing else today?” Of course, there is nothing else. 
Don’t you suppose that farmer who probably drove five or 
ten miles to buy those staples as he left your store felt that 
he had not had a pleasant reception? How much more like a 
citizen of your community would he have felt if you had 
been talking to him of things that would have interested him, 
your customer? 

There are a thousand things you could have talked to 
him about that would have been of vital interest to him, and 
when you begin to get right, you will find they are of vital 
interest to you. 

Oh; I wonder that we have done as well as we have, 
with so many of the old fogey business ideas in our minds. 
We have worn out and put into practice the same old busi- 
ness ideas that have been handed down for a century. We 
send our boys off to learn to be doctors, lawyers, engineers, 
and the one that stays at home and settles down to work 
around the store, for being a good boy and staying and help- 
ing father out, we hand down to him that old inheritance, 
that bunch of business ideas that our fathers gave us some 
generations back, and say to him: “Go out, my son, in this 
busy, aggressive world and fight your own way out, father 
has done the best he could.” And then wonder why 90 per 
cent fail. 

No merchant ever lost anything by taking an interest in 
his community. How much it would mean to you, Mr. Mer- 
chant, if the farmer in your community and the citizen in 
your town, if you please, were censuring each other for buy- 
ing away from the old home town. How much it would 
mean to you if they talked around sales and school meetings 
and churches, about Bill Jones buying a buggy or range or 
some other merchandise away from the old home town, that 
furnishes him and his family with their social life, where his 
preacher lives, his family physician, where he goes after the 
real environments of life. Would it mean anything to you, 
Mr. Merchant, to have this citizen feel that it was his town 
and that he was proud he was a part of it? If he is not 
feeling that way, whose fault is it? Don’t you believe in 
advancement? Don’t you believe we have lain dormant for 
a hundred years and have lived too much in our own selves? 
That we have never seen when we stepped out on our front 
door step hardly further than across the street? 

How many minutes have you spent each day in sober 
thought far enough from your store to cover the whole trade 
territory of your home town? How have you shown that 
citizen of that rural district that you really wanted to be 
neighborly with him? How far have ‘you gone out of the 
way to show his wife or child that you appreciated their 
preser-e in your town? 

Remember that communities have habits just like indi- 
viduals, and that if your trade has habits you do not like, 
that it is partly your fault. Have you ever thought about this? 

Have you ever thought what a wonderful influence the 
whole bunch of public servants in your town could have on 
the habits and customs of your customers? I believe it is 


possible to revolutionize completely the disagreeable habits 
of your trade, but it must come from you. You must be 
master of the situation. 

You must get your comrades in business to assist you to 
adopt the same principles and ideas and go after them in a 
great united force for the good of all, and it will surprise 
you how much encouragement you would get from the rural 


district. 

Oh, you say, “Our farmers won't join a Commercial 
Club’ How do you know? Have you ever asked them? 
Have you ever made them feel that you had use for each 
other in a united effort for your community? Do you know 
what the average rural inhabitant knows or thinks about a 
Commercial Club? The big percentage of them think it is 
where we meet and fix the price and tell each other how to 
relieve him of his change when he enters our stores. 

Get a few of them up in a real Commercial Club meeting 
and you will completely revolutionize that farmer’s ideas of 
a Commercial Club. 

Be a citizen to your country, help do the world’s work, 
do just a little more than your share, the best joys and best 
rewards of life come from being a good neighbor. 

The good Book says, “Love Thy Neighbor as Thyself.” 

My friend McGuire says: “Get acquainted with your 
neighbor, you might like him.” 


B. C..Davis, of Richland Center, then took charge 
of the Question Box, after which adjournment was 
taken to 2 P. M. 

At the afternoon session reports were read from 
the committees on Resolutions, Nominations and Aud- 
iting, after which the election of officers took place, 
resulting as follows: 

President, F. G. Reinhold, Milwaukee—vice-presi- 
dent, J. B. Pierce, Brodhead—secretary-treasurer, P. 
J. Jacobs, Stevens Point. 

The following were elected to the Executive Com- 
mittee: T. C. Wood, Rhinelander; Fred Griebenow, 
Owen; A. J. Strang, Richland Center; J. H. Weber, 
Milwaukee. 

The following were elected delegates to the National 
Convention of Retail Hardware Dealers which will 
meet in St. Paul, Minnesota, June 22 to 24: 

Fred G. Reinhold, Milwaukee; E. H. Ramm, New 
London; P. J. Jacobs, Stevens Point; B. L. Walter, 
Green Bay; Arthur Heins, Tigerton; A. A. Jawls, 
Delavan; H. L. McNamara, Janesville; H. E. Fill- 
ing, Menasha; C. J. Kuebler, Viroqua; William 
Maples, Sturgeon Bay ; Edward S. Dittman, LaCrosse. 

At 4 o'clock the newly elected officers and members 
of the Executive Committee met in executive session. 
ANNUAL MEETING OF WISCONSIN 

HARDWARE DEALERS’ MUTUAL FIRE 
INSURANCE COMPANY. 


The annual meeting of the Wisconsin Retail Hard- 
ware Dealers’ Mutual Fire Insurance Company was 
held at 10 o'clock in Juneau Hall on Wednesday, 
February third. After a song led by Hugh Diamend, 
the minutes of the previous meeting were read, after 
which President O. P. Schlafer, of Appleton, deliv- 
ered his annual address, as follows: 


ADDRESS OF PRESIDENT OTTO P. SCHLAFER. 

Again it is my privilege and a great pleasure to be with 
you and to present a few figures about your Insurance Com- 
pany. The year 1914 has been an interesting and eventful 
one in many ways—our secretary’s report shows the largest 
increase of any one year, being over $1,600,000. $600.000.00 
of this was in Wisconsin, bringing our total amount of poli- 
cies in force up to $9,370,000.00. At this rate of increase we 
shall probably pass the 10 million mark before May first. 
Our losses also showed a decided increase over any previous 
year, being over $68,000.00 or 39 percent of our income, the 
largest loss ratio of any year in our history, except 1906, 
when it reached 48 percent. Our average loss ratio since 
we organized is 34 percent. While our losses seem very high, 
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fnd by comparison with other Hardware Mutuals that 
hey are lower than theirs. 

; WORK FOR FIRE PREVENTION, 

In past years we have usually had less losses in the fall 
yan any other season of the year, but last fall there was no 
et up, due probably to business depression. By this I do 
vot wish to reflect on the honesty of our unfortunate mem- 
‘ers who sustained fire losses, but to their neighbors, as our 
records show that most of the fires originated outside of our 
risks but took along our policy holders. This fact should 
‘each us that it is our business, when possible, to see that our 
neighbors’ premises are kept in good order and if not, to 
report to the Fire Marshal. I am pleased to see in our 
Insurance Commissioner’s report that Wisconsin has made 
more progress in fire prevention, tham any other state. Let 
us help this good work by keeping our own premises clean 
and also advise our neighbors to do so, remembering that 
an ounce of prevention is worth a pound of cure. 

PRAISE FOR SECRETARY JACOBS. 

Notwithstanding the heavy losses, I am pleased that we 
‘an show an increase of assets of $20,771.00. Most of you 
know that last year after the war broke out there was a 
great shrinkage in securities, interest in many cases going up 
to 7 percent and even 8 percent. It is a satisfaction and 





Otto P. Schlafer, President Wisconsin Retail Hardware Dealers’ 
Mutual Fire Insurance Company. 


pride that our securities at present market value are worth 
$194.00 more than we are carrying them for on our books. 
During the past year, your President made several calls at 
our office at Stevens Point and found everything in the best 
of order. In the past few years every trade paper is filled 
with articles on efficiency. I think it would astonish the 
editors of any of our trade papers, to visit our office and 
see to what degree this is carried out in every detail by an 
Efficiency Expert, our worthy Secretary, Mr. Jacobs. 

At our directors’ meeting last May, Mr. A. G. Kronke of 
Madison, who has been a director since our organization, 
resigned, having sold out his business and moved to Alabama. 
At our next meeting in May, the directors appointed Mr. 
Louis Hirsig of Madison to fill the vacancy. 

Last July we were examined by the Insurance Depart- 
ment at Madison and we were given a clean bill of health. 
Three men spent a week at Stevens Point and afterwards one 
went on to Janesville and examined the securities. 

EXTRACT FROM INSURANCE DEPARTMENT'S REPORT. 

“In order to test the accuracy of the bookkeeping, we 
made a very extensive check. All applications for policies on 
dwelling houses and household goods were checked into the 
policy register, entries of the cash book and journal were 
checked against the policy register, and all ledger entries 
since December 31, 1913, were checked against the journal 
and cash book. Few errors were found and only of a clerical 
nature.” 

Mutual insurance companies, organized not for profit, 
are exempt from the revenue tax. We started out in Decem- 
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ber under this impression, but before the end of the month 
discovered that many mutuals were affixing stamps and we 
fell in line. It was held that interest on investments was a 
profit and hence the necessity of stamps. Since that time vari- 
ous revenue collectors have held that mutual companies, with- 
out capital stock, where no division of profits is possible, are 
exempt even though they have accumulated securities for the 
protection of policy holders. We have discontinued the use 
of the revenue stamp and in lieu thereof, rubber stamp each 
policy stating that no revenue stamps are required on policies 
issued by a mutual company. 

It will be necessary for you to elect three new directors 
in place of J. Kornely, P. J. Jacobs and L. Hirsig, whose 
terms have expired. 

In closing I ask you again to do all you can to help in 
the Fire Prevention campaign and to be loyal to your Home 
Company by giving it all the insurance you have at your 
disposal or that we can write for you. 

Secretary P. J. Jacobs, of Stevens Point, read his 
annual report, which was as follows: 


REPORT OF P. J. JACOBS, SECRETARY OF THE HARDWARE DEALERS’ 
MUTUAL FIRE INSURANCE COMPANY OF WISCONSIN TO 
ANNUAL MEETING, FEBRUARY 3, 1915. 

Last year differed very little from the preceding year 
in the final results. Loss ratio went up a point, reaching 39 
per cent, against 38 per cent for 1913. 

In our own State the loss ratio doubled. For 1913 it was 
17 per cent, while in 1914 it was 35 per cent. Considering 
the conditions existing throughout the whole country, we 
have reason to congratulate ourselves on its not being worse. 

Very few companies are able to report less than a 50 
per cent loss ratio for 1914. 

There are still a few towns in the State where the stock 
companies are not getting the price, and we find it quite 
difficult at times to explain to our policy holders why we 
cannot meet a cut rate and return 50 per cent. Those of 
you who are still able to buy reliable insurance at half the 
tariff have no use for the Hardware Mutuals. If this con- 
dition was general, our company would not be possible, and 
if we are to continue to return 50 per cent, we must get 
the price. 

INVENTORY SHOULD BE TAKEN AT LEAST EVERY TWO YEARS. 

Much interest was manifested in our circular letter of 
December 27, 1914, on Inventory, and, as a result, some have 
cancelled their insurance because we made the statement 
that it was money thrown away paying premiums if one did 
not take an inventory at least every two years. Some never 
take inventory, and, where we know it, we decline the 
business. 

Our laws do not permit us to place surplus lines with 
unauthorized companies and for those of you who need more 
insurance than your home company can furnish, this office 
has a working arrangement with the “Central Manufactur- 
ers’ of Van Wert, Ohio. This company is one of the largest 
and best mutuals in the West, has been in business for forty 
years and writes a very liberal policy. Dividends are not so 
large as in “Wisconsin,” but as they will cut our rate 20 
per cent and have for many years been paying a 25 per 
cent dividend, you fare nearly as well as with the Home 
Company. 

The Minnesota Implement Dealers’ Mutual, which also 
writes on hardware stocks and buildings, has been licensed 
to do business in Wisconsin and is returning a 35 per cent 
dividend for 1915. We can place surplus lines with them if 
you wish. 

A copy of our annual statement was mailed to all our 
policy holders the second week in January, so that it will 
not be necessary for me to take up your time reading it 
now. 


The report of Secretary H. L. McNamara, of Janes- 
ville, was then read and after the report of the Audit- 
ing Committee was approved and placed on file, after 
which election of officers was held, resulting in the re- 
election of the incumbents, as follows: 

The board of directors consists now of the follow- 
ing: 

Otto P. Schlafer, Appleton; R. C. Murdock, Beloit ; 
H. L. McNamara, Janesville; P. J. Jacobs, Stevens 
Point: E. H. Ramm, New London; R. M. Burtis, Osh- 
kosh; J. Kornely, Milwaukee; L. Hirsig, Madison; J. 
W. Jones, Racine. The directors elected the follow- 
ing officers: 

President, Otto P. Schlafer, Appleton; vice-presi- 
dent, R. C. Murdock, Beloit; treasurer, H. L. McNa- 
mara, Janesville; secretary, P. J. Jacobs, Stevens Point. 
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A number of questions relating to fire insurance 
matters were then discussed, the meeting adjourned 


at 11 o'clock. 


ANNUAL MEETING OF WISCONSIN 
HARDWARE LIMITED MUTUAL 
LIABILITY INSURANCE 
COMPANY. 








The annual meeting of the Wisconsin Hardware 
Limited Mutual Liability Insurance Company was 
held at Juneau Hall, in the Milwaukee Auditorium, 
at 11 a. m., Wednesday, February third. After the 
reading of the previous meeting’s minutes, President 
O. P. Schlafer delivered his annual address, which 


follows: 
PRESIDENT OTTO P. SCHLAFER’S ADDRESS. 

I am here to render the first Annual Report of the Wis- 
consin Hardware Limited Mutual Liability Insurance Com- 
pany. Just a year ago you empowered us to begin business 
in this line as soon as possible. As it was necessary to have 
1,500 employes insured to begin with, we put the date for 
commencing business August 15th and started soliciting insur- 
ance about May first. Some of us doubted our ability to get 
this number in the time specified, but our expert Efficiency 
Man again showed his skill as a manager, by reporting the 
1,500 secured by June first and by the time set for com- 
mencing business, August 15th, we had nearly 3,000 employes 
insured and a bank account of about $15,000.00, a very healthy 
infaft, this new Insurance Company, and I hope with your 
help and patronage its growth will continue, so it will be a 
comfort to you, in a way of returning dividers. 

3y the report which you have, you notice we have so 
far received over $20,000.00 in premiums. Of this $704.00 
was returned to policy holders who afterwards decided they 
would not come with us, but renewed with the stock com- 
panies. Some paid the premiums to our solicitors by draft, 
but afterwards refused to pay draft and inasmuch as we 
had taken credit at bank for the amount we were obliged to 
draw voucher to take up draft. The item of $402.00 for re- 
insurance covers everything but Workmen’s Compensation 
and Plate Glass. Until we get more Public Liability, Teams 
and Auto Policies we will reinsure our liability in some other 
company. 

Since the first of the year we are writing five different 
contracts 

Workmen's Compensations, 

Public Liability or Customers’ Insurance, 

Teams and Teams Property Damage, 

Auto and Auto Property Damage, 

Plate Glass. 

This covers nearly every form of Liability Insurance a 
merchant may want. 

We average about ten accidents per month and so far 
have had but one fatality which cost us $2,580.82. 

Besides accumulating a reinsurance reserve of 50 percent, 
which is required by law, we have a net surplus of nearly 
$3,000.00, which is considered remarkable. 

Our payroll auditor will start out April lst to determine 
basis for renewals of our present policies, and it is hoped 
everyone will render him every assistance to make his work 
efficient. Unlike a fire policy, that is renewed every year 
for the same amount unless the rate changes, the payroll 
basis of a compensation policy may vary every year, and 
hence your policy and premium likewise. 

At our last directors’ meeting it was decided that the 
condition of the business would warrant us in declaring a 
dividend of 25 percent on all policies expiring without im- 
pairing our reserve or surplus. 

Some of our members refused to join our Company 
because they could get a cut rate by an old line company, 
but I doubt if anyone gets more than the amount of our 
dividend, and with the loyal support of all our members, 
we hope to make this dividend 50 percent next year. Now, 
just all boost and not knock and see what can be aécom- 
plished. 


Secretary P. J. Jacobs then read his annual report 
as follows: 


REPORT OF P. J. JACOBS, SECRETARY OF THE WISCONSIN HARDWARE 
LIMITED MUTUAL LIABILITY INSURANCE COMPANY, TO 
THE ANNUAL MEETING, FEBRUARY 3, 1915. 


The result of our first year’s efforts ran far beyond all 
expectation. The premium receipts thus far equal those of 
the third year of our Fire Company. This, however, is 


easily explained. We had the machinery and all that wa 
necessary was to man it and set it in motion. 

With the hearty co-operation of our policy holders an. 
a 25 per cent dividend for 1915, we ought to be able to doub). 
our business the coming year. 

A copy of our first annual statement was mailed to al! 
our policy holders the first week in January, but for th: 
information of those who are not policy holders, I will rea 
it at this time: 





INCOME. 
Premiums 3.66055 igs thee es eee er ee $20,039.55 
DISBURSEMENTS. 
Due from assured December 31, 1914..... $ 283.79 
Furniture aad Gixtures” 625. .03.56c6).T.d8e dis 109.56 
EDING FSU ig BS WAV DE ee oa ee 2,757.29 
Medical: attendance «33.000. .8 is ics ote 250.10 
ReANGMONOGE 5 63.60 SSS: a 402.22 
Unearned premiums returned ............ 704.59 
EXPENSES. 
AOR! 5.55, a5 aaho.nd scabies ene wel $ 6.72 
CCOMSNNIOIE oso oop. o'kch is heheh Sees 91.70 
NIE he oo sink 5 nish Yas aging Ue a Se 15.64 
Investigating and adjustment ............. 70.61 
RMON iiss a cc 8S3b sips Sek a SRR OR EL eee 10.00 
Miscellaneous .«.. .......scsdnraeee is <s 8.50 
POSOZE i... saphena ee 92.00 
Printing and stationery. <2 cisc. 3. cca. 744.26 
Rating Bureawicciacsc. xc cbay es aie 28.50 
Rent ..... siavteeinges octane Coe 40.00 
Salaries—Honie Office’. 22.0.0... Sls SUS 190.68 
Salaries and expense of travelers......... 1,996.40 
Surety Pond ehd eadit ..... 0005 285545 7.50 
Telegraph and telephone ................ 1.49 
CASH BALANCE, 
MVS 35.085. ini ss cdeue naeees $ 7,500.00 
Bane ie oo eid vhs 03 Be Pe 4,727.98 
-———— $20,039.53 
RESOURCES. 
Cash on hand and investments ........... $12,227.98 
ACCEMDES SERIO -&, . ood. bs Oe babes 56.25 
Due on premitim account ................ 283.79 
_ —— $12,568.02 
LIABILITIES, 
Reserve for undetermined losses ........ $ 280.00 
Re-insurance reserve (Wisconsin standard). 9,466.36 
Net "SRRMOE os cre cans oo act ucts..cs eee 2,821.66 
-———— $12,568.02 
SUM MARY. 
Number. :@5 ery  OMerS ooo... Sa eee ee te Oe ee 499 
Numbepope: Morse o's Aedeine ss Se ee haan» 44 
Per cent. o¢ ‘toss to gremlins yoo) hc coe eee. «> 1542 
Per cent of expense to premiums ..,................. 17% 


Among the accidents was a fatality at Butternut. A 
tinner fell from the roof of a school house and was killed. 
His dependants, a wife and child, are entitled to four times 
his annual wage of $675.00, or $2,700.00. The Industrial 
Commission awarded her $150.00 for funeral expenses and 
$8.44 per week for 302 weeks. Lump sum payments are not 
permitted and in order to wipe it off our books, an annuity 
policy was purchased from a Life Insurance Company. This 
policy has coupons attached to it like a bond. Every Sat- 
urday one for $8.44 is due. We saved $205.00, interest at 3 
per cent, compounded. ; 

We want to thank our loyal members who came with us 
at this time and made the company possible; also those who 
gave our solicitors such valuable assistance in interesting 


others. 
Now that there is a saving in sight, the skeptical will, no 
doubt, fall in line and a material increase in business re- 


sult. 
While our dividends for some time will not reach those 


of our Fire Insurance Company, we hope, however, in time 
to repeat the experience of the Fire Insurance Company. 


The report of Treasurer H. L. McNamara, after 
being read and reported correct by the Auditing Com- 
mittee, was accepted. The election of directors resulted 
in the re-election of the present incumbents. 

The board of directors consists now of the follow- 
ing: 

Otto P. Schlafer, Appleton; R. C. Murdock, Beloit ; 
H. L. McNamara, Janesville; P. J. Jacobs, Stevens 
Point ; E. H. Ramm, New London; R. M. Burtis, Osh- 
kosh; J. Kornely, Milwaukee; L. Hirsig, Madison; J. 
W. Jones, Racine. The directors elected the follow- 
ing officers: 

President, Otto P. Schlafer, Appleton; vice-presi- 
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dent, R. C. Murdock, Beloit; treasurer, H. L. McNa- 
mara, Janesville ; secretary, P. J. Jacobs, Stevens Point. 

Questions were then discussed pertaining to mat- 
tets in connection with the liability insurance, after 
which the meeting adjourned. 


CONVENTIONALITIES. 


The Robinson Furnace Company, of Chicago, had 
their usual very prominent position aS you entered the 
Auditorium. They showed four samples of their dif- 
ferent styles of Robinson warm air heaters, each 
illuminated with electric light to show the constructive 
features. Their exhibit was in charge of W. H. Bliss. 

The Tuttle & Bailey Company showed several of 
their new designs in warm air registers and their pop- 
ular Bob Ketting was busy explaining the advantages 
of their new flange for adjusting any side wall or floor 
register face into their new flange to make a baseboard 





register. 

R. J. Schwab & Sons Company, of Milwaukee, 
showed a line of their Gilt Edge heaters. The merits 
of their line was demonstrated by E. E. Dunning, 
E. C. Dunning and Frank H. Wherry. 

The Champion Stove Company, Cleveland, had a 
very prominent exhibit showing the advantages of 
their “2 in 1” steel ranges with combination gas and 
coal fire boxes. H. T. Edminston came down from the 
Cleveland factory to assist C. J. Stratton and Walter 
Droegkamp. 

The Quick Meal Stove (Company, Division of the 
American Stove Company had a complete display of 
the different Quick Meal ‘‘nes of steel ranges, Blue 
Flame oil stoves and ename gas ranges. R. H. Dieck- 
hoff was in charge. 

The Stove Dealers Supply Company, of Milwaukee, 
showed a number of their specialties for which they 
are Wisconsin agents. They had a very prominent 
display of George M. Clark & Company’s Jewel ranges 
for gas, gasoline and kerosene oil. They also showed 
their new enameled gas range and their Blue Flame 
line of oil stoves. The exhibit was in charge of F. B. 
Martin, C. C. Peffley, Ferdinand Gassmann, Frank 
Ehlstrom and Joe Boehm. 

The Fox Cutlery Company of Milwaukee were dis- 
tributing neat steel toothpicks in a steel case. It was 
a novelty much sought after. 

A. D. Meyer was very much in evidence. His booth 
was in a desirable location and he showed a line of 
samples of the New Clermont Specialties made by the 
Gem City Stove Company of Dayton, Ohio. 

Louis E. Swane, who registers from Neenah, Wis- 
consin, presented his many Wisconsin friends with a 
neat daily reminder for 1915. This booklet is sub- 
stantially bound in leather and contains considerable 
information. Calendars for 1915 and 1916, popula- 
tion of the largest cities, maps of all the different coun- 
tries in the world and considerable other valuable in- 
formation. 

The Double Blast Manufacturing Company of 
North Chicago, Illinois, were demonstrating the ad- 
vantages of their new soldering pot for tinsmiths. Their 
interests were looked after by Charles G. Watrous. 

The Winchester Arms Company of New Haven, 
Connecticut, were exhibiting several of their latest 
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models. Their booth was ornamented by a large pic- 
ture showing the magnitude of their factory buildings 
at New Haven. Frank Seifken had charge of the 
Winchester exhibit assisted by C. F. Silvester who 
came up from Chicago to help Mr. Seifken. 

The R. E. Dietz Company, New York, showed a 
number of their lanterns and vehicle lamps. C. K. 
Woodburn looked after the interests of the Dietz cus- 
tomers. Their souvenir, a miniature lantern, was in 
very great demand, and it needed Woodburn’s diplo- 
macy to satisfy the many who wished to take away 
one of the lanterns. 

The exhibit of Allan J. Coleman, Chicago, was a 
lively place and “A. J.” was kept busy explaining his 
specialties to visitors. 

The Milwaukee Corrugiting Company had their 
attractive kiosk constructed entirely of sheet metal, 
showing the different uses to which sheet metal archi- 
tectural iron work can be utilized. In addition to some 
new designs of metal ceilings they showed their new 
twelve foot lengths of eave troughs and conductor 
pipe. Their customers’ wants were looked after by 
Louis Kuehn, August Luedtke, and Frank McNamara. 

F. Meyer & Brother Co., Peoria, Illinois, exhibited 
their Handy: Safety Wall Pipe in its different forms. 
They occupied the same booth as the Meyer Furnace 
Company, who displaved one of their Weir Steel Plate 
Furnaces with the casing cut away to show the interior 
construction. They were distributing memorandum 
books and lead pencils. Their display was in charge 
of George Harms, Dirk Meyer, Charles Uhlig and C. 
B. Matteson. 

The Buffalo Sled Company, of North Tonawanda, 
New York, showed their Auto Wheel Coasters, Skidoo 
Coasters and wagons. J. E. Decker was in charge. 


oe - 


PROFITS FROM LITTLE THINGS. 





Among the many “little things” that help to swell 
the day’s sales and profits in the modern retail hard- 
ware store are the furniture 
“slides” which have come into 
such general use during the 
last few years. They are 
especially designed for light 
weight furniture where cast- 
ers are not suitable. But in 
buying these “slides” the deal- 
er should be careful to avoid 
those which are likely to split 
the leg or which cause an ugly 
projection. The manufactur- 
ers of the Universal Slides 
state that by means of a pat- 
ented process, exclusive with 
them, their slides are provided 
with prongs are brought in 
from the edge, as shown in the accompanying illustra- 
tion, and thus will not cause the troubles indicated in 
the foregoing. Universal slides come in sizes from 
¥% inch diameter up and are made of fine steel, highly 
nickel plated and case hardened. Dealers who desire 
further information should write for sample card 
25 R. H. to the Universal Caster and Foundry Com- 
pany, 29 West 42nd Street, New York City. 





Universal Slide. 








at 
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THE HEAVY HARDWARE JOBBERS ELECT 
OFFICERS FOR 1915. 





The Heavy Hardware Jobbers’ National Associa- 
tion held its annual executive meeting at Chicago in 
the La Salle Hotel. 

The following officers were elected for the ensuing 
year: President, W. J. Dean of Nicols, Dean & Gregg, 
St. Paul, Minnesota ; first vice-president, Hayden Rob- 
ingson of E. D. Kimball & Company, Chicago; second 
vice-president, R. R. Englehart of Sieg Iron Com- 
pany, Davenport, Iowa; third vice-president, H. F. 
Seefeld of Suelflohn & Seefeld, Milwaukee, Wiscon- 
sin; secretary and treasurer, Roy S. Tuttle, Chicago. 

Business prospects for 1915, freight charges and 
classifications and service charges on small orders were 
among the topics discussed in the meetings. 
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HANDSOME WATCH FOB TROPHY FOR 
TRAPSHOOTERS. 








In keeping with their policy of assisting retail hard- 
ware dealers to increase interest in trapshooting the 
Du Pont de Nemours Powder Com- 
pany have made arrangements to 
continue their contests for long runs 
of 100 or more in registered trap- 
shooting tournaments where Du 
Pont Powder was used. 

It was in 1910 that the first trophy 
was offered for such long runs by 
the Du Pont Company and since then 
each year new trophies have been 
offered with increasing interest and 
gratifying results to the dealers 
through whom these trophies were 
presented. 

The Du Pont Long Run Trophy 
proposition for 1915-16 will be even 
more attractive than those given dur- 
ing previous years, to trapshooters 
in registered tournaments. 

Briefly, the proposition is to award 
a handsome gold watch fob trophy, 
as shown in the accompanying illus- 
tration, to every amateur and profes- 
sional shcoter using a Du Pont pow- 
der who makes a run of 50 straight 
or more in a registered tournament. 
Trophies will be suitably engraved 
bu Pont Watch With the name and address of the 

Fob Trophy. winner, date of run, length of run 
and place where it was made. Thus the Du Pont 
Long Run Trophy becomes a permanent record of 
the winner’s excellent shooting. 

For each additional run of 50 straight or more in 
a registered tournament, a gold bar suitably engraved, 
which can easily be attached to the fob, will be award- 
ed the winner. To indicate the length of the runs, the 
bars will be in three sizes, as follows: For runs of 50 
to 74 a bar approximately % inch wide will be award- 
ed; for runs of 75 to 99 a bar approximately 3/16 inch 
wide will be awarded; for runs of 100 and over a bar 
approximately 5/16 inch wide will be awarded. 

\ solid gold watch of standard make, such as an 





Elgin, Waltham or Howard will be given to ever, 
amateur winning a fob and 14 long run bars; that is, 
15 runs of 50 or more entitles an amateur to the 
watch. When a shooter has received his watch, he 
may immediately start to work to win another. 

The idea of stating definitely that the Du Pont Long 
Run Trophy and watch proposition will be for two 
years is to make it clear to shooters that if in 1915 
they get but 8 runs of 50 or more, they have a chance 
during 1916 to make the required runs to win a watch. 

Dealers who wish further information should ad- 
dress the E. I. Du Pont de Nemours Powder Com. 
pany, Wilmington, Delaware. 





PITTSBURG HARDWARE DEALERS ELECT 
OFFICERS FOR 1915. 





The Pittsburgh Retail Hardware Association at its 
recent meeting elected the following officers to serve 
for I9I5: 

President, George H. Klauss; first vice-president. 
J. W. Jones; second vice-president, J. H. Evans, Jr.;: 
third vice-president, George Souppe; fourth vice-presi- 
dent, Kaspar Pepple; secretary, C. W. Scarborough, 
who was re-elected for the third time, and treasurer, 
Samuel McKnight, was re-elected for the fifth time. 

Retiring President Walter F. McQuistan was pre- 
sented with a silk umbrella in recognition of his serv- 
ices during the past vear. 

W. P. Lewis, Huntington, Pennsylvania, was pres- 
ent and urged, the members to take part in the coming 
convention which meets at Newark, New Jersey, dur- 
ing the week of February ninth. 

Resolutions endorsing the Stevens Bill and the Tax 
Bill for Trading Stamps were passed. 
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SECURES PATENTS FOR LOCK MECHANISMS. 








George E. Cleaver, Reading, Pennsylvania, has been 
granted United States patent rights under numbers 1,- 
126,180 and 1,126,181 for lock mechanisms. 























1.126.180. 





Number 1,126,180 is described as follows: In a 
lock, the combination with a case having an end plate 
and side plates recessed adjacent to the end plate and 
also having sockets between the recessed portions and 
the end plate, with a reversible latch bolt having an 
antifriction buffer movable with respect to the head of 
the latch bolt and having on one side.a pivot bearing 
portion adapted to work in either of the socket por- 
tions and on the other side an extension to rest against 
the rear edge of the bolt head and to swing through 
either of the recessed portions according to which 
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-ocket the buffer is received and a spring acting to 
naintain said buffer in operative position. 

Number 1,126,181 is described in the following: 
In a lock, the case and latch bolt, combined with the 
latch lever, the knob 
1,126,181 hub, a stop plunger to 

lock the hub, and stop 
mechanism for op- 
erating the stop plun- 
ger consisting of a 
beam lever pivoted to 
the case and having 
holes at each end, and 
stop members extend- 
ing through the end of 
+4* the case and having in- 
wardly extending arms 
provided with  trans- 
verse pins respectively 
fitting the holes in the ends of the pivoted beam lever, 
one of said stop members also having its pin forming 
a jointed connection with the stop plunger. 
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GERMAN GOVERNMENT COMMANDEERS ALL 
STOCKS OF COPPER. 




















According to a dispatch relayed from Berne, 
Switzerland, the German Government issued an or- 
der on Tuesday, February second, under which all 
stocks of copper, tin, nickel, antimony, aluminum and 
hard lead, whether in a manufactured state or not, 
even including copper wire and copper refuse, had 
to be reported to the military authorities throughout 
Germany, who have commandeered them everywhere. 

Copper has for some time béen considered as contra- 
band and exportation to Europe has been attended 
with considerable trouble, although heavy deliveries 
have been made to neutral countries, much of which 
no doubt has found its way to Germany and Austria 
in spite of the sutveillance on the part of the Allies. 
The market quotations on copper have not shown any 
effect of this latest move. In fact, prices are still on 
the upward trend. 


Se 
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David Harvey Goodell. 

David Harvey Goodell, one of the oldest hardware 
manufacturers in the United States and at one time 
governor of New Hampshire, died on January 22, at 
his home in Antrim, New Hampshire. Governor 
Goodell, as he was called by his associates and friends, 
was in his eighty-first year, and had been actively en- 
gaged in the manufacture of hardware since 1857 
when he was chosen treasurer of the Antrim Shovel 
Company, which had just been organized. A year 
later he became general manager of the business. When 
in 1864 the Ames interests took over the shovel man- 
ufacture, Mr. Goodell formed a co-partnership under 
the name of D. H. Goodell and Company to manu fac- 
ture apple parers, later extending the activities to in- 
clude cutlery, seed sowers and other hardware special- 
ties. Although a disastrous fire swept away the entire 
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stock, machinery and buildings of the firm in 1867, Mr. 
Goodell succeeded in re-establishing the business and 
kept on prospering in spite of adverse conditions. In 
1872 he organized the Woods Cutlery Company, at 
Bennington, Vermont, which in 1875 was moved to 
Antrim and united with the parer business, the busi- 
ness of the consolidated companies being incorporated 
under the name of The Goodell Company, which is 
the corporate name of the concern today. Mr. Goodell 
did not confine his activities to the management of his 
business but took great interest in public affairs and 
after several terms in the state legislature and two 
years as a member of the Governor’s Council, he was 
elected governor of New Hampshire in 1888, receiv 





David Harvey Goodell. 


ing the largest vote ever given a candidate except in 
1894 when the Republicans swept everything all over 
the country by overwhelming majorities. The gov- 
ernor was a man of high principles, lovable spirit and 
great force of character. His loss will be mourned 
by many. 

Frank August Klaine. 

Frank August Klaine, president of the F. A. Klaine 
Company, Cincinnati, Ohio, recently died at his home 
in Fort Thomas, Kentucky. He was 65 years of age. 
As a small boy he came with his parents from Ger- 
many, where he was born, and settled in Cincinnati. 
Some years later he became foreman in the Adams 
and Peckover Foundry Company, subsequently be- 
coming owner of the foundry now located where that 
plant was situated at that time, changing the name 
to the Goodwill Foundry and making a line of stoves 
and ranges bearing the name of “Goodwill.” Mr. 
Klaine had a large acquaintance in the stove and hard- 
ware trade and had many friends who will mourn his 
death. 
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TRADEMARK REGISTERED FOR ANIMAL 
TRAPS. 





The Oshkosh Trap and Novelty Company, Osh- 
kosh, Wisconsin, has been granted patent rights for 





the trademark shown in the accompanying illustration. 
The particular description of the goods is animal traps. 
The claim was filed July 27, 1914, and the company 
claims use since September 12, 1913. The serial num- 


ber is 80,105. 
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PHILLIP GROSS HARDWARE COMPANY WILL 
MOVE TO NEW QUARTERS. 








It is announced that the Phillip Gross Hardware 
Company, which is now located at 126-128 Grand 
Avenue, between West Water and Second Streets, 
Milwaukee, Wisconsin, will move to 218-220 Third 
Street, between Wells and Cedar Streets, where a 
thoroughly modern five-story building will be occupied. 
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RETAIL HARDWARE CONVENTIONS. 








The dates for conventions of the state associations 
of retail hardware dealers, so far as they have been 
announced, are given below, in order of the dates. 
The secretary’s name and address follows the name of 
the association, after which come the dates, with the 


name of the convention city. 


Nebraska Retail Hardware Association, Nathan Roberts, 
Secretary, Lincoln. February 9, 10, 11, 12, 1915. At Omaha. 

Michigan Retail Hardware Association, A. J. Scott, 
Secretary, Marine City. February 9, 10, 11, 12, 1915. At 
Saginaw. 

Pennsylvania and Atlantic Seaboard Hardware Associa- 
tion, W. P. Lewis, Secretary, Huntingdon, Pennsylvania. 
February 9, 10, 11, 12, 1915. At Newark, New Jersey. 

Tennessee Retail Hardware Association, C. C. Panis, 
Secretary, Nashville. February 10, 11, 12, 1915. At Memphis. 

Connecticut Retail Hardware Association, Henry S. 
Hitchcock, Secretary, Woodbury, February 16, 17, 1915. At 
Meriden. Headquarters, Winthrop Hotel. 

Colorado Retail Hardware and Implement Association, 
H. E. Robinson, Secretary, Pueblo. February 16, 17, 18, 1915. 
At Pueblo. 

New York Retail Hardware Association, John B. Foley, 
Secretary, 513 Kirk Building, Syracuse, New York. February 
16, 17, 18, 19, 1915. At Syracuse. 

North Dakota Retail Hardware Association, C. N. 
Barnes, Secretary, Grand Forks. February 17, 18, 19, 1915 
At Fargo. 

Ohio Retail Hardware Association, James B. Carson, 
Secretary, Dayton. February 16, 17, 18, 19, 1915. At New 
Gibson Hotel, Cincinnati. 

Iowa Retail Hardware Association, A. R. Sale, Secretary, 
Mason City. February 16, 17, 18, 19, 1915. At Des Moines. 

New England Hardware Dealers’ Association, George A. 
Fiel, Secretary, 176 Federal Street, Boston. February 22, 23, 
24, 1915. At Boston. 

Kentucky Retail Hardware and Stove Dealers’ Associa- 
tion, J. M. Stone, Secretary, Sturgis. February 23, 24, 25, 
1915. At Phoenix Hotel, Lexington. 

Minnesota Retail Hardware Association, H. O. Roberts, 
Secretary, Metropolitan Life Building, Minneapolis. Febru- 
ary 23 ,24, 25, 26,1915. At St. Paul. 

South Dakota Retail Hardware Association, E. C. War- 
ren, Secretary, Pierre. March 2, 3, 4, 5, 1915. At Mitchell. 

West Virginia Retail Hardware Association, A. A. Doak, 
Secretary, Grafton. March 2, 3, 4, 1915. At Huntington. 

Arkansas Retail Hardware Association, Grover T. Owens, 
Secretary, Little Rock. May 4, 5, 6, 1915. At Little Rock. 


Florida Retail Hardware Association, G. E. Noblit, Sec- 
retary, Tarpon Springs. May 11, 12, 13, 1915. At St. Peters- 
burg. 

eNational Retail Hardware Association, M. L. Corey, Sec- 
retary, Argos, Indiana. June 22, 23, 24, 1915. At St. Paul, 
Minnesota. 

Hardware Association of the Carolinas, T. W. Dixon, 
Secretary, Charlotte, North Carolina. July 13, 14, 15, 16, 
1915. At Isle of Palms. 


RETAIL HARDWARE DOINGS. 








The Patrick Leonard hardware store, Russellville, Ar- 
kansas, has moved its stock to larger quarters. 

Ludwick and Kline, Cutler, California, are erecting a 
new hardware and implement building. 

P. F. Cahill, La Porte City, Iowa, has opened a hard- 
ware store. 

Jack Stone, Edgewood, Iowa, has purchased the T. L 
Hamlet hardware store. 

C. L. Killian, St. Charles, Iowa, has acquired the W. J. 
Ferrall hardware stock. 

J. P. Smith and Frank Maruska, Cresco, Iowa, will 
open a hardware store. 

Ora M. Wildman, Opolis, Kansas, and Ernest Baade, 
Oklahoma City, Oklahoma, have purchased the hardware 
store of Mosteller and Clark at Pittsburgh, Kansas. 

The firm name of Davison and Company, Peabody, Kan- 
sas, has been changed to the Peabody Hardware and Lum- 
ber Company. 

H. E. Whitney, Anthony, Kansas, has purchased the in- 
terest of his partner, J. F. Berger, in the hardware business. 

W. S. Berkshire, Cottonwood Falls, Kansas, has pur- 
chased the stock of hardware and implements of the McNee 
Hardware Company. 

The Farmers Hardware Company, McPherson, Kansas, 
has sold its stock to Ross and Waldo of Ellis. 

Reed Brothers, Anita, lowa, have ‘purchased the C. A. 
Galliher hardware stock at Casey. 

H. C. Friesner, Britt, Iowa, has purchased the hard- 
ware business of M. A. McCarthy. 

The new building of the hardware firm of Whyte and 
Son, Goldfield, Iowa, has been completed. | 

The Henne and Myer Company, Rockdale, Texas, have 
purchased the business of the John M. and J. D. Hefley Hard- 
ware Company at Cameron. 

Roy Lubbers, Sheldon, Iowa, has become associated with 
his father in the hardware business under the title of the 
Lubbers Hardware Company. 

The Livingspring Land Company, of Vinton, has pur- 
on the Hackbart Hardware Company’s business at Winter- 
set, Lowa. 

The firm of R. K. Felder and Sons, Chappell Hill, Texas, 
hardware dealers, has been dissolved. 

The hardware store of E. C. George, Plano, Texas, has 
been destroyed by fire. 

John and Paul Bedingfield, Lubbock, Texas, have sold 
their hardware and furniture stock to G. W. Barker. 

Jameson Brothers, Davidson, Oklalroma, have purchased 
the hardware department of the Case Mercantile Company. 

Long Brothers, Pauls Valley, Oklahoma, will open a 
hardware store. 

W. H. Walker, Greenfield, Oklahoma, has purchased the 
hardware and furniture store of C. L. Colby. 

The Wiggs-Woody Hardware Company, Madill, Okla- 
homa, has been succeeded by the McMillan Hardware Com- 
pany. 
Powell and Son, Agra, Kansas, will take possession of 
the H. A. Lane hardware store at Lovewell, Kansas. 

The McDermed Hardware Company, Hutchinson, Kansas, 
has moved to a new location. 

The hardware and implement business of S. C. Eskeld- 
son, Ramona, Kansas, has been sold to Roy Bird. 

The Western Hardware and Implement Company, Pretty 
Prairie, Kansas, has bought the stock of the Schrag Brothers 
Hardware Company. 

Mill Brothers, Brookfield, Kansas, will engage in the 
hardware business. 

J. F. Houser, Mercer, Kansas, has sold his stock of hard- 
ware and implements to J. H. Alley, Jr. 

B. F. Christian, Pine River, Minnesota, has taken posses- 
sion of the hardware business of Webber and Hill. 

Bacon and Burr, Granville, North Dakota, will engage in 
the hardware business. 

Guy Bull, Elgnite, North Dakota, has purchased the hard- 
ware and implement business of Grendahl and Christenson. 

T. E. Sleight and A. G. Metcalf will open a hardware 
store at Drake, North Dakota. 

Albert Stark has purchased the Larson hardware store 
at Kenaston, North Dakota. 

L. Banks Hale, Loup City, Montana, has acquired the 
Gzehoviah hardware store. 

A. H. Layton and M. H. Snippen, Joplin, Montana, have 
dissolved their partnership. Mr. Layton will continue the 
business. 
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HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 











That the members of the Hardware Club of Chi- 
cago do not confine their interests to. hardware or even 
to local affairs has been demonstrated on more than 
one occasion. Like the body of ,progressive business 
they consider many problems of-general character and 
whenever deemed proper take action upon the matter 
presented. 

It was an appreciative audience that filled the dining 
room to capacity on Tuesday, February second, to 
listen to A. G. Glover, president of the Pan-American 
Directory Company, who spoke on “Opportunities in 
Foreign Countries for the Small Manufacturer.” 

Mr. Glover expressed the thought that many Amer- 
ican manufacturers were missing a great deal of busi- 
ness because they had an entirely wrong conception 
of the problem. which the export trade presented. 
They were wrong in this particular that they esti- 
mated the difficulties altogether too great, when as 
a matter in many instances export business could be 
secured with far less trouble than domestic business. 

“There has been a great deal of talk,” said Mr. 
Glover, “about the credit problem. American manu- 
facturers were afraid that they might not get paid for 
such goods as they shipped to foreign countries, such 
as Brazil, Argentine and other South American re- 
publics. They would insist upon payment being de- 
posited in New York banks before making their 
shipment—with the natural result that the Brazilian 
merchant who might otherwise have been inclined to 
give the American manufacturer the preference re- 
garded the condition imposed as an insult and gave 
his business to English or German exporters, who 
did not make such a condition because they felt that 
South American business averaged up to others in 
honesty and integrity. 

“Practically the same good common sense is neces- 
sary—and possibly a little more—in building up an 
export trade as is required in establishing a domestic 
distribution, but nothing extraordinary in the way of 
effort is needed—just vision of the possibilities and 
aggressiveness in carrying out the plans conceived 
and based upon common sense. 

“In many instances, it is possible to make arrange- 
ments with resident agents in these countries by which 
these agents take all the responsibility for delivery and 
collection. In other cases the business can be handled 
satisfactorily through export commission houses. 

“Some of the larger industrial enterprises maintain 
branch houses and others send regular traveling sales- 
men abroad. But while the experiences of these large 
concerns may be helpful in forming an opinion as to 
the advisability of seeking business in a certain coun- 
try, the smaller manufacturer cannot, of course, adopt 
these two methods; he will find it most profitable to 
make use of either the already established resident 
agent or the export commission house.” 





On behalf of the Club, Vice-president E. T. Harris 
expressed the thanks of the members and their guests 
who had listened to Mr. Glover's interesting talk, after 
which it was announced that Everett C. Brown, 
former president of the Chicago Athletic Club, would 
speak at the Weekly Luncheon, Tuesday, February 
22nd. Mr. Brown has been prominent in athletic af- 
fairs for many years and was one of the promoters of 
the famous Olympic Games. 

SPEAKER FOR TUESDAY, FEBRUARY NINTH. 

Mr. Bonnell of the Chicago Surface Lines will speak 
at the Weekly Luncheon Tuesday, February ninth, on 
the subject of “Safety in Urban Transportation.” Mr. 
3onnell is well known as a man of great ability in his 
business and will have an interesting message. 

FAMILY DINNER PARTY PLANS. 

Plans and arrangements are being perfected for the 
“Family Dinner Party” which will take place during 
the last week in February. The members and their 
wives and daughters will have an evening of real 
enjoyment. There will be an excellent menu and a 
fine program of instrumental music, songs and other 
entertainment features of high character will be ren- 
dered. The date will probably be announced on Tues- 
day, February ninth. 

LADIES’ WEDNESDAY AFTERNOON PARTY. 

With Mrs. G. W. Milligan as hostess the ladies’ 
Wednesday afternoon party on February third was 
a splendid success. A large number of the wives and 
daughters of the members and their guests enjoyed a 
spirited contest in Bridge and Five Hundred, the 
honors being won by the following: Bridge, Mrs. 
Green and Mrs. Carroll. Five Hundred, Mrs. Proctor 
Wilson and Mrs. Merz. After the games a fine 
musical program was rendered by Mr. G. W. Milligan, 
cornet solo; Miss Ethel O’Reilly, reading; Miss 
Catherine Callahan, vocal solo; Miss Ellen Logan, 
piano solo. Light refreshments were served. 

The next party under the auspices of the Ladies’ 
Social Committee will be held on Wednesday, Febru- 
ary 17th, with Mrs. E. A. Wilson as hostess. 
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PATENTS CUTTING BLADE FOR CAN 
OPENER. 





Hugo Popper, Chicago, Illinois, has been granted 
United States copyright on the ornamental design for 
a cutting blade for can 
openers which is shown 
in the accompanying il- 
lustration under number 
46,886. The term of pat- 
ent is seven years. The 
claim was filed Novem- 
ber 15, 1914, under the 























serial number of 870,523. 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 











SCHROETERS 


dd 719 Washington Av 
WEEKLY BARGAIN No. 527 
ra weak E CLOSES TL paees 
LARY 26. 1915. 6 P. 
Store, ‘ous Saturdays Until 9 Y. M. 





BATHROOM ROBE HOOKS — 
Ne. 1 No, 2 No. 3 











Hook No. i— for robes ate 
Hook No. 2—for razo ‘8c 
Hook No. $—for wash con it 
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el Post Weight. «« 1 
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an each 
‘ eight 


“BATH prpor a — w hite Enamel: 
Height 15 avy 3 
ber tips on ee aan . 


| = 


“BATH TUB SEAT" —Oak; will fit an 
tub. Special price this 

sale . 49c 

Parcel Post We ight Ibs. 

BATE SPRAY — With 3\%-inch nic kel 
plated rose and 5 feet of re d rubbe tub- 
—“ will fit any faucet. Spe 

cial price chis sale, each . 89c 


ach 
Parc Post We igh 





h 
Parcel Post Weight. do 3 1b 


TUMBLER ted epoey BRUSH 

HOLDER. | Spe 69c 
reel Fost we sobs d 
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Stilison Pipe Wrenches 


UINE STE.LSON. 


GEN 
6-INCH Sins pipe te 
8-INCH—Holds pipe to ‘inch Cc 
this sale, each 


Special price 





10-INCH— — e~ Dip to 1-in« 

8 Kir pr h 

14-INCH— ifoide pipe o Ng, 

inch. Special + 

18- INCH Holds pipe | ) 

Special price this sa 

Parcel —- va ti 

Size, in. 10 
Weight 1 Tb. a tb 2 lbs. 3 ibs 


PIPE VISE 
Mallegble iron a. aids pipe to 2 
if-locki Ss 1 P « 
i ies cn ar gg ES 


Weight. 11 lbs 
ARMSTRONG STYLE 


PIPE-THREADING DIES 


And_Adiusia able Stock in Sets— 
sists @ ong guides. as “rma sere . 
vo. 2 Stoc 


inch. Special rc BD. ~%. "$3. 38 


per set, we eight 


GASOLINE BLOW TORCH 
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The accompanying illus- 
tration shows the upper 
half of a full length single 
column advertisement of 
Schroeter Brothers Hard- 
ware Company, 717 and 
719 Washington Avenue, 
St. Louis, Missouri, which 
appeared in the St. Louis 
Republic. A number of 
similar advertisements of 
this progressive hardware 
concern have been com- 
mented on in AMERICAN 
ARTISAN and the one re- 
produced herewith is en- 
titled to credit for the care- 
ful choice and grouping of 
articles from the various 
departments of the store. 
Single column advertise- 
ments are not considered 
“proper,” if one is to judge 
from the small number of 
such that are sent to AMER- 
IcAN ARTISAN for criti- 
cism, but there seems to be 
no valid reason why they 
should not be more com- 
monly used than they are. 
At any rate, the samples 
which come from Schroeter 
Brothers Hardware Com- 
pany show in a very con- 
clusive manner that there 
is opportunity for plenty of 
display and liberal use of 
cuts, and evidently they 
bring results, or this one 
would not bear the number 
of 576. When a concern 
has used this method for 


WIRE CUTTER Ne ee i. 
wi coca Gutters. A most usetul f Over ten years and keeps 
quality of steel  arets te ie 


eo 7. on using it, one may well 

: conclude that the advertise- 
ments prove profitable. It is also worth noting that 
below each article the parcel post shipping weight is 
given, thus giving out-of-town consumers an oppor- 
tunity of knowing just what the particular article wil! 
cost them. 


Parcel l’ost Weight 








x * * 


The advertisement of G. H. Westing Company, 219 
Massachusetts Avenue, Indianapolis, Indiana, which 
is shown herewith, was inserted in the Indianapolis 
Star and occupied 134 inches, double column. It 
would have looked better if it had been arranged for 


single column which could have been done very easil, 
as the matter was set in that measure. As it is, the 
advertisement is not well balanced, the heavy top lines 
at the right overshadow the smaller typed lines to the 
left, although no doubt the skate items were the most 


POCKET ELECTRIC 
sees Ice Skates| FLASHLIGHTS 


’ and 
Men's Boys Skaters find them useful for ~~ 


skating. Hundreds of other uses for 
75c and $l. 00 a reliable pocket light. 





Good Skating Now 





Ww FLAT STYLES up from........-- 50c 

aide pede»... $1 OO | rusurar stYLes....75¢ to 81.25 
Skates sharpened ..............+ ce Extra bulbs .......++-..- 10e to 25c 
Hollow ground ........+.0+e00++- ARS New batteries ......... 20c and 25c 


G. H. WESTING Co. -- 219 Massachusetts Ave. 


important at the time. The “description” of the dkates 
does not tell anything about their oy or other good 
points. 





* * * 


In the accompanying illustration is shown an ad- 
vertisement which occupied a little over three inches, 





|CORTRIGHT .2A5. | 


| The four designs cf Cortright Metal Shingles as shown above are 
ees ee 


Each and Cortight Metl Shingles exbersed with this 
Esc and ena Comgt Mel hog e | 
For Sale by 


H. C. FLEMING, Norlina, N. C. 


double column in the Norlina, North Carolina, Head- 
light. It consisted of a plate furnished by the Cort- 
right Metal Roofing Company, Philadelphia, with the 
name of the local dealer, H. C. Fleming, Norlina, 
placed below. This advertisement would have been 
more likely to produce definite results if it had con- 
tained more information as to the desirability of these 
shingles. It would have been well to emphasize, for 
instance, the fact that they were fireproof. Another 
point worthy of mention would be the lasting quality ; 
another the handsome appearance. As it is, the adver- 
tisement is simply a reminder to the consumer that 
there is such a thing as the Cortright Metal Shingle, 
and that it is sold by a certain dealer. It is, however, 
an evidence of the fact that the Cortright Metal Roof- 
ing Company is willing to assist dealers in creating 
sales for their product in the local communities of 
these dealers. 
2K * * 

Right thinking means right acting. Right acting is 
a fundamental of business success. So think along the 
proper business lines. 
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HEATING AND VENTILATING 








PROBABLE DEVELOPMENTS IN SCIENCE OF 
VENTILATION. 


At a recent meeting of the Institution of Heating 
and Ventilating Engineers, held at University College, 
London, England, A. H. Barker, a member of the 


‘Institution who is well known to American heating and 


ventilating engineers through the many articles from 
his pen which have appeared in AMERICAN ARTISAN, 
read a very interesting paper on “Probable Develop- 
ments in the Science of Ventilation,” the first install- 
ment of which is published herewith: 

No person who has carefully considered the prob- 
lems of ventilation from the scientific standpoint can 
fail to have asked himself the question whether the 
theory of ventilation as the ventilating engineers now 
knows it can be properly called a science. Has he 
sufficient information on the subject of ventilation to 
make the application of the word “science” to this 
knowledge appropriate? That there is a good deal of 
engineering science directly and indirectly connected 
with certain portions of the subject, such for instance 
as the design of a fan, the design of trunking, the 
resistances to the flow of air and similar things, can- 
not, of course, be denied. 

These subjects, however, are not of the essence of 
the subject and do not exclusively belong to the science 
of ventilation as we know it. The general engineer 
is almost as much concerned in them as is the ventilat- 
ing engineer. We have no right to appropriate these 
subjects as peculiarly appertaining to our own branch. 
The science of ventilation is strictly that body of 
knowledge which concerns itself jointly with the 
means for producing and the physiological effect of 
the distribution of air in a ventilated room and the 
suitable conditioning of the air so distributed. Let us 
inquire quite candidly whether what we know of these 
matters in their relation to one another is worthy of be- 
ing classified as a science. This is obviously a good deal 
to be known about it, though how great the impor- 
tance of exact knowledge on the subject is to the ven- 
tilating engineer as such is not quite so clear. There 
is for instance, no doubt, a great deal to be learnt on 
the physiological side. Something is already com- 
monly known. Such, for instance, as the general 
mechanism of breathing, the general construction and 
mode of action of the lungs, the percentage composi- 
tion of inhaled and exhaled gases, of the residuary air 
in the lungs and of gases which will support life, the 
concentration of CO, in the blood, and so forth. The 
science of physiology is closely allied with that of 
ventilation. A portion of the former science is indeed 
an indispensable part of the latter. Among well-in- 
formed ventilating engineers a knowledge of that por- 
tion ought to be greater than it is. So far as the im- 
portance of the application of that science to the prac- 


tical work of the ventilating engineer is concerned, he 
is not yet convinced. When we consider the question 
of the essential functions of ventilation, that is to say, 
the essential relation between the physiological facts 
and the practice of ventilation, we find that although 
great advances have recently been made no definite 
agreement has yet been arrived at among physiologists 
as to why ventilation is necessary. Neither has it yet 
been laid down in definite terms what is or what is not 
to be considered good ventilation, and why. Fifty or 
even twenty years ago when even less was known 
about it than at present, one might have spoken with 
more confidence on such subjects as this. The ventilat- 
ing engineers of that date were in no doubt that any 
air which contained more carbon dioxide than, say, 
0.5 per cent, that is 50 parts in 10,000, was on that 
account alone unfit to breathe. They therefore di- 
rected their efforts towards making sure that in any 
space ventilated by them, this proportion was not ex- 
ceeded. The necessary scientific knowledge then con- 
sisted only in the knowledge of how much carbon 
was emitted by each human being into the ventilated 
space, though the information in this respect, even so 
recently as 50 years ago, as we now know, was very 
defective. A little elementary mathematics only was 
required to show that unless the calculated number of 
cubic feet of air per hour per head were supplied to an 
inhabited room, the average composition could not 
fail to be worse than the standard set up. One could 
then be happy in the knowledge that one had done all 
that a human being could do. But as in so many other 
branches of science, the more that has been learnt 
about this matter the less seems to be known. There 
are very few people at the present day who would lay 
‘claim to such specific or exact knowledge on the sub- 
ject of ventilation, as our immediate predecessors did. 
Or rather shall I say the better informed a man is, the 
more doubtful he would feel about the validity of such 
claims. In its present position ventilation is the kind 
of subject which positively encourages the Charlatan. 
It is in some respects like the selling of a patent medi- 
cine. An ignorant person may buy a box of patent 
pills, which may in fact consist of nothing but soap 
and flour, coated with sugar. The person who takes 
them may honestly believe the pills do him good, espe- 
cially if he pays a high price for. them. In his grati- 
tude he may give the vendor an excellent testimonial. 
At the back of his mind the vendor may know very 
well there is nothing but soap and flour in them, but 
on the strength of his testimonial he may nevertheless 
lay claim to the science of a physician of no mean 
order, and he may even bring himself to believe that 
he knows something that the rest of mankind does not. 
It would be exceedingly difficult to prove that he was 
merely an ignorant quack, because of the difficulty of 
defining with precision whether and in what respect 
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patients have been improved in health and whether or 
not the pills or faith or something else may have 
effected the cure. Is it or is it not the same with the 
ventilating engineer? As I have said, there is no gen- 
eral agreement as to the precise function of ventilation. 
When we teach somewhat abstruse scientific theories 
on the subject of what ventilation ought to be, and 
how to arrange the conditions necessary to produce 
the desired results, it is open to any uninformed per- 
son to disregard all such teaching as purely academic 
and for the practical man unnecessary. We cannot 
at present prove by demonstration that such a person is 
wrong because we have no exact knowledge to lay 
down. We have no fixed and easily measured stan- 
dard of excellence. At the same time no one who has 
carefully studied the evidence can be in doubt that 
the present theory on which the ventilating engineer is 
working is insufficient. For we have the most la- 
mentable failures to record everywhere even in rooms 
to which very large volumes of air are supplied. But 
even the reasons for the failures are not always easy 
to define. If ventilation merely consists in the supply 
and distribution of a certain calculated volume of 
air to a room, it is clear that a very small amount of 
science is necessary. It is quite obvious that it does 
not need a great amount of science to count the num- 
ber of heads or the number of beds in a _ hos- 
pital ward or the number of seats in a theatre, 
and multiply this figure. by an arbitrary num- 
ber of cubic feet of air per head per hour, to 
buy a fan from a maker which will deliver the neces- 
sary quantity and connect up a few trunks to gratings 
so that we can force in the calculated quantity of air, 
without exceeding a certain moderate velocity in the 
flues, say 20 feet per second. There is no particular 
science in that. Any practical person with a bit of 
common sense and a knowledge of arithmetic can do 
as much. He has, of course, to know that if he places 
a large grating at the back of a lady in evening dress 
and blows air through it at 20 feet a second, the lady 
will complain of the draught, so that he cannot put his 
gratings where he would like. In any case he needs a 
certain amount of practical common sense and a cer- 
tain amount of experience. But he would be a bold 
man who would call this order of knowledge—sci- 
ence. We have the fact to face that schemes of ven- 
tilation designed with no more knowledge than this 
often do not succeed. Very frequently they are the 
most terrible failures. We could all of us name 
notorious examples in London and elsewhere. But 
there are very few persons who could explain exactly 
why they are failures. In many cases such failures 
are certainly not due to the inadequacy of the volume 
of air supplied nor to the air introduced being improp- 
erly warmed, humidified and distributed according to 
the best recognized standard practice. In endeavoring 
to explain such failures we might discuss on a scien- 
tific basis the question whether what we call upward 
is better than what we call downward ventilation, or 
in plain language whether we should blow our fresh 
air in near the floor and take what is called “foul air” 
away near the ceiling or vice versa. We can have 
differences of opinion on the question whether so- 
called impure or vitiated air will rise or fall. Some 


people argue that as our nostrils point downward, anc 
as CO, is heavier than air, downwards ventilation 
must be Nature’s method; or on the other hand, other; 
hold that as warm and moist exhaled air is lighte: 
than dry cold air it will rise, and argue that the up- 
ward is therefore Nature’s method. After all what 
does it all amount to? Not only is there no agree- 
ment on any of these points but it is not even generally 
understood what relation the removal of vitiated air 
bear to good ventilation. Is the ventilating engineer 
then a quack laying claim to greater knowledge and 
more wisdom than he really has? To answer this 
question needs a certain temerity. We all know that 
the world is full of amateur engineers, who will show 
how to carry on business better than the person whose 
business it is. There are persons on every Board of 
Guardians and on every committee who think they can 
exhibit to us the proper method of ventilating a room 
better than the orthodox practitioner. 


An ordinary architect who may, perhaps, make no 
claim to any knowledge of the science may, and some- 
times does, carry out his ventilation without any ref- 
erence to the engineer. If he hears no complaints 
about the ventilation of his building, although he may 
not know anything about it beyond, perhaps, the 
amount of air the fan is supposed to supply, he might 
claim to be as competent to deal with questions of ven- 
tilation as the engineer. There may be and are per- 
sons who do not believe in systems of ventilation. If 
a room becomes too warm they would open the win- 
dows; if too cold, they would shut them. Such per- 
sons claim that this method of ventilation is just as 
good as our £5,000 proposition, and in many cases we 
should have considerable difficulty in proving them 
wrong; indeed, some of us at the back of our minds 
might have a sneaking opinion that, for many small 
rooms at any rate, they were very much right. At any 
rate, it might be argued that such simple methods 
could not easily be worse in effect than some of the 
notorious and expensive failures which are on record. 
It is for such reasons as this that those of us who try 
to be scientific and at the same time honest, are some- 
times a little disconcerted when we contemplate what 
are the effective achievements of our science up to the 
present day, and to inquire in what directions we are 
to look for or try for progress. 

(To be continued.) 


+--+ 


ILLINOIS HEATING AND VENTILATING 
ENGINEERS TO MEET, FEBRUARY 8. 








The regular monthly meeting of the Illinois Chap- 
ter of the American Society of Heating and Ventilat- 
ing Engineers will be held Monday, February 8, at 6 
p. m., in the Great Northern Hotel, Chicago. The 
topic for discussion will be “Trouble Jobs and the 
Particular Method Employed in the Correction of the 
Trouble.” This should prove exceedingly interesting, 
for almost every heating and ventilating engineer has 
had some “trouble job” and many have used entirely 
original methods in correcting the trouble. A report 
on the annual meeting which was held recently in New 
York will also be made as several members attended 
the meeting. Dinner will be served at 6 o'clock. 
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rRADEMARK REGISTERED FOR HEATING 
APPARATUS. 


Richardson and Boynton Company, New York City, 
is been granted United States patent rights for the 


81,879. trademark shown in the ac- 


$6 P f ” companying illustration un- 

er ec der number 81,879. The par- 
ticular description of the goods is heaters, boilers, 
ranges, stoves, warm air heaters and parts and appur- 
tenances thereof, exclusive of those classed as elec- 
trical. The company claims use since March 1, 1851. 
The claim was filed October 14, 1914. 





REMEDY FOR ‘“*‘WATER HAMMER’"’ IN 
RANGE BOILER CONSTRUCTION. 





In the January 23rd issue of AMERICAN ARTISAN 
Lee H. Jeffries, Baraboo, Wisconsin, requested advice 
as to how to avoid a “water hammer” in a range boiler 
connection. His letter, together with a diagram of 
the connection, was published on page 45. 

From G. W. Johnston, Vinten, Iowa, AMERICAN 
ARTISAN is in receipt of the fellowing letter and a 
diagram which is shown herewith. Mr. Johnston 
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Diagram Showing Range Boiler Connection Which Will Work 
Satisfactorily. 

states that if this diagram is followed good results 

will be obtained: 

To AMERICAN ARTISAN: 

On Page 45 of the January 23rd issue of AMERICAN 
ARTISAN I notice that Lee H. Jeffries, Baraboo, Wis- 
consin, wants information as to cause of “water ham- 
mer” in system when there is fire in range. The cause 
is that the coil in firebox, according to his sketch, is 
“trapped,” and a trapped flow of water always pounds. 
The accompanying sketch if followed will give good 
results and secure an abundance of hot water from 
Yours truly, 

G. W. JoHNsTON. 


the range boiler. 
Vinton, Iowa, January 25, 1915. 


From C. D. Maxwell, Newton, Iowa, the following 
letter has been received accompanied by a sketch 
which is reproduced herewith: 

To AMERICAN ARTISAN: 
In AMERICAN ARTISAN of January 23rd, on page 45, 
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I see a diagram of pipe connections in range boiler. |! 


have drawn a diagram which if followed will not give 
any trouble in “knocking” or heating from either 
stove or warm air heater. The trouble with the con- 
nection, as it is now, is that he takes the hot water 
supply to sink from the pipe that carries the hot water 
from range to range boiler. All that will be needed 
in his diagram is to disconnect the hot water line from 
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Diagram of Range Boiler Connection That Will Avoid Water 
Hammer. 
the range, plug the “T” that he has for the hot water 
line from the top of the range boiler to sink, take out 
the elbow, put in a “T” on the side of the range boiler 
and connect the hot water line from range with that 
from the warm air heater. Yours truly, 
C. D. MAXWELL. 
Newton, Illinois, January 25, 1915. 
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TO PREVENT DOWN DRAFT IN CHIMNEYS 





Procure a 5-gallon can and perforate the sides near 
the bottom with holes, % inch in diameter. The can 
is then set over the end of the 
chimney pipe and fastened with 
brackets, as shown in the accom- 
panying illustration. The chim- 
ney pipe should extend into the 
can a short distance. The holes 
will let out the burn gases, but a 
sudden gust of wind will not af- 
fect it in the least—P. D. Mer- 
rill, Saugatuck, Michigan, in 
Popular Mechanics. 
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Down Draft in 
Chimneys. 





From my experience with hot-air furnaces I am of 
the opinion that it is only on rare occasions that they 
leak gas. There is actually as much trouble from 
leaking steam pipes. The gas that usually gets into 
a house ordinarily comes from the furnace door and 
that is caused by a bad draft, the gas from the coal 
gets into the cellar and finds its way into the house. 
Gas from such a source occurs as often from a steam 
boiler as with a hot air furnace.—Professor Carpenter. 
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There is no easy way to success. The average man 
spends a lifetime earning his retirement. 
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PRACTICAL HELPS FOR THE 
| TINSMITH 








PATTERN FOR DRAINS AND FUNNEL FOR 
OUTSIDE WASTEPIPE. 





BY O. W. KOTHE. 

On the back porches of tenement houses in all cities, 

a form of sink is often placed conveniently so that ten- 
ants do not need to carry all the waste water down 
stairs. The funnel shown in this drawing is often used 
because it is quick to make, leaves a fair appearance 
and answers the purpose very well. From the plan it 
will be seen that it is a half funnel, the back being 
straight and from the elevation we have an extra rim 
on the top and a nipple on the bottom for inserting in 


stances in funnel to stop pipe. Such a strainer j; 
shown below the plan and is merely a piece of galvan 
ized iron punched full of holes, cut as shown. Th 
nipple is merely a tapering piece of pipe flattened o: 
the back to fit the bottom of funnel and so needs no 
further explanation. 





SAN ANTONIO SHEET METAL CONTRACTORS 
ELECT OFFICERS FOR 1915. 


At the annual meeting of the San Antonio, Texas, 
Sheet Metal Contractors’ Association the following 
were elected to serve as officers for 1915: 

President, A. W. Chatfield; vice-president, John 
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Development of Patterns for Drain and Funnel for Outdoor Wastepipe. 


the wastepipe. To lay out this article, draw the side 
elevation as shown to the desired size and then extend 
the slant line A-B to the center line C. Next set di- 
viders equal to the radius C-B and using any place as 
C’ as center strike an arc indefinitely; next pick the 
radius C-B from elevation and using C8 as center 
strike the small arc indefinitely. Draw the line C’-A” 
and then measure the circumference on the large arc 
to make the half circle D-E in plan and establish point 
A’. From this point draw a line to C’ and you have 
the body part of funnel. 

If you wish to add the back then set dividers equal 
to the distance of back D-E in plan, and set it off on 
upper arc in pattern as A’-D, and draw a line to C’; 
then draw the straight line at the bottom and add for 
the rim on top; allow edges for seaming, and you have 
the body for funnel finished. The pattern for the rim 
is merely a straight strip of metal equal in length to 
the circumference in plan with edges allowed for seam- 
ing and wiring as shown by the enlarged detail “M.” 
A strainer is usually placed as shown by the dotted line 
in elevation to prevent tenants throwing bulky sub- 


Dinmeith ; treasurer, Joe Dean, Jr.; secretary, Martin 
M. Walsh; sergeant-at-arms, Harry Dean. The sec- 
retary’s office is 1216 to 1222 West Commercial Street, 
San Antonio, Texas. 

A trade school has been put in operation by the As- 
sociation and the apprentices and mechanics attending 
will have an exhibit at the coming state convention, 
which is to be held in San Antonio, April 21 to 23. 





PLANS WELL IN HAND FOR NATIONAL 
CONVENTION OF SHEET METAL 
CONTRACTORS. 





H. W. Michael of the Executive Committee in 
charge of arrangements for the eleventh annual con- 
vention of the National Association of Sheet Metal 
Contractors which is to be held June 7 to 11, at 
Denver, Colorado, in a letter to AMERICAN ARTISAN 
states that plans are being worked out to make this 
the best convention the Association has ever held. The 
exhibit, says Mr. Michael, will comprise warm air heat- 
ers, registers, conductor pipes, all sorts of sheet metal 
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oducts, paints, skylight glass—in short, everything 

at pertains to the trade. The Denver “Local” ex- 

ects to buy all the samples that are sent for the ex- 
‘ibit at fair wholesale prices, so that there will not 
be any expense for reshipping the goods. 

Among the many entertainment features will be a 
sreat banquet which Mr. Michael states will be unique 
in many respects and excellent both in respect to the 
menu and the program of speaking. 


2. 


A WHOLE WORKSHOP IN ONE MACHINE. 








Almost every metalworker has felt the need at some 
time or other of a small shop suitable for doing al- 
most any kind of work, but in a great many cases the 
matter of space and cost forbids the installation of 
the necessary machines. It is, therefore, worthy of 
note that a combination machine has been perfected 
which will efficiently serve many various purposes. 





A Whole Workshop in One Machine. 


The manufacturers have very aptly named it “The 
Complete Workshop,” and claim that with this machine 
it is possible to do all sorts of work in the metal line 
within a very limited space and at a minimum of cost. 

The accompanying illustration gives but an idea of 
the possibilities encompassed within the small space 
which the machine occupies. The polishing dust co!- 
lecting outfit which forms the main part of this ma- 
chine is of great importance in the makeup of every 
workshop in the metal line, and especially so in the 
shop connected with a retail store. The use of this 
machine makes it possible to prevent the dust and dirt 
from flying all over the place. 

In addition to the dust collecting outfit, the drilling 
machine, which is fitted with a high grade chuck, is 
capable of accommodating a drill from 1/16 up to 5/16 
inch. The motor supplied can be attached to an electric 
lighting socket, and will give ample power to drive 
either of the individual machines, which are so ar- 
ranged as to make it possible to operate them indi- 
vidually. The furnace table, as shown, is separate and 
can be placed at the side of the polishing machine, or 
at any other part of the room. In this latter case it 
will only be necessary to increase the length of hose 
to carry the air. The polishing head shown may be 
fitted with chucks for different purposes, such as saw- 


ing, turning, lapping and other operations. The en- 
tire outfit is shipped all complete, set up and ready to 
run and may be easily handled and moved about from 
place to place, and it is only necessary to screw the 
electric light plug into the lamp socket to begin work. 
The outfit is also adapted for other than metal 
work, and all of the different parts which are supplied 
with the machine are of standard, well constructed 
design. The entire machine is substantially built and 
nicely finished. The manufacturers of the outfit, Lei- 
man Brothers, 62 John Street, New York City, will be 
glad to supply any additional information and prices. 
They also vouch for the fact that satisfactory results 
can be expected in using this outfit, as it is the result 
of over twenty years of experience in manufacturing 
machinery for metal workers. 
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FINISHED ARTICLES STAMPED WITH NAME 
OF MATERIAL USED IN CONSTRUCTION. 








It is always good policy to assert that the material 
used in its manufacture is of high quality, and fur- 
thermore to verify 
Ma this by stamping the 
4 name of all special 
“i material used, on 
m the finished article, 
when the assertion 
is in accordance 
with facts. The 
Ferdinand Dieck- 
mann Company, 
claim that no light 
gauge special mate- 
rial is used in the 
manufacture of 
Dieckmann elbows, 
and that each elbow 
and shoe they manu- 
facture of special 
material has the name of the material plainly stamped 
on it. The Company also states that their elbows are 
made from galvanized steel, American ingot iron, 
Toncan metal, charcoal iron, Newport genuine open 
hearth iron, 12, 14 and 16 ounce copper, Portsmouth 
iron and old fashion iron. These elbows are made 
from one piece of material with reinforced bands, and 
are said to have no seams, in order to guarantee a 
smooth, perfect flow. A catalog and sample will be 
forwarded to dealers on application to the Ferdinand 
Dieckmann Company, P. O. Station B, Cincinnati, 
Ohio. 





A Dieckmann Elbow. 


TEXAS SHEET METAL CONTRACTORS WILL 
HOLD CONVENTION, APRIL 21 TO 23 
IN SAN ANTONIO. 








The Texas Sheet Metal Contractors’ Association 
will hold their annual convention April 21 to 23 in 
Headquarters will be at the Menger 


” is making special 


San Antonio. 
Hotel. The San Antonio “Local 
efforts to make this convention particularly helpful and 
interesting. Among the features will be an exhibition 
of work done by sheet metal apprentices in the Trade 
School operated by the San Antonio Local. 
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VOCATIONAL TRAINING IN INDIANA. 


W. F. Book, deputy state superintendent of public 
instruction of Indiana, has issued the first annual 
report on vocational education in that state. 

Indiana enacted a vocational education law at the 
1913 session of the legislature. This did not go into 
effect until September 1, 1914. The progress that 
was made from that time up to December 1 indicates 
the popularity of the system. 

On December 1, 3,500 students were enrolled in 
various parts of the state. The Indiana law provides 
for co-operation between state and local authorities. 
It authorizes the establishment of three types of voca- 
tional schools—full time or all-day, night and part 
time. 

In Fort Wayne, South Bend and Indianapolis all- 
day schools have been conducted with success. In the 
latter two cities, and also in Anderson, Brookville, 
Brazil, Evansville, Greencastle, Hammond, Muncie 
and Richmond, evening schools are’ conducted for 
training in the various trades and in home work. 

The vocation plan for Indiana was largely drawn 
from the experience of Massachusetts. 


~~. 
o~- 


THE SAME SET OF TOOLS IN USE 56 YEARS 





It speaks well for a concern when tools made by it 
have been in constant and heavy use for long periods, 


Moore Double Seamer. 


and the record claimed by the Peck, Stow and Wilcox 
Company of having sold a set of tinsmith’s tools which 
is still in active service of 56 years of steady usage is 
one of which the company may well be proud. This, 
however, is not the only basis upon which they ask for 
business. In fact, they lay as much stress upon the 
rule which they state governs their policy: that new 
labor saving devices and improvements in machinery 
and tools for the tinsmiths and sheet metal workers 
are constantly being produced by them. In the accom- 
panying illustration is shown one of the latest ma- 
chines made by this progressive company. It is known 


as the Moore Double Seamer. The manufacturers s; 

that with this machine a far wider scope of work can 
be covered, and that it does not require a frequen: 
change of adjustments or extra discs for the variou 
sizes of vessels to be seamed. Further particular. 
about the Moore Double Seamer will be furnished 0 
application to the Peck, Stow and Wilcox Compan 

202 West Center Street, Southington, Connecticut. 





KEROSENE FIREPOT THAT WILL WORK IN 
ALL KINDS OF WEATHER. 


One of the implements of the tinsmith’s trade which 
is considered by them as of almost prime importance 
is the firepot, and it is no won- 
der, for upon the reliability of 
the firepot depends to a very 
large extent the efficiency of 
the tinner. Among the many 
high grade firepots produced 
by the Clayton and Lambert 
Manufacturing Company is 
their new kerosene firepot 
aia number 221 which is shown 
| in the accompanying illustra- 
=F ¥- tion and which is said to be 
TOMB Lage practically indestructible, the 

<P" MEG.CO. “Ap , 
Na.22i tank being made of heavy 
lh te gauge drawn steel with bot- 
tom and fittings being welded 
in instead of soldered. The 
shield which is also made of one-piece steel, protects 
the flame so that with the powerful burner the work- 
man can perform practically any kind of work—out- 
doors in any sort of weather, as well as indoors. Sheet 
metal workers who desire further information about 
this new kerosene firepot should write to the Clayton 
and Lambert Manufacturing Company, Detroit, Mich- 

igan. 


New Kerosene Firepot. 





PATENTS TINSMITH’S HAMMER. 


Edward E. Kretzschmar, New Ulm, Texas, has been 
granted patent rights for an ornamental design for 
a tinsmith’s ham- 

mer under num- 

ber 46,882. The 
claim was filed 
September 
28, 1914, and the 
The term of patent is 








serial number is 863,995. 
three and a half years. 





FINDS FEW PESSIMISTS ON PACIFIC COAST. 


Julius Gerock, Jr., of Gerock Brothers Manufactur- 
ing Company, St. Louis, Missouri, in a letter to 
AMERICAN ARTISAN States that on his trip through the 
Rocky Mountain and northern Pacific Coast states he 
has found very few “pessimists.” Dealers are looking 
for a big year’s business and are preparing for it by 
ordering liberal supplies. Mr. Gerock will return on 
the southern route by way of Los Angeles, California 
and Phoenix, Arizona. 
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Wisconsin Sheet Metal Contractors Meet in 
Annual Convention 














The annual convention of the Master Sheet Metal 
Contractors’ Association of Wisconsin was held Thurs- 
day, February fourth, in the Milwaukee Auditorium. 
The meeting was called to order by President Grif G. 
Jones, of Racine, who then delivered his annual ad- 
dress in which he congratulated the members upon 
the progress which had been made and exhorted them 
to put forth greater efforts to induce others to become 
affiliated with the Association, in order that the trade 
might be strengthened by the larger membership and 
the better relations which always follow efficient or- 
ganization work. 

PRESIDENT GRIF G. JONES'S ANNUAL ADDRESS. 

Looking back over the first year of our organiza- 
tion we have not made the strides we anticipated in 
securing new members for the organization, yet we 
have made some progress. We have added some in- 
dividual members to our list and also one local organ- 
ization at Sheboygan. 

The executive board have met a number of times 
during the year and have endeavored to formulate 
plans by which they could interest sheet metal con- 
tractors throughout the state in our organization. 

Our secretary has mailed hundreds of letters 
throughout the state from which we hope to receive 
some returns. The columns of our trade papers would 
be of great help to us in keeping the association be- 
fore the sheet metal men of the state and would sug- 
gest the use of this source of publicity more freely 
during the coming year. 

The work has been limited owing to the low state 
of our finances. Much of the work and the expenses 
of our conventions has been financed by extra dona- 
tions by some of the members. I sincerely hope that 
no sheet metal man in attendance at this convention 
will leave the hall without first becoming a member of 
this organization. 

All sheet metal contractors need the help of the 
Association. A large percent of us have jumped from 
the work bench to the management of the business 
without the proper business training. In the Asso- 
ciation we can help one another and overcome this 
handicap to a great degree. 

At our National Convention held at Cincinnati last 
June a resolution was passed allowing to the State 
Association the first year’s per capita tax of $3.00 for 
each new member taken in through the Association. 
The State Association felt they should be reimbursed 
for what they would do in connection with organiza- 
tion work and this resolution was the result of the 
discussion. 

The collection of the national per capita tax wher- 
ever there are local organizations is taken care of by 
that organization. In the case of individual members 
it would be paid to the State Association. For the 
past year we have collected only State Association 
dues amounting to $2.00, but for the coming year it 





will be necessary in the case of individual members to 
collect the national per capita tax of $3.00 also. The 
same will apply to new members unless the Associa- 
tion shall order otherwise. 

In connection with the duties of the office of presi- 
dent the past year [ have had the faithful support of 
all the officers and committee. The greater share of 
the work fell to our worthy secretary who is deserv- 
ing of great credit for the able and efficient manner 
he has handled the work of that office. All should not 
be left for the officers. A little persona! work by each 
member will double our membership the coming year. 
Let us all do our share and the success of the Asso- 
ciation is assured. 


The Credentials Committee reported that the fol- 
lowing members were present with proper credentials: 


Schneider Hardware Company, Oconto; C. F. Pritzl of 
Pritzl Brothers, Brillion; George W. Schmidt, North Kau- 
kauna; Jacob Breum, Fond du Lac; R. S. Apply, Milwaukee; 
Geo. G. Zingsheim, Shawano; Hans Lindar, Kenosha; H. B. 
Simcox, Marinette; W. F. McGill, Milwaukee; D. A. Stoner, 
Merrimack; V. S. Kubly, Madison; Wm. Gallun, Milwaukee; 
D. D. Green, Milwaukee; R. Biersach, Milwaukee; Hunck 
srothers, Milwaukee; John F. Graf, Milwaukee; R. Roden 
of Schuman & Roden, Milwaukee; Anderson & Yost, Racine; 
J. Romberger Company; E. B. Counsen; John B. Wallig. 
Kenosha; P. J. Lauer & Company; Wm. Grosjean; N. A 
Freund; C. H. Bishof, Metal Works, Chicago; A. E. Warner, 
Metal Works, Chicago; H. W. Diedrich, Fond du Lac; C. F. 
Warning, Oshkosh; J. C. Krueger, Green Bay; R. Roden, of 
Roden & Raschke, Milwaukee; Nic Stollenwerk, Milwaukee; 
John H. Murphy, Racine; Nick Miller, Milwaukee; Hollitz 
& Bogenhberger, Milwaukee; Consolidated Sheet Metal Works, 
Milwaukee; Hoffman & Baur, Milwaukee; R. Jeske, of R. 
Jeske & Brother Company, Milwaukee; O. A. Hoffman, of 
Biersach & Niedemeyer, Milwaukee; H. W. Krueger, Green 
3ay; O. P. Schlafer, of Schlafer Hardware Company, Apple- 
ton; J. W. Jones, of Mohr, Jones Hardware Company, Racine; 
Ramson, Griebenow Company, Owen; Rud. Greve, Kiel; Neis- 
Freund Hardware Company, West Allis; Wm. Schmidt, 
Madison; P. J. Jacobs, Stevens Point. 


The roll call of officers showed that all were pres- 


ent, as follows: President, Grif G. Jones, Racine; 


first vice-president, V. S. Kubly, Madison; second 
vice-president, J. B. Wallig, Kenosha; third vice-pres- 
ident, Louis Hoffmann, Milwaukee; 
president, F. W. Dietrich, Fond du Lac; fifth vice- 
president, O. P. Schlafer, Appleton; secretary, Pau 
L. Biersach, Milwaukee; treasurer, J. M. Hollitz, Mil- 
waukee; sergeant-at-arms, Paul Wolff, Racine. 
President. Jones announced the following commit- 


fourth vice- 


tCes 
RESOLUTION COMMITTEE. 
John Bogenberger, Chairman. 
J. B. Wallig. 
O. P. Guessenhainer. 
PROGRAMME AND CONVENTION COMMITTEE. 
Louis Hoffmann, Chairman. 
Paul L. Biersach. 
J. M. Hollitz. 
O. E. Miller. 
John Bogenberger. 
NOMINATION COMMITTEE. 
E. B. Tonnsen, Chairman. 
C. Pansch. 
O. E. Miller. 
EDUCATIONAL COMMITTEE. 


E. B. Tonnsen. 


V. S. Kubly. 




























AUDITING COMMITTEE. 
R. Jeske, Milwaukee. 
A. Schumann, Milwaukee. 
CREDENTIALS. 

L. Hoffmann, Milwaukee. 
J. Yost, Racine, Wis. _ e 
O. Geussenhainer, Sheboygan, Wis. 

REPORT OF SECRETARY PAUL L. BIERSACH. 


We are gathered here today, our Second Annual 
Convention, to review for a few minutes what we have 
accomplished during the last twelve months, since our 
organization was called into life. 

A little over a year ago the Milwaukee Local 
through its Secretary, issued a call to the Sheet Metai 
Contractors throughout the State of Wisconsin, for 
the purpose of organizing a State Association, whose 
intention and object it shall be to look into and study 
conditions connected with the trade and seek the bet- 
terment thereof, when and wherever necessary. 

To this call quite a few sheet metal contractors 
throughout the state responded, and on January 7th, 
1914, the foundation to your present State Associa- 
tion was set. 

It is useless to argue or endeavor to demonstrate 
that men, having common interests, should not band 
together for their protection in a legal manner, en- 
hancing their trade through education, assisting each 
other with advice, devising ways and means for elim- 
inating existing evils and working together in a man- 
ner whch may be defined by the word “Co-operation.” 

What is co-operation? Co-operation is an alliance 
of ambition—a silent partnership in prosperity. With- 
out co-operation you puncture your payroll, paralyze 
progress, stifle your business and stall success. 

When men’s minds run parallel with the principles 
of fairness and equity, with the plans of prosperity, 
when you all have concurring current of co-operation, 
you will find a clan of result getters that is difficult to 





beat. 

Give an organization the co-operation, the good 
will, the conscientious service of all its members and 
you have a permanent power of good and benefit. 

Napoieon lost through the lack of co-operation, 
many business men meet their Waterloo this way. 

This, Mr. Sheet Metal Contractor, proclaims the 
fundamental principles of success in your business 
venture. 

Our organization’s growth has not been as rapid 
as we would like it, but we can look with satisfaction 
to our accomplishments when you consider that we 
employed no organizer and many appeals for mem- 
bership have been responded to by mail. Some of the 
members of your Board of Directors made a trip to 
Sheboygan and successfully organized that city, and 
persuaded them to affiliate with your State Associa- 
tion. 

There has been an earnest effort on the part of your 
officers to increase the membership. Circular and per- 
sonal letters by the thousands have been and will be 
sent out and we hope that these efforts will eventually 
lead towards enrolling a large membership. 

But, your officers and board expect and need the 
assistance of all our members and I suggest that you 
all take it upon yourselves to canvass your territory 
and endeavor to persuade non-members, identified with 
the trade, to affiliate with our organization. 
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I do not wish to take up any more of your time, ; 
our time is limited and you will want to hear furth: 
from the other officers and committees. 

Let me conclude that our association was brough 
into life for an honorable mission and bear in mind 
that we must all strive to uphold and maintain th 
principles set forth by our venture, for the promotio: 
of our trade and the protection of our rights. 

After reports of the officers and committees had 
been read and approved, E. B. Tonnsen, chairman o 
the Educational Committee, spoke on “Making Mem 
bership Valuable.” 


MAKING MEMBERSHIP VALUABLE. 

Congratulations and good wishes are extended to this 
gathering. It represents tradesmen who have shown thx 
spirit and judgment to recognize, that, indiscriminate and 
individual effort is at a disadvantage in the modern business 
world. They have shown their appreciation of the motto of 
the National Association of Sheet Metal Contractors which 
is: “Co-operation Advances Trade Interests.” They have 
banded together that they might co-operate in the protection 
and conservation of vital interests that one concern is power- 
less to maintain. So many in the same line are affected by 
the same evils, that it is almost suicidal to go it alone. 

The different contractors in the building trade have been 
for many years the prey of the general contractors. This is 
because they have no intimate personal acquaintance to in- 
spire that personal confidence in each other which will prevent 
the general contractor playing one against the other, for his 
profit and their loss. 

Nothing equals this association meeting in the oppor- 
tunity to meet the other tradesman, who is a stranger, and 
toward whom no cordial feeling is entertained, because he 
got the job you wanted and you think at a lower price. There 
you learn that it was his job for inside reasons and that he 
had a preference, that was a good profit above your figure 
This saved you from that curse of the trade which is to go 
after the next job with a bid low enough to get it, even at a 
loss, and the necessity of doing a poor job to discredit your 
trade and all in the interest of the general. contractor who 
doesn’t care how poorly the work is done, if he gets away 
with it, and leaves you and the customer in the hole. You 
have also established a low price which will make trouble 
for every man in the line. 

Such predicaments do not catch the loyal association 
member who is out at every meeting, interested in knowing 
every member personally. The talks with the man who gets 
the job teaches you something worth knowing, while you 
make him feel good, with your generous congratulations. 
All you have to do is to show a friendly interest in the other 
fellow, and he will meet you half way. If there is any man 
you don’t know, it is to your interest to go to him, and open 
the talk, and bring about a friendly acquaintance. Watch the 
real workers in the association, and see how they have a 
word for everybody, and all have a greeting for them. 


When you know a man you can ask him how he got the 
job you wanted, and learn if it was the price and how he 
figured, and find out if a mistake in computing the cost has 
been made, and who made it. Every man knows that big 
business is done by men who meet in business exchanges, etc., 
and the association serves the same purpose for the live 
sheet metal contractor. 


What does the association-do for its members? Well, 
it is just possible that what has already been mentioned is 
something, but it does a lot more. First, let me say the 
association is not the president and secretary, though they 
do a lot of work, but is the whole crowd working together. 
When they make their wants known, the president sys- 
tematizes things, and appoints committees to get at the bottom 
of matters and report. The secretary keeps track of things 
and notifies everybody about everything. 

These business men, fellow tradesmen, and brother con- 
tractors, needing work have to make a lot of sacrifices, and 
work overtime to make a living, and fill their offices. They 
are entitled to loyal support, prompt assistance, and the 
member in the ranks who find fault with the officers is unjust 
and ought to be placed in a commitee, where they can get 
back at him, with a forty pound coating, if he falls short 
of his duty, or what the members expect of him. However, 
this shows the great need of care in selecting the right man 
for the different offices. The members are to blame if the 
“windjammers” and a “poser” is put in the place needing a 
worker. No such mistake will be made if the members will 
come out to meetings, mix freely, and know the gauge of 
every man, when well officered, they can speak freely about 
the things that are annoying, cutting into trade, limiting its 
prestige, and about the poor building regulations, slow paying 
customers, shop management, keeping track of cost, overhead 
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oenses, salesmanship, separate contracts and any other 
atter that affects the welfare of the trade. 

The secretary will have the gist of all these things on 

;s; minute book, and then during the summer the officers 
an lay out plans to have some subject discussed at every 
neeting during the winter. The president can appoint com- 
mittees to take charge of one of these subjects, with the 
‘nstructions to report at the meeting on some specified date. 
The committee can discuss the subject with the members and 
salesmen, and write to other associations and manufacturers, 
and do real work in collecting conclusive information, and 
present in a report to be generally discussed by the meeting. 
' Do I need to go more into details for members and 
officers to show what to do, and to know something about 
how to do it? I haven’t pictured a job fora lazy man. I have 
suggested a course that will be instructive to every con- 
scientious worker, and of educational value to the members 
who come out to hear the report, and/its discussion. 

The best association is like a class in school, where every 
scholar must know as much as any scholar for the class, to 
make any headway. It will.be soon learned that no member 
can do work much cheaper than another, whether it is roofing, 
cornice, furnace or some other kind of work, providing, work 
of the same quality is done. More quality work must be done 
to improve the prestige and standing of the trade. With the 
trade suffering from a poor standing, it is-impossible to get 
the people to pay for good material and good work. When 
a man feels that his trade has a poor standing with archi- 
tects, builders and the best class of people who have work 
done, it is not apt to encourage him to strive to rise to a 
higher level, or to inspire him to do the thing that will place 
him where people will look up to him. 

A man who is not making money, is not apt to make 
these experiments for customers, which shows his interest in 
their welfare, and evidently brings a benefit to them and 
hence adds prestige to the trade. The way to change from 
low unprofitable prices, as a result of too severe competition, 
is to bring the competitors together and create such intimate 
friendship, as will establish confidence in what each man will 
do under fire, in standing fast to the right material, right 
work and right prices. 

A few years of association work, and such methods of 
doing business in any community will provide the people with 
more satisfactory service, give sheet metal contractors a 
proper standing and a better return for their enterprise. It 
will inspire and encourage men to go forward and do things 
right, and eventually will rise the prestige of the trade and 
place it on a higher plane, which commands the respect of 
the architect, builder and property owner. The association 
can do these things, when every member does his part and 
misses no meetings. Let no man backslide and fall out. 

An important committee is that, which looks after the 
absentees, calls them on the ’phone, drops them a postal 
card, or visits and tells them what was done, to show that 
something was missed. If the absentees are neglected, they 
will criticise, will not pay their dues, and will not know the 
influence the association is exerting to protect them from 
the practices of architects, builders, manufacturers and job- 
bers, which interfere with their profits. 

Do you see this is all work for a united body, and that 
the individual must be away above the average and expend 
an enormous amount of energy to handle it alone. 

Have I shown some advantage for a tradesman to join 
with his fellows in a work for common good? One point in 
closing have you noted that the most successful men are 
workers in the association! They at least set a worthy 
example. 


The following splendid paper on “Philanthropy in 
Business,” from P. F. Brandstedt, president of the 
National Association of Sheet Metal Contractors, was 
read by E. B. Tonnsen: 


“PHILANTHROPY IN BUSINESS.” 

No doubt to the minds of my listeners this is a very 
unusual term or phrase to use in a trade lecture and I am 
willing to admit the fact, but, since there are so many unusual 
things in our business, which have no valid excuse for being 
there, we will take up this particularly unusual subject at 
this time. 

Philanthropy is something which, in one’s mind, always 
connects itself with wealth and giving. A few human beings 
are sufficiently supplied with the necessary materials to pass 
as philanthropists. The individual, who is usually labeled in 
this manner, is one who is a lover of mankind; a person 
who sympathizes with and endeavors to help his fellow men; 
a person whose whole aim in life is to make others happy 
and to elevate the human race. A man who can actually 
accomplish this is indeed a philanthropist, and there-are only 
a few of them—that is, in the knowledge of the public. 
Now, since we understand what this means, let us canvass 
our business people a little and see if we can find a few 
outside of the wealthy class. Let us begin with the bankers. 
Are they, as business men, in the money business to give? Oh! 
no—they want their six percent and they get it. Well, how 
about the man your good wife patronizes for your children’s 
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shoes—what does he give you? The change out of a ten 
dollar bill which was coming to you. The drug store man 
on the corner charges you, no matter how sick you or’a mem- 
ber of your: family may be, the usual price for a prescription 
and his cost is not as much as three feet of four inch con- 
ductor would amount to. You no doubt know if you don’t 
pay your gas bill the company will send a man to your house 
to turn off the gas. Before enumerating further of what 
is seemingly senseless stuff, I want to make clear to you why 
this was brought out. There is no business in the world 
but which demands a profit and that rightfully so. No busi- 
ness is or can be conducted without a positive profit. A 
profit that is in bank after every expense, including your 
own living expenses, is paid. When you have that gain in 
your pocket or bank, you are like the banker, the shoe man, 
the druggist, or the public service corporation. No philan- 
thropy, just plain business. Don’t forget that. 


So much for the business people other than our own 
But, how about our own people? Before digging into this 
let us see how we get our materials. We want, say, a lot 
of galvanized iron. That is a standard commodity and costs 
about the same to the producer. We want, just for argu- 
ment’s sake, one hundred bundles. We write or telephone to 
a number of jobbing houses, requesting quotations. In a few 
days we get them and find in them very little difference. 
We call up again and tell them we ought to get a better 
price; want to do business with them and tell them (or one 
of them) that we will give them the order at once if they 
will take off so and so much. The answer comes back, “We 
quoted the very best price possible the first time and can 
not shade the price.” No philanthropy there, is there? Just 
plain business, for they are selling their goods at a profit 
and they refuse to give it up even if they must lose the 
business. 

Now, that is pretty plain to all of us, so let us go 
further. Let us take a good look at ourselves. I feel quite 
sure we will find something of interest. Let us portray 
ourselves first as others see us and keep before us this 
mental picture. You have been in business for quite a 
period and have a fair trade that pays reasonably well and 
you are to all intent and purpose in a good business. A 
contractor sends you a card to bid on an extensive sheet 
metal job; the figure is made up and sent in; and then you 
wait. Since patience is a virtue and you haven’t any you 
call on your friend the contractor. With a twinkle in his 
eye he sees you coming; he rubs his hands in silent glee 
and great expectancy; he knows you are ready to be plucked. 
He greets you with a cheery “Good morning, John, fine 
morning. What can I do for you, old man?” You answer 
with a certain hesitancy, “Good morning, Mr. Brown. Yes, 
why I came to see about that figure I sent you.” “Oh! yes 
(rather low) you were high on that job and I don’t see— 
well, look here—we are old friends and I want you to do 
this job for me, but you must help me out. It’s a tight job 
for me and if you will take off so and so much it’s your job.” 
He can see you hesitate—but just a moment—you can see 
the job getting away—just a minute—and after a few mo- 
ments of delay you agree to the cut. Let us turn the mental 
picture to the wall—it’s disagreeable. Now, I ask you, is 
the foregoing a fact or not? Was, or is, this a regular prac- 
tice—only with a number of added variations? Were you a 
dupe or did you aspire to be a philanthropist? There are a 
lot more of ‘such practices, that most assuredly entitle you 
to the philanthropy label, such as, “I'll get that job or bust.” 
Bad English but common occurrence. Another variety, “I 
must keep doing something.” Still another vintage, “I have 
a lot of stock on hand—must turn it over.” I could enumer- 
ate quite a large number still but think there are enough for 
all that we want to illustrate is the fact that each and every 
one of the labels displayed are stamped “Philanthropy,” the 
self-same word which always connects itself, as I said in the 
beginning, with wealth and giving. 

Now, my friends, we have brought the ends together. 
We began with a phrase, defined it clearly, made plain who 
could indulge in this practice, made plain that every business 
does business for a profit, and then developed our own 
shortcomings from the viewpoint of others, to our own 
vision. I might have overdrawn the picture, but I doubt it. 
I might have gone further and told more shortcomings, but 
why? Let us turn to the light; let us get in the sun; we, too, 
belong there and propose to get the place and keep it. 


I am proud of the fact that I am in the Sheet Metal 
business. It is a splendid business aside from its earning 
power. And since it is a good and interesting business let 
us make it a positive profit earning institution. Let us at 
all times get a fair price, which includes the four units that 
go to make up that price. These four units are as we have 
stated in one of our lectures: material, labor, overhead 
expense, and profit. Get your overhead charges correct; 
figure them in the proper ratio to your productive labor. Do 
not fail to charge your association dues to your overhead 
and right here I want to tell you, and please keep it in your 
mind, my friends, your Association is a part of your busi- 
ness. If you will treat it as such you will realize its great 
importance. You will not question the amount of your dues, 
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be they $5.00 or $100.00 per year. The greater the dues 
the bigger the benefits. But remember your interest must 
be manifested in your own help in the co-operative work. 
The Association is the only means by which we can remove 
the ills with which we are afflicted. Through intercourse 
with one and another we remove what we might call business 
“distemper.” There is no earthly reason why we can not 
do as other lines of endeavor are doing. Let us do our 
business right; insist on our profit, for you will get the 
work just the same. The work must be done and I want to 
impress on you that no man ever failed who figured high; 
it is always the cheap man who receives the sheriff. 

In conclusion, one more point for your minds to work 
on. Some one coined the phrase, “Competition is the life 
of trade.” The accepted definition of this is, to cut prices. 
I say no, positively no! The life of trade is service and 
the better the service the keener the bidding for the business. 
If you attend to your business strictly, make it a point to 
attend to the wants of your customers quickly and promptly ; 
give good work and material and let that spirit govern all 
your dealings, buying or selling, and you will recognize the 
grave mistake that has been made when you permitted the 
price cutting definition to govern your competition with your 
fellow tradesman. 

So, in the end, service is competition and price cutting 
the death of trade. 

To all of you who have patiently listened to this paper, 
I trust it may have a morsel here and there that was of 
interest to you and from which you will derive a benefit. 
If so, I am rewarded. If in the future it will be my good 
fortune to meet you in person, either through a visit to your 
city or at Denver, it will be a keen pleasure indeed. 

Hoping that your convention will be both profitable and 
a source of enjoyment, I greet you and [| thank you. 

Yours most cordially, 
NATIONAL ASSOCIATION SHEET METAL CONTRACTORS, 
P. F. Brandstedt, President. 


George Harms, of F. Meyer and Brothers, Peoria, 
Ilinois, then spoke eloquently on the subject of 
“Friendship,” showing the value of friendship among 
men engaged in the same line of business and empha- 
sizing the fact that without friendship many of the 
great advances in civilization and business could not 


have been accomplished. 
“FRIENDSHIP.” 

Friendship and good fellowship have already accom- 
plished very much among dealers in the different cities and 
much of this must be credited to local association work. 

Emerson said: “To be rich in friendship is to be poor 
in nothing.” 

Friendship is very important in all walks of life. The 
word Friendship means more than most people believe. 
Without friendship, or without proper meeting one another, 
there would be no love between man and wife; without 
friendship, matters pertaining to your church, your lodge, 
and other social organizations could not exist. Where 
proper friendship exists you can depend on harmony and 
everyone working along the same line. This friendship can- 
not be such as boasted of in the European countries in the 
past years, which development has shown was only a matter 
of dollars and cents. If true friendship had existed between 
the different nations the bloody war that is now raging would 
have been an impossibility. 

True friendship is so near divine, 
Description would make it less; 

It is what we feel and can’t define, 
It is what we know and can’t express. 

If friendship is a necessity in your home, in your church, 
in your country and in society, it certainly should be con- 
sidered in your business. 

We are ali spending more of our waking hours in our 
office and shop than we are in all other places put together, 
and therefore this part of our life should be made as pleas- 
ant as possible. The business we are engaged in is one that 
we may all be proud of. Some have inherited it, some have 
learned the trade as a matter of choice and still others have 
got into it through the course of circumstances. We all, 
however, are in it for the same purpose, namely, to provide 
for ourselves and our family. A man’s wife and family are 
without any question his very best friends and his whole aim 
and object in life should be to provide properly for them. 
Do you believe that you are making proper provision for 
vourself and others if you enter the business you are in with- 
out any real thought as to whether vou can make a living 
out of it, or whether or not there will be profit in the busi- 
ness for you? 

If you have gone into the business trusting to luck and 
probably your good fortune. there is reason to believe that 
you have not succeeded. If, however, you are in it with a 
determination to succeed you are bound to win. 


‘Taint the fellow who's got the “pull” 
That always gets first place; 

’Taint the horse gets started first 
That always wins the race. 

For I’ve seen lots of men win out, 
Yes, and so have you, 

Without havin’ either “pull” or “graft” 
To shove and push them through. 


But they had grit, an’ lots of it, 
And what some folks call “sand,” 
And they had pluck, when hard luck struck— 
And plugged to beat the band. 
Just ’cause things aint comin’ your way 
Aint no reason to quit 
Say that’s the time to buckle down 
And show that you've got grit. 


Life’s a race, so run to win, 
Don’t let your courage drop; 

And whether you’re shoved in a “pocket” or “crossed,” 
Keep runnin’ hard—don’t stop. 

For ’taint the fellow with purse and “pull,” 
That always gets the fame, 


You can win a place if you stick in the race, 
And show that you’re strong and game. 
Friendship with those engaged in the same line of busi- 
ness is sure to bring good results. This friendship cannot 
be created merely through your knowing that John Jones 


George Harms. 


IHinois Sheet Metal Contractors’ Association. 


President of 


or Bill Smith is selling furnaces and putting up spouting, or 
that you may know where his place of business is. It can 
only be created through meeting him, talking over matters 
that are important to you as well as to him. Learn from him 
what he is doing and teach him where he may be mistaken. 
If we all drift apart, each one only looking for himself, there 
is no chance of getting together, and the result of such busi- 
ness has been proven many times, and many failures and 
bankruptcy is the direct result of such. Meeting with your 
competitor on social occasions and especially on-evenings with 
vour local association.and such a meeting as the one that you 
have here now will do much towards creating proper friend- 
ship. Meeting your competitor on such occasions you always 
find that he is human, same as yourself; that he is in the 
business for exactly the same purpose that you are and you 
will also find that he isn’t such a bad fellow after all. After 
meeting him again you begin to like him and without any 
direct questions as to prices, terms, etc., you will soon come 
to an understanding what price you should ask of your 
customer to be fair with him and at the same time leave a 
margin of profit for yourself. 
ELEVATORS. 

With as many engaged in the sheet metal business and 
warm air heating as you have in this city and in the state 
of Wisconsin associations are of the utmost importance. It 
is true that it is often a very hard matter to get all to attend 
the meetings and also absolutely maintain prices, but if the 
proper spirit and good fellowship exists, the matter of prices 
will soon adjust itself and you will soon get to a point where 
no work will be done unless a proper margin of profit is at- 
tached to same. 
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MOST NEEDED IN SMALL TOWNS. 

The manufacturer of furnaces and furnace supplies rea- 

s as well as you the necessity of organization, and for 

it reason the National Warm Air Heating and Ventilating 
\<sociation has been organized. The National Association 
Sheet Metal Contractors, however, through its warm air 
furnace committee has been the direct means of getting 
ese manufacturers together. The furnace manufacturers 
ive organized an association that embraces the manufacturers 
the leading furnaces throughout the country and also 
he manufacturers of registers, furnace pipe and kindred 
ines. Many committees are at work on different problems 
and their work will, no doubt, show proper results. I be- 
lieve that the warm air heating business will improve con- 
siderably and the manufacturer, dealer and consumer will 
benefit thereby. The manufacturers through it will sell more 
warm air heaters, the dealer will be assured of better fur- 
naces, more sales and better prices. The consumer will get 
better work and be better satisfied and more willing to pay 
good prices. 
SUGGEST THE USE OF BETTER WORK AND GOODS. { 
| believe in association and co-operation. It has been 
shown many times that this is the only way to get results. 
If we drift apart, evervone working as he pleases, charging 
whatever prices he can get, the bankruptcy court usually is 
the last resort. 

Organization does not mean exorbitant prices, but its ob- 
ject is fair prices, both for the manufacturer and consumer. 
I sincerely trust that this meeting will bring us all closer to- 
vether; that it will be the means of creating new friendship 
and cementing that which already exists more closely. By 
all working together, one for all, and all for one, good re- 
sults are sure to be obtained. 

HELP ONE ANOTHER. 
“Help one another,” the snowflakes said, 
\s they huddled down in their fleecy bed; 
“One of us here would not be felt, 
One of us here would quickly melt; 
But I'll help you and you help me, 
And then what a big white drift we'll be.” 


“Help one another,’ the maple spray 
Said to its fellow leaves one day: 
“The sun would wither mehere alone, 
Long enough ere the day is gone; 
But I'll help you and you help me, 

And then what a_ splendid shade there'll be.” 
“Help one another,” the dew-drop cried, 

Seeing another drop close to its side. 

“The warm sea breeze would dry me away, 

And I should be gone ere noon today. 

But I'll help you and vou help me, 

\nd well make a brook run to the sea.” 


“Help one another,” a grain of sand, 
Said to another grain just at hand, 
“The wind may carry me across the sea, 
\nd then what would become of me? 
But come, my brother, give me your hand, 
We'll build a mountain, and there we'll stand.” 
E. L. Seabrook, secretary of the National Associa- 
tion of Sheet Metal Contractors, 
and spoke 


was then introduced 
on “Associationship and Co-operation,” 
bringing out the fact that by associating and co-oper- 
ating with one another men learned to appreciate that 
so long as they were engaged in the same trade their 
interests were very largely identifical and that far 
greater results could be obtained by working together 
"' Mr. Sea- 
brook cited a number of specific instances which 


than if each one “paddled his own canoe. 


proved conclusively the value of co-operation. 

The report of the Resolutions Committee was then 
read, as follows: 
To the President and Officers and Members of the Wisconsin 

Sheet Metal Contractors’ Association: 

We, your committee on resolutions, beg to submit the 
following recommendations : 

Se it Resolved, that the Secretary of the Wisconsin 
State Association be instructed to tender the thanks of our 
Association to all those who devoted their time and service 
and have assisted and co-operated for and with us in our 
endeavors and that the same be spread upon the minutes of 
our meeting. 

We refer particularly to the officers and committees of 
our State Associations, furthermore, Messrs. Dan Stern, P. J. 
Jacobs, Geo. Harms, National President and Secretary, Paul 
Brandstedt and E. L. Seabrook, and Mr. Jos. Grieb, Manager 
Auditorium Building. 
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RESOLUTION ON LEGISLATION, SUB-CONTRACTING AND APPRENTICES. 

Whereas, the present conditions the Master Sheet Metal 
Contractors are subjected to in relation to General Contractors 
as to sub-contracting. 

Whereas, the Apprentice Contract as enacted by the Wis- 
consin Legislature, known as Chapter 347, Laws of 1911, 
which do not in our estimation and opinion eradicate the 
existing evils as to such apprentices. 

Be it Resolved, that a standing committee on Legislation, 
be appointed by our President, to keep in touch with the 
Wisconsin Legislature and other Government bodies in order 
to bring about the specifying of all Sheet Metal Work sepa- 
rately, and not let as sub-contracts on all Government, State, 
County and City work, and we furthermore recommend to 
Locals and individual members to agitate in their respective 
local localities amongst the Architects and members of the 
Legislature, the County Boards and Boards of Aldermen, 
also United States Congressmen and Senators, to bring about 
this much desired change. 

Be it furthermore Resolved, that the Legislation Commit- 
tee endeavors to get the Apprentice Laws, covered under 
Chapter 347, Laws of 1911, changed and amended, so as to 
comply better with our Trade conditions. 

All these committees to report from time to time to the 
Board of Directors. 

RESOLUTION ON TRADES RELATIONS. 
Trades Relations existing betwixt the 
Sheet Metal Contractors are open for 


Whereas, the 
jobbers and the 
improvement. 

3e it further Resolved that a standing committee on 
‘Trades Relations be appointed to adjust all grievances which 





Edwin L. Seabrook, 
Secretary of the National Association of Sheet Metal 


Contractors. 
may arise between the jobbers and the Sheet Metal Con 
tractor. Yours very truly, 
JOHN BOGENBERGER, Chairman ; 
J. WALLIG, Kenosha; 
O. P. GUESSENHAINER, Sheboygan. 
P. ]. Jacobs, Stevens Point, Wisconsin, Secretary 


Wisconsin Retail Hardware Dealers’ Association: 

[ presume you gentlemen will expect much of me, 
but I want to say to you that after a man has been 
two days in the harness, handling a body of men like 
we have had downstairs, he is not prepared to say 
much to you gentlemen. 

But I want to say to you that in ten years from now, 
those of you who will be here at that time and can look 
back over this gathering here this afternoon, you will 
be surprised at the number of people that will be at 
your meeting at that time. 

As I look back for twenty years or more, when we 
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met for the first time, in Room 84, I believe it is at the 
head of the stairs in the Republican House—I was one 
of those who was in attendance at that time. I was 
then comparatively a young man. Recently I had oc- 
casion to look over the minutes of that first meeting, 
and I found I made the first motion that was recorded 
in the minutes of that first meeting. I had forgotten 
entirely about it, but in reading the minutes of the first 
meeting I found I made the first motion, and little 
did I think at that time I would today be identified 
with our Association, that has now grown to over a 
thousand members. 

This Association has started with practically the 
same number of people, and in the early history of 
our Association the growth was comparatively slow, 
just like this is, and it seemed almost to the officers 
we would never get beyond that, but, after a year or 
two, that enthusiasm of the officers percolated through 
the membership, and it was not long before they be- 
gan to come in of their own accord, and we have prac- 
tically covered the entire state of Wisconsin, and we 
enrolled 168 new members this year, and we had 
thought we had everybody in the state. With our rec- 
ord before you, you do not want to be discouraged 
when you look around this audience. You make up in 
enthusiasm what you lack in numbers, and I can assure 
you in years to come you will look back and you will 
see the work you are doing now here is going to bring 
forth those things which you are looking for. 

We as hardware men have the same obstacles to 
In fact, there are new ones, and they are 
It seems 


overcome. 
greater in number today than at that time. 
that the better merchants we become, the more things 
we have to encounter, and I presume it will be the 
same in your institution; those of you who are me- 
chanics will have to become merchants, better busi- 
ness men. 

The question was asked this afternoon, Will the 
mail order house eliminate the merchant, or will it 
make a better one out of him? I believe it is going 
to make a better one. He will be here just the same 
and he will be the better merchant. I believe it wil! 
be the same with the sheet metal workers. 

I did not come up here, boys, to tell you anything 
new, because I cannot. It is out of my line to talk to 
sheet metal men. I have concentrated all my thought 
and all my energy on our work, and it runs to that one 
thing. .I have not made a practice of talking to as- 
semblages of this kind, but when it comes to our own 
convention and our own work I haven’t any difficulty 
whatever, but I want to thank you for this opportunity. 

The President: We will hear a word or two from 
our old friend, Daniel Stern, while we are waiting for 
the tellers to report. 

Mr. Daniel Stern, publisher of AMERICAN ARTISAN: 

Mr. President, members, and guests of the Master 
Sheet Metal Workers: You certainly deserve con- 
gratulations for the headway you have made this past 
year under adverse circumstances. -Of course there 
are only a handful of you here now, but there were a 
great many more here this afternoon earlier in your 
session, but what some of us who were sitting here 
noticed was the interest you members are taking in 


your work. What you will need before your Asso- 


ciation will accomplish more for your own individu 

benefit will be more interest in your work. You ha, 

had a good set of officers and your officers have ac- 
complished a great deal, but the members must ind 

vidually take more interest, and you should profit } 
the advice and counsel you have had here. 

You have had some magnificent papers read here t 
day, with considerable good advice in them. The N: 
tional Secretary, Mr. Seabrook, brought you a numbe 
of concrete examples where sheet metal contractor 
not only in this state but other states derived a grea 
deal of benefit from Association work, and you have no: 
only obtained the benefit that it will prove to you in 
your own work in this state, but you are affiliated with 
a national organization that has great power and great 
influence, and considerable prestige, because your na- 
tional organization is responsible for the meeting 
which will be held in Cleveland next week of the warm 
air furnace manufacturers, and your organization is 
accomplishing a great deal of good, but your mem- 
bers must bring these questions home to yourselves 
and you must put them in practice. It is not all theor- 
etical and if you will do what your national secretary 
has brought you examples of you will all reap consid- 
erable benefit. 

I was a little bit surprised to hear the gentleman 
from Appleton (Mr. O. P. Schlafer) acknowledge 
that he derived a great deal of benefit from the meet- 
ing here a year ago. Mr. Schlafer is a very shrewd 
business man and if he learned as much as he said he 
did from the few remarks here a year ago, there is no 
doubt but what some of you other merchants and con- 
tractors and mechanics could derive the same benefit. 
You not only derive benefit from these remarks, but 
from the interchange of information you are having 
here. 

It occurred to me if you would meet oftener there 
is a possibility the enthusiasm would not die out, but 
would materially increase. Milwaukee is a wonderful 
summer city and if some of you could come down here 
to Milwaukee and spend a day and go out to White- 
fish Bay there is no doubt but what you could derive 
considerable benefit, and I was wondering if you con- 
tractors would be too busy in June to come down to 
Milwaukee, and invite the National Officers, who 
would go almost through Milwaukee on their way to 
and from Denver, I was wondering if it would not be 
possible for you to come here the second week in June 
—the meeting is the 8th, 9th and roth I believe—and 
have your National Officers stop off for a day, and 
diffuse some of the enthusiasm they will bring back 
from Denver. It is not possible perhaps for all of you 
to go to Denver, but in this way you might get the 
benefit of the big meeting in Denver, and it is a sug- 
gestion I will throw out to you, that possibly you could 
get down here and spend a day, and entertain the Na- 
tional Officers on their return from the big convention 
in Denver. 

The election of officers resulted in the re-election of 
all the incumbents except J. M. Hollitz, who did not 
wish to serve again as treasurer. In his place R. 


‘Jeske, of Milwaukee, was chosen. The officers are: 


President, Grif G. Jones, Racine; first vice-presi- 
dent, V. S. Kubly, Madison; second vice-president, J. 
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_ Wallig, Kenosha ; third vice-president, Louis Hoff- 


ha, ann, Milwaukee; fourth vice-president, F. W. Diet- 
nig ac- ich, Fond du Lac; fifth vice-president, O. P. Schlafer, 
¢ ind: \ppleton; secretary, Paul L. Biersach, Milwaukee; 
ofit b reasurer, R. Jeske, Milwaukee; sergeant-at-arms, 





Paul Wolff, Racine. 






















ere to eames: 
1¢ N; IMPROVEMENT IN SHEETS FOR STEEL 
umbe CEILINGS. 
‘actor 
eg The advancement in the manufacture of materials 
ve no! which enter into modern buildings has become so well 
“il known as to no longer incite unusual comment. Prog- 
| with ress in the development of steel and iron products, 
great covering a wide range of usefulness, is unprecedented, 
ee and of the finished materials this appropriately ap- 
eting plies to flat sheets and the formed products made from 
alee sheets. One line which might be specially referred 
mm is to in this connection are the artistic and at the same 
_om- time durable steel ceilings. They are manufactured in 
elves so many designs, as to be adaptable almost for any 
eer style of interior. The Berger Manufacturing Com- 
tary pany, who manufacture Berger’s “Classik” Steel Ceil- 
isid- ings, have recently made an improvement in the de- 
sign of their ceilings, which is calculated to greatly 
man simplify the work of the dealer or person fitting them. 
dge It has been found in the past when fitting these steel 
eet- ceilings that in driving a nail through the, nailing but- 
ewd ton, it was like driving a nail through a hollow metal 
| he ball. The point would slip and the nail fly out of the 
no fingers, oftentimes to come back in the workman’s 
on- face, to the danger of his eyes, etc. The improved 
“fit. “Classik” Steel Ceilings have a small, deep cut in the 
but nailing button, which provides a self-centering, self- 


ing guiding point at which to place the nail. This is 
claimed to overcome the danger of the nail slipping, 








ere and to make the work of fitting much easier and 
ut quicker. Dealers who are interested in this line of 
ful manufacture may have an interesting catalog for- 
re warded by writing to the Berger Manufacturing Com- 
te- pany, Canton, Ohio. 

ve +o+ 

n- PERMANENT METAL CULVERTS FOR 
to PERMANENT HIGHWAYS. 

10 

to With the building and constructing of permanen: 
€ : roads, come also wider fields for trade in sheet 
le : metals—in the use of metal culverts, for instance. 
d And with the greater demand for metal culverts, has 
d come the production of the Butt-joint Nestable Cul- 
k vert, which is manufactured by the Wheeling Corru- 
u gating Company, Wheeling, West Virginia. The man- 
- ufacturers claim this metal culvert to be the only one 
4 manufactured which nests without spreading, and the 
l only culvert that reaches its destination in the perfect 


condition in which it leaves the factory, also that it 
can be set up by a common laborer. The weakest 
places of any cylindrical culvert in considering resist- 
ence to compression is at the points of the diameter. 
In order to reinforce these points the “Butt-joint Nest- 
able” is electrically welded to lateral strips of the 
same grade of metal extending the entire length of the 
section. Between these strips and corrugations, keys 
are inserted, filling the space, and in this manner re- 
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inforcing the corrugations, which in turn reinforce the | 
culvert. This is also said to insure perfect alignment 
of the top and bottom sections. All sections of this 
culvert of the same diameter, are stated by the mak- 
ers to be exact duplicates, making it possible for the 
culvert to be assembled on the job, by inexperienced 
laborers at a minimum of cost and time. An inter- 
esting booklet about the Butt-joint Nestable Metal 
Culvert will be forwarded to dealers by application to 
the Wheeling Corrugating Company, Wheeling, West 
Virginia. 


REGISTERS TRADEMARK FOR METAL 
CULVERTS. 








Under serial number 81,221 copyright has been 
granted to John C. Fleming, Columbia, South Caro- 


oN 
<U “L o> 
N72 


lina, for the trademark shown herewith. The copy- 
right covers corrugated metal culverts. The company 
claims use since January 1, 1913, and the claim was 
filed September 12, 1914. 


->o> 


AMERICAN ARTISAN ALWAYS INTERESTING. 








To AMERICAN ARTISAN: 

I am taking your most valuable paper, AMERICAN 
ARTISAN, and always look forward to each copy, as 
there is always something of interest in it for me. 

Yours Respectfully, 
Cuartes L. Davis. 

Odebolt, Iowa, January 22, 1915. 





HOW CAN THIS SWEATING BE AVOIDED? 
To AMERICAN ARTISAN: 

I am having trouble with a blower housing built of 
corrugated iron riveted to an angle iron frame on top 
of a theater roof. The roof and walls sweat and drip, 
causing damage similar to roof leaks. How can this 
be prevented? The blower or fan exhausts foul air 
from the auditorium through this housing which is 
always open. 

Yours truly, 
Joun A. Pontius. 


Geneva, New York, February 3, 1915. 
-oo 


NOTES AND QUERIES. 








JEWEL GASOLINE STOVE. 
From Norton and Rosencrans, Rowley, Iowa. 
Kindly give us the name of the manufacturer of the 
Jewel Gasoline Stove. 
Ans.—George M. Clark and Company, Division 
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nue, Chicago, Illinois. 
FORMING MACHINE, 
From R. C. Spencer, Pine River, Minnesota. 

Kindly give me the names of manufacturers of a 
forming machine. 

Ans.—Bertsch and Company, Cambridge City, Indi- 
ana; Dreis and Krump Manufacturing Company, 2915 
South Halsted Street, Chicago, Illinois; Niagara Ma- 
chine and Tool Works, Buffalo, New York; Peck, 
Stow and Wilcox Company, 202 Centre Street, South- 
ington, Connecticut, and H. Weiss and Company, 20 
Cliff Street, New York City. 

\CETYLENE GAS STOVE. 
From the Fitch Manufacturing Company, Wayland, Mich- 
igan. 

Please tell me where I can get acetylene gas stoves. 

Ans.—Acetylene Stove Company, 1232 East Third 
Street, Cleveland, Ohio; The Standard Acetylene Ap- 
pliance Company, 69 Murray Street, New York City, 
and The Oxweld Acetylene Company, 36th Street and 
Jasper Place, Chicago, Illinois. 

GASOLINE ENGINES AND DYNAMOS FOR MOVING PICTURE 
MACHINES, 
From Goedecke and Jones, Knapp, Wisconsin. 

Can you tell us where we can obtain gasoline en- 
gines and dynamos for moving picture machines? 

Ans.—United States Cinematograph Company, 617 
West Jackson Boulevard, Chicago, Illinois, and Howell 
Ryder Company, 711 First National Bank Building, 
38 South Dearborn Street, Chicago, Illinois. 

“TURZ-LITE.” 
From George Uebelacker, Welcome, Wisconsin. 

Please tell me who makes the Turz-Lite gasoline 
lamp. 

Ans.—Tures Manufacturing Company, Milwaukee, 
Wisconsin. 

STOVE URNS AND NICKEL RINGS. 
From the J. C. Ziegler Manufacturing Company, Wichita 
Falls, Texas. 

Kindly tell us who manufactures stove urns and 
nickel ring’. 

Ans.—Fanner Manufacturing Company, Brookside 
Park, Cleveland, Ohio, and Henry Gleason, 258 Broad- 
way, New York City. 

“INSURANCE” GASOLINE STOVES. 
From Alex T. Whelan, Tenth and Lafayette Streets, St. 

Joseph, Missouri. 

Can you tell me who makes the Insurance gasoline 
stoves 7 

Ans.—Insurance Stove, Range and Foundry Com- 
pany, Covington, Kentucky. 


ITEMS. 





The Washington Tin Plate Company, Pittsburgh, 
Pennsylvania, has increased its capital from $350,000 
to $400,000. The secretary is John F. Kraft. 

The Berkman Sheet Iron, Stove and Contracting 
Company, New York City, has been incorporated with 
a capital stock of $1,000 by Frank Belkin, Yetta Berk- 
man and Harry Kaplan. 

Adam Guettler, member of the firm of Schoenfeld 
and Guettler, who are doing business under the name 
of the Fremont Sheet Metal and Heating Company, 
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American Stove Company, 179 North Michigan Ave- 









Fremont, Ohio, has taken over all other interests an. 
will conduct the business at the same location. 


The Butt Joint Nestable Culvert Company, Cincin 
nati, Ohio, have been incorporated for $50,000. R. | 
Fried, A. M. Betscher, C. B. Wachs, J. J. Grau and 
L. C. Cambrun are the incorporators. 

Clinton B. Higgins, has established his sheet meta! 
working and heating business in a new location a 
247 Hillcrest Avenue, Trenton, New Jersey, where hx 
has built a new shop for the business. 

According to the New York Times, the Oshkos! 
Metal Products Company, Milwaukee, Wisconsin, has 
filed a petition for bankruptcy. They give their liabili- 
ties as $44,133 and their assets as $15,339. The amount 
of the unsecured claims is placed at $43,964.07. 

Kiefer-Pagan Company, Brooklyn, New York, has 
been incorporateu with a capital stock of $10,000 to 
engage in the sheet metal and roofing business. The 
incorporators are Harry Kiefer, Richard H. Pagan, 
both of Brooklyn, and Charles A. Follett of Wood- 
haven, New York. 

The many friends of J. W. Conger, formerly a mem- 
ber of Auld and Conger Company, Cleveland, roofing 
manufacturers, are extending congratulations upon his 
recent marriage. The congratulations, however, will 
have to travel a long way, for Mr. Conger and his 
bride are on.their way to Japan. 


* 
o- 


FROM THE ORE TO THE FRYING PAN. 





An instructive feature of the exhibit presented by 
the United States Geological Survey at the Panama- 
Pacific Exposition, in San Francisco, will be a prac- 
tical illustration of the stuff from which not “dreams” 
but common things are made—the ore or other raw 
material as it is obtained from the earth, and maps 
showing where it occurs in the United States. For 
example, many of the familiar household articles will 
be there, such as an aluminum saucepan, an electric- 
bulb filament, and a fountain-pen point, and above each 
of these articles will be shown the mineral from which 
it is made, in its various stages of development traced 
back to the ore, and then a map of the United States 
showing where these ores are to be found. 





> 
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AMERICAN ARTISAN HELPS HIM. 


—_—_ 


To AMERICAN ARTISAN: 
AMERICAN ARTISAN is surely a help to me, and Mrs. 
Pischke is always waiting to read it, too. 
With best wishes. 
A. J. PISCHKE. 
Hays, Kansas, February 2, 1915. 


a > 


To nsake a good living; to have a happy family; to 
make preparation for hard times; to wear overalls in 
the shop with the same dignity as good clothes are 
worn on Sunday; to be confident you are laying a sure 
foundation for any future success; to feel that you are 
master of your work and that you share the creative 
spirit. This is the true philosophy of life-—Multon P. 
Higgins. 
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NEW PATENTS. 
































Tool. John Wesley Boling and James Franklin Cline, 
Nashville, Mo. Filed May 6, 1913:~ Serial No. 765,840. 

1,125,996. Razor. Frederick H. P. Fickeissen, New 
York, N. Y. Filed Oct. 17, 1913. Serial No. 795,661. 

1,125,999. Hammer. Henry H. Ffey, Newton, Kans. 
Filed May 1, 1913. Serial No. 764,888. 

1,126,813. Razor-Strop Clamping and Securing Device. 
Ernest Hunold, Providence, R. I. Filed June 1, 1914. Serial 
No. 842,227. 

1,126,045. Fishing-Line Float. Louis W. Lory, Madison, 
Ind. Filed Feb. 19, 1914. Serial No. 819,798. 

1,126,049. Take-Vown Square. Henry McCleary, South- 
ington, Conn., assignor to Sargent & Company, New Haven, 
Conn., a corporation of Connecticut. Filed Jan. 3, 1912. 
Serial No. 669,244. 

1,126,066. Kettle-Cover. Willie E. Newsom, Portland, 
Oreg. Filed July 2, 1913. Serial No. 777,067. 

1,126,067. Gate-Hinge. Willis C. Nolte, Dazey, N. D. 
Filed Oct. 18, 1913. Serial No. 795,958. Renewed July 16, 
1914. Serial No. 851,311. 

1,126,113." Sash-Lock. Fred E. Sparks, Charleston, W. Va. 
Filed May 8, 1914. Serial No. 837,213. 

1,126,114. Tile-Imitating Roofing.. Alexander S. Spiegel, 
Chicago, Ill. Filed Nov. 2, 1914. Serial No. 869,930. 

1,126,134. Pastry Utensil. Henry R. Van Bochove, Kal- 
amazoo, Mich. Filed Dec. 29, 1913. Serial No. 809,314. 

1,126,142. Gas-Stove Igniter. Andrew W. Weber, Jack- 
son, Mich Filed Dec. 22, 1913 Serial No. 808,205. 

1,126,148. Combined Door Check and Closer. George H. 
White, Cincinnati, Ohio. Filed Jan. 2, 1914. Serial No. 
809,975, 

1,126,726. Camp-Stove. William W. Jackson, New York, 
N. Y. Filed June 3, 1914. Serial No. 842,698. 

1,126,223. Sash Lock and Lifter. John A. Johnson, 
Lockport, Ill., assignor of one-half to Enoch Carlson, Chi- 
cago, Ill. Filed Aug. 10, 1914. Serial No. 856,065. 

1,126,238. Combined Hook and Holder. Blanche H. 
McEwan, Detroit, Mich. Filed May 28, 1914. Serial No. 
841,443. 

1,126,263. Beveling Instrument. Charles E. Norris, In- 
dependence, Kans. Filed Oct. 19, 1911. Serial No. 655,520. 

1.123.270. Oven-Mat. Elizabeth M. Porter, Greene, N. 
Y. Filed March 5, 1913. Serial No. 752,044. 

1,126,310. Bevel-Square. Louis Spies, St. Louis, Mo. 
Filed May 18, 1914. Serial No. 839,443. 
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1,126,324. Combination-Tool. Leon Weinstein, St. Louis, 
Mo. Filed May 9, 1914. Serial No. 837,447. 

1,126,333. Ventilator. Albert L. Adams, Cedar Rapids, 
Iowa. Filed March 2, 1914. Serial No. 821,951. 


1,126,348. Ventilator-Hood.: Anthony M. Basman, De- 
troit, Mich. Filed June 24, 1914. Serial No. 847,099. 

1,126,375. Lock and Door-Bolts. William C. Beinker- 
hoff, Chicago, Ill. Filed Feb. 26, 1914. Serial No. 821,161. 

1,126,417. Padlock. Julius Dizmacsek, Duquesne, Pa. 
Filed Nov. 2, 1914. Serial No. 869,926. 

1,126,445. Fence-Wire Stretcher. Thomas F. Gleason, 
Muscatine, Iowa, assignor of one-third to Herman Roth and 
one-third to Eugene Nelson, Muscatine, Iowa. Filed July 18, 
1914. Serial No. 851,761. 

1,126,453. Orchard-Heater. James L. Hamilton, Grand 
Junction, Colo., assignor to Hamilton Orchard Heater Com- 
pany, Wheeling, W. Va., a corporation of West Virginia. 
Filed Feb. 7, 1914. Serial No. 817,102. 

1,126,493. Clip for Reinforcing-Bars. Henry H. Lam- 
pert, Chicago, Ill. Filed Oct. 22, 1913. Seriai No. 796,590. 

1,126,548. Spirit-Level. Peter H. Mayes, Detroit, Mich., 
assignor to himself and John Mayes, Detroit, Mich. Filed 
Sept. 6, 1913. Serial No. 788,371. 

1,126,560. Lock. Albert A. Page, East Haven, Conn., 
assignor to Sargent & Company, New Haven, Conn., a cor- 
poration of Connecticut. Filed July 20,°1912. Serial No. 
710,570, 

1,126,564. Milking-Pail and Cover Therefor. Harlow G. 
Purinton, Adamsville, Mass. Filed July 1, 1914. Serial No. 
848,450. 

1,126,575. Clothes-Drier. Rudolph August Schimanski, 
Spokane, Wash. Filed April 14, 1913. Serial No. 761,020. 

1,126,597. Washing-Machine Bench. Orla H. Watkins, 
Clinton, Iowa, assignor to Watkins and Fisher, a copartner- 
ship consisting of Orla H. Watkins, Fred J. Fisher, Bruce V. 
Piper and Walter C. Fisher, Kenosha, Wis. Filed Nov. 17, 
1913. Serial No. 801,379. 

1,126,614. Lawn-Sprinkler. John F. Bustin, Pasadena, 
Cal. Filed July 5, 1912. Serial No. 707,917. 

1,126,625. Step Ladder. Albert N. Faulkner, New York. 
N. Y., assignor to Chesebro Whitman Co., a corporation of 
New York. Filed May 13, 1914. Serial No. 838,332. 

1,126,639. Sash-Lock. Clarence E. Janes, New York, 
N. Y. Filed Oct. 24, 1913. Serial No. 797,024. 

1,126,652. Stove-Damper. George Young Parlier, Car- 
rollton, Ga. Filed May 18, 1914. Serial No. 839,396. 



































AMERICAN ARTISAN AND HARDWARE RECORD 








WEEKLY REPORT 
OF TRADE AND THE MARKETS 
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INCREASED ACTIVITY IN MILLS AND 
ADVANCED PRICES FEATURE 
THE MARKET. 





Conditions in the metal market continue to improve. 
Not only has there been an increased activity in prac- 
tically all the mills as compared with the first week of 
1915, but prices have been on the upward grade and 
keep on advancing. The United States Steel Cor- 
poration is now operating its plants at 55 percent of 
capacity as compared with 50 percent on January first, 
i915. Its unfilled order books will show an increase 
of more than 200,000 tons for the month and it states 
that its export business is now as heavy as it was 
before the outbreak of the war in Europe. 

The recent advance in plates, shapes and bars to 
1.15 cents f. o. b. Pittsburgh for delivery after March 
first is indicative of the improved conditions as it 
shows a determination on the part of the mills not to fill 
their order books on future business at the low price 
which has prevailed up until the present time. While 
it is not expected that there will be any considerable 
amount of heavy buying right at the start on the basis 
of the new prices, yet the advance has resulted in 
bringing out a larger volume of specifications, and 
when the time comes to contract for the second 
quarter and the second half, of 1915, it is quite cer- 
tain that the new prices will rule. 

In the machinery market, there has also been a de- 
cided increase in activity both for domestic and: export 
demand. It is said that machine tool makers in Cin- 
cinnati have just finished one of the busiest months 
in the history of the business in that city. In other 
machine market centers, there has also been a consid- 
erable improvement. 

Bradstreet’s review of the trade says: “The pen- 
dulum of trade continues to swing in the direction of 
improvement. Starting at a very slow pace four 
weeks ago, it is now moving at a more satisfactory 
rate, though even yet the movement is but conserva- 
tively steady. However, one line after another seems 
to be throwing off lethargy, cumulative though slight 
gains are being registered, and it is probable that 
more business could be done were it not for the fact 
that many concerns are proceeding on the principle 
that it is better to have old debts liquidated to a 
greater extent than to allow buyers to incur fresh 
obligations on a large scale. Still, fundamental con- 
ditions are better than heretofore ; almost everywhere 
the disposition is to look on the bright side of things.” 





The railway companies are continuing to place or- 
ders and there is considerable activity in the rail mar- 
ket particularly. The total orders for rails reported 
during the month of January approximate 275,000 





tons which, however, is not considered more than 

fair tonnage for the month, which is usually noted fo 
its heavy rail buying. It is reported that the Balti 
more and Ohio will buy 30,000 tons within the nex 
week and other railroads are still negotiating for de 
liveries to be made in the comparatively near futur« 





STEEL. 

The action by makers of shapes, plates and bars in 
advancing the price to 1.15 cents f. o. b. Pittsburgh 
has resulted in bringing out a fairly heavy volume of 
specifications on orders already placed, but there has 
not been any very large amount of new business. In 
the Pittsburgh district, the mills are operating at a 
larger percentage of capacity than for sometime and 
the state of mind seems to be that buyers will accept 
the advance of $1.00 per ton for delivery after March 
first with good grace and place their orders for second 
quarter and second half deliveries on that basis. 





COPPER. | 

The copper market continues firm with 1434 cents 
the asking price for Electrolytic, which is an advance 
of 5 cent above the price quoted January 30th. Do- 
mestic consumers, however, seem inclined to lay off 
for a while and await the result of the increased pro- 
duction of the mines with the expectation that prices 
will eventually be influenced by the larger stocks thus 
brought out. What demand there is continues to be 
almost entirely for export or in connection with orders 
for war supplies made in this country. The market 
is almost devoid of second-hand lots, which naturally 
puts the situation in the hands of the producers. 

The action of the German government in com- 
mandeering all stock supplies of copper indicates that 
there is a great scarcity of this metal, at least in Ger- 
many, and inasmuch as practically all ammunition re- 
quires copper in its manufacture, there must naturally 
continue to be a heavy demand for copper as long as 
the war lasts, which is expected to continue to have 
considerable influence upon the copper market in this 
country. Sheet copper has gone up again, this time 
Y% cent, so that the new base price is 1934 cents. New 
York quotations for Prompt, February and March 
deliveries are as follows: Prime Lake, 14.25 to 15 
cents; Electrolytic, 14.70 to 14.80 cents; Casting, 
14.25 to 14.50 cents. 


TIN. 

There has been a slightly better inquiry from con- 
sumers for early delivery of tin, but although there 
are over 1700 tons of tin in New York at the present 
time and about 4000 tons being expected within the 
next ten days, it has been difficult to find sellers, or 
any considerable quantities in the hands of regular 
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alers. So far as it is possible to quote the market 
ices may be said to range from 3734 to 38% cents 
1: five ton lots, which is an advance of 2% cents 
over last week’s prices. Chicago prices have been 
dvanced 1% cents, the new quotations being: Pig 
tin, 4034 cents and Bar tin 40% cents. Solder prices 
have also gone up, showing an advance of one cent a 
pound. XXX Guaranteed, % & %4, 23% cents; Com- 
mercial % & %, 22 cents; No. 1 Plumbers, 20% cents. 


TIN PLATE. 

The advance in the pig tin market has naturally 
tended to stiffen the quotations for tin plate and the 
more important mills are now refusing to shade the 
$3.20 base price. The mills are operating at prac- 
tically full capacity. An interesting feature is that 
packing houses with branches in South America have 
become heavy buyers, a single order placed during the 
week amounting to more than 20,000 boxes. 


WIRE. 

It is being predicted in Pittsburgh that new prices 
will be announced within a week or ten days and that 
wire nails which are now quoted at $1.55 a keg will 
be held at $1.60. Exports of wire products are some- 
what lighter than several weeks ago, which is probably 
the result of the heavy increase on freight rates for 
ocean transportation. 


SHEETS. 

Prices have been withdrawn by manufacturers of 
galvanized sheets, and producers in practically all the 
manufacturing centers are refusing to make quota- 
tions. If an estimate should be made of the market, 
it would probably be based at from 3 cents to 3.05 
cents for 28 gauge galvanized and that price would 
be only for immediate delivery. The cause for this 
condition is found in the heavy advance on spelter and 
the galvanized sheet market will not settle down to 
any definite figure until the situation in the spelter 
market clears up. 28 gauge black sheets and 10 gauge 
blue annealed sheets are listed at 1.80 cents and 1.30 
cents respectively, for base sizes, all prices f. o. b. 
Pittsburgh for carload lots. In Chicago, there has 
been a normal increase in warehouse business and the 
price which is considered as very reasonable in view of 
the present conditions is $3.55, Chicago store. Ware- 
houses have an ample supply of sheets of all kinds 
for ordinary demand and are well protected by con- 
tracts with mills provided the makers are able to fill 
these contracts before their supply in spelter is ex- 
hausted. 


SPELTER. 


The spelter market continues very strong and has 
reached a new high level in this country. The New 
York Metal Exchange quotes prices as follows: 
7.87% to 8.12% cents, with St. Louis 7.75 to 8 cents 
for prime virgin spelter. The Chicago price is 8% 
cents, an advance of one cent over last week. Sheet 
zinc has also gone up, the new quotation being $10.50 
for cask lots and $10.75 to $11.25 for less than cash 
iots, an advance of 25 cents. 
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LEAD. 

The lead market has been somewhat firmer during 
the week and prices are being well maintained on a 
basis of 3.75 cents to 3.85 cents for 25 ton lots f. o. b. 
New York. Warehouse prices in Chicago are 10 cents 
higher than last week, being as follows: American 


pig, $4.00, bar $4.50. 


PIG IRON. 

There has been an increased activity in the pig iron 
market during the past week. Some of this is caused 
by heavy inquiries from abroad, but there has also 
been a considerable amount of business done in Chi- 
cago and some of the other steel mill centers. The 
increased activity, however, has not seemed to have 
any effect on prices, and there are no apparent signs 
of better figures being realized. Makers, however, 
do not seem anxious to quote beyond second quarter 
delivery nor is there any great number of buyers who 
are making inquiries for such deliveries. The total 
production of coke and anthracite pig iron which in 
December was the smallest of any month since 
September, 1908, was increased in January to 1,591,- 
024 tons, a gain of 95,699 tons. The average daily 
production for January was 51,323 tons, a gain of 
3,087 tons over December. 


Rogers, Brown and Company’s market report, Cin- 
cinnati, Ohio, February 5, 1915: 


Increased activity in the iron market without any feat- 
ures of unusual interest or extraordinary development marks 
the week. Locally the market is very quiet. Elsewhere 
some lines are improving and January brought a marked 
change to many interests. Optimism, even among those who 
are doing the least, continues strongly in evidence and in 
all lines is outstripping actual development, but improve- 
ment continues and will be justified as time goes on. 

January was notable in that our exports for the month 
show the largest balance over imports for any month in the 
country’s history. This was predicted in December and was 
justification of the rate which our foreign trade has recently 
developed. 

The month has seen an increase in activity of the steel 
plants generally, estimated at from ten to fifteen percent over 
that. ruling in December. It saw an increase in buying on 
the part of the railroads, largely, however, of rails and equip- 
ment rather than structurals, and it is reported that the last 
week brought total contracting up to 325,000 tons for the 
month. There is a good number of car and locomotive 
inquiries under , negotiation, but it is problematical when 
these will turn into actual orders. The same is true of struc- 
tural steel, a large tonnage being under consideration. Steel 
makers in the Pittsburgh District are increasing their fur- 
nace capacity and are reported to be operating at the present 
time from fifty to sixty percent. 

The reflection of railroad improvement was brought out 
by purchases during the last week by railroad equipment 
concerns of round tonnage of malleable iron in the Chicago 
territory, which is the only feature. 

There have been some inquiries for business extending 
over the third and fourth quarters, which are not being con- 
sidered by the majority of furnaces and will hardly result 
in immediate orders. The first of February sees emphasis 
on the improved business which the new year started and the 
outlook is clear for a continuation. 

There is no change in the coke market, slight increase 
in production in the Connellsville District being the only re- 
cent development. 
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Current Hardware and Metal Prices. 
AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 





— containing Western Hardware and Metal prices corrected weekly. 













































































METALS. LEAD. wage tegs 8 
: ‘ EATERS. 
Resationh Bitiiessvcensbira vie $4 00| Boring Machine..............++- 70% | Carpet 
REE ES NE aA OME © RU sees oleae yok scone 50% | Carpet. Per dos 
—— National (White) brands (in less COINS TIES a5 boise os0ntens 70% | No. 13 Tinned Spring Wire...¢ 0 9, 
than 100 fb. lots), per tb........ 7c No. 11 Spring Wire coppered. 1 3¢ 
FIRST QUALITY BRIGHT No. 10 Preston............. 30 
— “> pees "sist $30.00......75 & 5% _. at dos 
Full coils......... 100 Ibs. $6 20 onney s—Ust $50.00...... 0 ‘ 
Per Box| Cut coils......... per 100 Ibs. Oe 2)! . Geennne; Mo. $...00.0+000055 ie £8 "ge. Boye... ed is 
IC NOR. d, cuseckuncael $6 90 No. 150 “ “ hotel.... 1 50 
Ixx 14520020 8B ALUMINUM. Post Hole. ME ep ath apie coon 
Re SOON 5. i5 ace aceee 9 25 Digwell, 8-inch....... er doz.12 50| No. 18 i eT a: wats 3 
Carload lots. 3 60 
oe 3 Ol eee 0 Ie Iwan’s Post Hole and Well... 40%| No. 18 “ “ “ 450 
fC ES ORI. 13 80 eB 1 Pure Ingot...... per Ib. $0 23] Vaughan's, 4 to 9-in...per doz. 6 60 
SS ae 15 30 ap SEREEE TET 34 
IxXx Spree 16 90 
a ages 18 50 Ship. mae sgctotioet 
2 8 6 @ Gi eee” 20 20 TIN. Ford's, with or without screw... .50% Blacksmiths’... .. reres es rod ep 659, 
SS per Ib. $0 403 | Snell's '40-5% | Hand. 
COKE PLATES. BOT UG. oc ecccscccce MEE: Shack ccucm >< per doz. 7 50 
Cokes, 180 Ibs....... 20x28 $ 7 45 AWLS. 10-inch. ......++.++. rag @ 
Cokes, 200 te hes 20x28 7 70 Brad. Moulders’. 
okes, Ss 20x28 =68 05 ‘ 
Cokes, 270 Ibs....... IX 20x28 9 80 HARDWARE Ne. 1080 Handled: °° et = 3 I2-inch. .....+...+.. 12 60 
ouldered, assorted 1 to 4, 
‘4 oa | ae Per rr et per gro. 3 
i om IRON. Pamtanvtarion” © ~ elo BELLS. 
orthern Fdy., No. 1.......... 15 00 i 
Northern Fdy., No. 2.......... ne 50 aaa. 3-Inch Nickeled Rotary Bell, 
— ae” a Bevccvrcece 14 25 |\Carpenters’. Harness. Beonsed base...... per dos. $5 00 
outhern Fdy., No. 1.......... 16 10 * 
ee 4 Ai gt ella 24 eee peuaauaren | Comme. «--... +0. * rom 
Southern Fdy., No. 3.......... Mee ae A: hoc oe el ee ee eee oe ee High Grade.................. 
Lakes ise Bap. C arcoal i ESSE he. 16 50 C : Kentucky Cee eccesccesccccs 658108 
Ai Biiess cis pinrais arcane 14 50 [Coopers « P D 
Barton's 15 €6- oor. Per doz. 
; AG Sr re ae Shouldered.......... i 1 50| New Departure Automatic. . 0 
BLUE ANNEALED SHEETS aie aad ek nS : ad a c :.. 
3 -in. opper Bell....... 4 00 
No. 10 baeesewaeswee per 100 Ibs. $1 95 Railroad 3 -in. Old Copper Bell, a 6 00 
OS |) Se a per 100 lbs. 2 00 : 
No. 14 tie Sahl Stewie 40% Scratch. 3 -in. Nickeled Steel Bel 4 50 
No. 16_, ee p ° ek ee eeeene Terre eeeeee ey (4) No. Thendled....... ae 5 40 34-in. Nickeled Steel aa: 5 00 
sbncauenen per 100 lbs. 2 10 
ro iy Ta a han'ld.per doz. : 7 Hand. 
Ship. 0. ANICY.......6 
ONE PASS COLD ROLLED BLACK | Plumbe.............00esee00: 40% White Rell. “Ayers Keane: “a 
No. I 8 it per 100 Ibs. $2 15 J ere ery 158% AXES. — EE eee ee ty 
No, 22-24.......: *..per 100 Ibs. 2 20 PoMentied 0 titi‘“(té«*dT Ie vw civ wine « ned 40&3 
ot Tepnipbeana rt: per 100 Ibs. 2 25 Bay ¢ ene. Silver Chime. ........++0++: 334% 
St ere per 100 lbs. 2 30 AMMUNITION. Lippincott, 3 tb...... per doz, $7 00 
i ae per 100 lbs. 2 35 Marshall Falls City... * 00 oc te 2 1 
urch an hool, steel alloy. ...50% 
GALVANIZED. Caps, Percussion—per 1,000. Broad. Farm, Ibs 40 50 75 10€ 
0 RT Te eee per 100 Ibs. $2 75| F.L., Waterproof, 1-10s........ 47c Plumbs, West, Pat..icevesess 334% vesese$l 90 240 355 478 
s. Sekee per 100lbs. 290] G. _ ea ereepeoenegts: 35¢ Ch, WOR. kno busedees 5 % 
No. 22-24 Bowen toe per 100 Ibe. 3 05] Musket........sseseeeeeereres 68c ‘*  Firemen’s (nentiied) $ BEVELS, TEE 
Sperry. per | Sas it , Pe ee a aD ghee IE NME RS er doz. i 00 
2 pone xecnnGnen per 7 ie. 3 35 Plumbs, Miners’ (handled) “, 00 | Staniey" 8, rosewood handle, new 
Gece. per 1 s. 3 50 Shell q ae Aa RS) (RI la ete 
Ns ois wsatne per 100 lbs. 3 80 ig wae Black Powder.....40% Stanley’ s iron handle............ Nete 
a with + mand Power, | “s ae on tucnrnen 2 00 
medium grades.......... 40&5 ood's PR, 5 «6s cveved 
POLISHED SHEET STEEL. aded with Smokeless Powder, °! Blood’s Dull Finished........ 10 50 BINDING, OILCLOTH 
a per 100.lbs. $4 55 high grade........ 0 & 10 & 10% ae anges BiwWevetoueiges : 3 ~ ae Tere popurdewets fe e 
I isis charhenh per 100 Ibs. 4 65 Pe ee eronilan, Borest Cligpee 10 00 ca 1 OOO | | 
Pee eee per 100 lbs. 4 75] Winchester: 
PEs so0che cake per 100 lbs. 4 85 BITS. 
ae a Pabeting Gon Sea oniae Single Bitted (without handles). Auger. 
ee | Tee. %| Blood’s Champion........... $9 50} Extra Double Spur.........70&10' 
SMOOTH STEEL. Blood’s Dull Finish.......... 9 00 Ford's Car and achine.. ares 
Per 100 1bs | Gu Wele~per 1,000. PNG TE vc ccsccccscosess 7 25 — ahsenichanen wits 
Wood's Smooth, No. 20......... $3 00] Winchester Gun Wads 15% Russell enning’s 
- ” No. 22-24...... Se. ee ee eee ee . : . Clark’s Expansive............. 659, 
“ “ N Double Bitted (without handles). 4 ‘ 4 
ee ee 3 10 i: . Steer’s Small list, $22 00. 289, 
” a Se Re 15 Blood’s Champion, 3} to 44 Ibs. ‘ ‘L re , 
ry rT) rT Powder. Each. d ll 0 arge $26 00. 25% 
ee eee 3 25 DuPont's Sporting kegs see). Gite per Gos. 9 4 ER Sid aa oases Coca nc 50% 
0 BE. 0. OS Sel SEY EMO so oeecces us Ford's Ship Auger pattern 
m4 So 4 kegs.... 3 40] Perfect Premier...... 11 00 Ee al ee ee 2 ane 50%. 
PATENT PLANISHED SHEET DuPont's Caniaters,’ ees. we 30 he ee «pga 
IRON. 6 Ne ad 18 34 ee 44 Ibs. advance 5c. CMT Dies 5 a8 ise diccset cd 15% 
- mokeless rums... to s. advance 50c. : 
si = Planished Sheet Iron, ° re ‘ | 88 |44 to 54 Ibs. advance 75c. Countersink. : 
wet e aces cree eeeeees $9 11 ” we 6 08 No. 18 Wheeler's... ..per doz. $1 60 x 
= = Pes 0 4 86 No. 20 “a 2 40 rs 
PATENT PLANISHED SHEET “ = ete BAGS, PAPER NAIL. a Soiled tes Z 
STEEL. Pounds. .... ae a M4 Flat...... > = $ 
Dickey Planished Sheet Steel...... 841 Shot. Per 1,000...'$2.50 3.75 450 $00] Mahew's ee E 
Drop shot, sizes smaller than a 
SOLDER. p.B.25:lb. bags. per bag... - $1 70 BALANCES, SPRING. “ae vo iii Z 
TO ts) and larger sizes, sse. ATIZB. vo ccccices ad 
XXX Guaranteed § & 4. -perlb 23$c 25-2. bags, per bag P eee, IDIOT 6. oi sinc seccnscccsccccnpe 50% > ee 10% % 
Commercial 4 & 4......... 22 c|. Buck shot, 25- ‘tom, per, bag SC TED: 54.0 0b 0.0000 ewsb vase cde 20% | Gimlet. # 
No. 1 Plumbers........... “ Chilled shot, 25-1. bags, | ee ll” = 
SPELTER ANCHORS. 5 BERS. CROW. ears $ 
Pinch or Wedge Point, per cwt.. $3 25] gus" etree 


eee eee eee eee eee eee eeeee 


Less than Cask lots...$10 75 to 11 25 


COPPER. 
Copper sheet, base 





eeeeeereseeees 


Expansion Screw Anchors 


ANVILS. 


$10 50 Trenton, 70 to 80 Ibs.. 


Trenton, &3 te 150 Ibs.... 


ASBESTOS. 
9ic Board and Paper...... 


c per Ib 
94c per Ib. 


= 





.-$3 00 Cwt 





seek BASKETS. Reamer. is 
es. Sone? ae 
ee 2 a 
Small Willow........ tin (eC « 30 q 
MN: coun e:cle as x 75 i Oc n. ‘6 1 75 
Se beans vet < 10 50 
S Driver. 
Galvanised Iron. bu. 1 bu. 1$ bul we 7 Common.. P iin 
Per dos.......:. $3 50 500 675 No.1 Triumph...... “ 1 25 
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SLACKING, STOVE. (See Polish). 


BLADES, SAW. 
Butchers’. 
Standard, # & I}-in.........++. 35 
Clock Spring... ..--++eseeeees 35 
Star..2nisveweadweusiey wee ee 1S% 
Hack. 
Dissioa's Bee ane oF ee aes zoe ath 
Flexible.......-+eeseeeeeeeees 
Star. «sss stvedasaaeesseaes 20&5 
Wood. aes epee 
kson’S. «scccceces per 
{iseton' cae 6, 16,26 & 045. 475 
Triumph.....++e+eeeeeeees -- 3 50 
BLOCKS 
Snatch oileal 
WooGeh: < occcscccccssnses 1 
Stoel. .vsoccccvdccveressecsecs 30% 
Tackle. 
Iron Strapped............+- 70&10' 
Com. Stee].....cccccsecsccees A 
BOARDS. 
Stove. 
Wabash Crystal..... ....Net Prices 
Wabash Oriental......... 
Wabash Mosaic.. ° 
Wabash Delft Enameled .. Ms 
Wabash Art Inlay....... 
Wash. 


No. 760, Banner Globe, oy e) 


$2 5 


o 


RE Siang per ; ~ 3 50 
Jo. 862, White Hen, (glass 
- att ahaa per doz. 3 75 
No. 800, Brass King.. “ 3 30 
No. 172, Our Best, Gsonp saver) ie 
Jo. 964, Royal Blue, (Caame) J 
nics Pditial eo} os. 3 25 
BOBS, PLUMB. 
Carpenters’. 
Mo, 3 WOR ines ics <4 per doz. $0 60 
me. Ge; eka ctas ds me 1 20 
i “eee re ow 2 25 
Ne, 2, Osco 0a<ks> “ie 3 25 
| eS Re ‘3 4 40 
No. 113, brass plated. ‘* 1 10 
No. N30, nickel plat’d “* 1 50 
BOLTS. 
Carriage, Machine, etc. 
Carriage, x6 and sizes smaller 
a - shorter “ERLERR EY . .75&10% 
atriage, sizes larger and long- 
SO MOE WES oc onscstases 70810% 
Machine, #x4 and sizes smaller 
tt eee. teak aac 02 Pes. 75&10% 
achine, sizes larger an Pas, 
er than §xix4........... 70&10% 
SE Pa eee 60& 10% 
NLL AERTS 80&10% 
- het REO Ee ee ea ar 15% 
Wagon Box Strap........+...- 70% 
Mortis, Door. 
aii gb ngivid.omes eas 60% 
Gem, bronze plated............ 20% 
Barrel. 
SES EET EET Te 60 
eer ee. 75&10 
Wrought, bronzed.......... 50&10% 
Plush. 
Li Se Ee 40&10% 
Spring. 
Err 75&10% 
Wrought, heavy........... 70&10% 
Square. 
EE eT eee ee 50& 10 
We siccdiesasdupacsen ca 70 
BORERS. 
Angular. 
Miller’s Falls........ per doz.$13 75 
Sill borers, No. 51.... “ 18 00 
jung. Doz: 
Ente rise Mf Co." 's oe :. .18&5% 
? 2 ""138&5% 
BOXES 
Mail, No......... 1 2 10’ 
i.) $3 50 5 00 15 00 
Miter 
New Langdon.............. 15&5% 
Te are 
eg ea ie ee each, 1 50 
BRACES. 
Pray’ s Genuine Spofford’s........ 60 
i aS eee 50% 
" i ae a6 a4 5 cap $3 50! 
SMG FRR rede pak 3 
™ A nyo ree 3 30 
BRACKETS. 
Gay-Rack. 
Wenzelmann’s No. 1.per doz. $9 50 
" No. 2. 4 10 00 
Shelf. 
Clover dr ng ere 75 


Cable Log Chain- 
AGreaee 25c per 100%. on Cable 


Coil Chains, German Pat. 


German Machine Chain. 
3/0—2/0—1/0—1 


Light Brass, 3 ft 


Wooden, top ear, plain, per doz. 4 . 
. Heavy Brass, 3 ft.. 


Galvanized, per 100 lbs 


BURRS, RIVETING. 


Copper Burrs only 
Tinners’ Iron Burrs only 


EO rere 60&5% 
Wrought Brass (New List)... 

Wrought Steel, Bright 
Wrought Steel, Japanned.......... 





ne — R. oa ’s), per M 


Inch 
Per 1001bs. ae 00 


-in., $7 75 per 100lbs 


Per doz. a 50 Western Standard. 


Wagon pn Chains. 
Inch 


CHALK, CARPENTERS’. 


CAN OPENERS. 


Common White 


See Ammunition. 
CARPET STRETCHERS. 


CHECKS, DOOR. 


CHIMNEY TOPS. 


pinmond. os ge 


SxS 


5 Clover ‘cal 


See Ammunition. 10 
pean. per doz$3 00 
Fla 4 00 


Socket, Framing and Firmer. 
EE Bisa eek Rane cas oe 75&10% 


Philadélphia Plate, new 7 ut 


© | Choppers, See Cutters, Meat. 


CHUCKS, DRILL. 
wane ~* i web Screw 


CATCHERS, GRASS. 


CHAIN AND CHAINS. ea wee. 


Sees $3. “00 4 8s 
doz. pairs, $5 75 ee eer 65&74% 
With Covert Snaps: “ 5 00 


Bright Ox Chains. 
d-in., $7 25; j-in., $5 45 per 100 Ibs. 


Cable Coil Chains. 


aes Te a_i 

Per 100 tbs. $10 80 8 00 7 00 6 20 

¥s a 

600 590 575 5 65 
1 1 





Sherman’ s, brass, }-in., pet doz 





Clover Folding.......... cecee OOF 








i 
5 55 555 5 65] Double, brass, }-in., 


Saw Filers. 
Disston’s list, $30.00........... 30% 
Stearns’, No. 0, $3.50; No. 1, 
$11.50; No. 3, $5.00 doz. 
Wentworth’ s, No. 1 1, $6.25; No.3, 


CLAWS, TACK. 
Cast, wood hdle.. Cuaad doz. “= 
Forged steel, wood hdl 80 
_ . * ee a 00 
EE wp 50 
CLEANERS. 
Drain. 
Iwan’s Adjustable.............55% 
Iwan’s Stationary........... 40&5% 
Pot. 
UM aids caeee« as per doz. $0 7¢ 
Side-Walk 
Th vn 8c HOS S600 per doz. $3 25 
oe 3 Ry ree 65&5% 
CLEAVERS. 
Family. 
Beatty’s, Inch 7 8 9 
Per doz...... $8 75 975 10 75 
SS Pees per doz. $2 25 
Butchers’. 

Sosa ckcvcacucee takeee 25% 
CLEVISES 
ne eS sar tb. 
CLIPPERS. 

Mea aida diedscces $1 90@4 75 
CLIPS. 
Ma aBid din opidsce sce 45065005 ae 
Damper. 
Standerd.......... per, doz 70¢ 
ES 5x6 oa ce vavicwac 38c 
I arcsas kdwriowic wxieem % ** 17¢ 
CLOTH 
Emery 
MED a iuic ie cue ale arwikl Jxlv areca 50% 
(YS Sere See 50 


Hardware W: ire—tfall rolls (100 ft.) 
2 to 3, incl., Galv.—in full roll. -= 00 
. : 3 25 


4and 5 
2ST : ¥ .. 3 50 
a | Sere 4 .. 400 


Screen Wire. 
12 mesh, painted, per 100sq.ft. 1 20 


COCKS AND FAUCETS. 


Compression Plain Bibbs......... ae 


Lawer Bibb Cocks... ......526..2.68 
Compression Hose Bibbs. . . 50, 10ase? 
Telegraph Faucets (new list) . 50&5% 


Racking Cocks (new list)....... 60% 
Compression Lock C’ks (new list) 60% 
Andrew’s Brass Faucets......... 70% 


Angle Plug Faucets, per doz.... $0 85 
Milk Can Faucets, per doz.2 60—4 20 
Petroleum Faucets.............. 70% 


COLLARS, STOVE PIPE. 
Inches.... 5 6 7 


Plain Tin, per gro$1 90 240 3 50 
Japanned Tin ““ 300 350 425 
Lacquered Tin“ 360 4 20 


COMBS, CURRY. 


Nos. Per doz. Nos. Per doz. 
000 ....$0 37 299 $1 05 
i Ser 60 320 85 
io... 30 390 —s 

\ Te 90 532 . 1 20 
Dict. SF Te 620.... 75 
ro 80 1400.... 1 40 

COMPASSES. 

oy pl EEE 60% 
Pencil—Faber's........per doz. $1 00 


COPPER—See Metals. 


COPPERS. 
ope 
=: eee oar tb. 32c 
1h tb Oe 0 ees 2 tb. 28c 
3 tb and larger.. Saka ** 26¢ 
CORD. 
Picture. 
White Wire (new list)......... 85% 
Sash. 
i) eee per fb. 35c 
Puritan Brand.......... “ 25¢ 
CORKSCREWS. 
Walker’s. «2 bees 
Williamson's Regular. ..... 40&10% 
Williamson's Forged Worm.......50% 


COTTERS, SPRING. 


All sizes (new list)............... 90% 


COUPLINGS, HOSE. 
per doz. $ 100 
o 85 


COVERS, WAGON—See Tents. 
CRADLES, GRAIN. 


“90¢ | Morgan's Grapevine... per doz. $22 25 
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Box. 


7 10 12 
= doz.. $1 90 210 225 265 
Bush. 
Common Axe Handle, per doz. $7 00 
Chain. 
Inch... 4&y%5 i ts 4g 
Pr 100 $7 60-8 10 975 1150 12 60 
Clothes Lines. 
Japanned. 
Galvanized 
Coat and Hat. 


ee per, doz. a 


M alleable is Wale coe 4 le kes heal 2 ry % 


Corn. 


Came. painted 


riveted, 
: -per doz. 82 25 
3 25 


Little Giant. 


Gate. 
See Goods, Bright Wire. 
Grass. 
Common. Nos. 3 1 
1 60 1 70 
1 75 
2 50 


With plate 4 
With screw 

Lambrequin, or Drapery, per Pe 

a eae : 508 10% 

Potato and Manure 


Screw. 


per doz. 


(See Goods, Bright Wire.) 
Seat Spring per lb.54« 


HOOPS, TUB. 
per case of 3 doz. $2 25 


HOSE, GARDEN. 
Coupled. 
per ft. 
Velvet, : A 
Eclipse 
Diamond 
Geneva, 
Illinois, 2 


3 ply-i” guar. Py. 


“ “ “ 


a 
13 
.16 


COTTON COV. RUBBER HOSE. 


High Grade-}’’-guar. press.400 tbs. 11}¢ 
Special “* ~~. nee 3c 
Leader “ 100 “ 


HUSKERS. 
“a 
BB E 200 
Per doz. ' Mo 200 175 80 
PP P K 
Per gro. “$840 6 00 = 10 50 
aid ok eal 2000 Oo 
24 50 


60 
..$2 15 21s 1 45 


Brinkerhoff’ = 


Pinking 
Plane. 
Wood Bench 
Sad. 
Charcoal per doz. $11 00 
Common, polished, per 100 tbs. 3 75 
No. 70 Asbestos $1 20 net. 
No. 100 ia ... 1 35 net. 
Common, nickel plated » Rae 
Chinese Polishing. . per doz. 7 40 
Laundry, No. 1 ‘3 5 75 
Laundry, No. 2 6 25 
Mrs. Pott’s, 
93 
90 


No. 53]; 
00 


No. 
No. 50 
No. 55 T. 96 
Tailors’ Sad 
Tailors’ Geese 
Tuyere. 
Single Duck Nest. 
Double Duck Nest. 
Sutton 


Enterprise, per set, 


om; doz. $5 52 


KNIVES. 
Beet Topping. 


California 
© Cooper's Hoop 


Corn. 


Standard. 
Adjustable 
Barton's Carpenters’ 
Folding Handle 

Hay. 

American, Sickle Bip.. 
Canton, Sickle Edge. . 


h 
Iwan’s, Sickle Edgc.... 
Iwan’s, Impv’d Serrated 
Lightn’g, Holt’s Genuine “* 
Lightning Pattern ne 
Wadsworth’s Sp’r Point. “ 
Hedge. 
Challenge 
Disston’s. 
Mincing. 
Common, Single 
Common, Double... . 
Streeter, 4-blade 
Streeter, 6-blade 
Putty. 
Common 
Lander’s 
Scraping. 
Beech Handle 
Lander's 


-doz. 


Doors. 


Mineral 
Porcelain 


LADDERS. 
Common Long. 


Common, per ft 


Triumph, per ft 


LANTERNS. 
Bull's Eye Police. 
3 -in. Flash Light.. 
23-in. Regular 
3 -in. Regular 


Tubular. 
Dietz & Hams’......... 


LEADERS, CATTLE. 


“per | doz. 


Ex. Quality per sq. ft. 


LEATHERS, PUMP. 
Valve and Plunger 
LIFTE22. 


Stove Cover. 
“4 eae 


Alaska, Coppered 
Alaska, Nickeled 


Transom. 
Payson’s 


“ 


LINES. 
Chalk. 


peones § in oy bs name. 
os 
Gro.#1 50 2 %0 2 45 
Twisted in 50- “+ — 
3 


2 
25¢ 
Mansons’, in 100-ft. hanks. 


Clothes. 


soft * Braided Cotton. 





isk ke (New List).. 


Common, with Shelf, add 10c. 


-per gro.1 75@ ¢ 


35c¢ 


3le 
. doz. 80c 


Clyde, 9-in. Scimiter Blade, dz. $3 Aye 


3 00 
2 25 


13% 


2385% 


$10 50 
8 25 


per doz. $0 60@1 
= 1 40@ 


90 | Iron, Ibs.... 


<e: 
50 
& 00 


. Net prices 


$0 27 


5 
0 


3 
5 
4 00 
5 00 


8 9 
250 3 00 


“ 
4ic 


3 
35c 


per | doz. < = 


i ‘0 
2 
1S 
6 


LINING, STOVE. 
per crate, 42c 


MACHINES. 
Without With 
Augers Auger 
per, doz. $3 00 4 40 
2 60 4 00 


Boring. 


Angular. . 

Upright. . 
Leather Riveting. 

Chicago, Pomeroy... 

Excelsior 

Handy 

Little Giant 

Pony, Pomeroy 
Washing. 


.per doz. $9 

“ > 
2 
3 
7 


0 

oc 
00 
00 
20 


MAIL BOXES. 
See Boxes. 


MALLETS. 
Carpenters’. 
Fibre Head, Small. 
Medium: 
Large... 
Round Hickory 
*  Lignumvite... 
Square Hickory 
Lignumvite.. . 
Tinners’. 
Applewood 
Hickory 
Hickory, Sheet Iron. . 


-per doz. $5 
57 


MATS. 
Door. 
National Rigid 
Acme Steel 


~ per gro. * 25 
» a 3 50 
No. 1 Asbestos Toasters, or 
wire - covered Stove Mats, 
with handle per doz. 1 
No. 2 Asbestos Toasters, with 
per doz. 


10 


MATTOCKS. 


13 16 
$0 5S 25 
12 
5 50 


10 
Per doz...$4 00 4 
Wood Face, Ibs.... 10 


Wood Choppers’. 
Lake Super’r & Oregon Pat, 75&5% 


MEASURES. 
4 pk. | 1 pk. } bu. 
.- $2 25 300 3 85 


Galvanized, doz.. 
+ 17s 245.3158 


Japanned, 


MILLS, COFFEE. 


eee. 
Parker.. 
Arcade 


MITRE BOXES. 
See Boxes. 


per doz. 
Handled Cotton. 


Pounds... 


3 1 1} 
Per dozen.$2 00 2 35 2 65 


MOWERS, LAWN. 


Gladiator—B. B. 
18 
25 
King Universal—B. B. 
DE. Wasvbeseeue - _ 


Big Giant. 
Litile Giant... 


Cut Steel 

Cut Iron 

Wire. 
Small Lots 
Carload Lots 
Cement Coated 

Horse Shoe. 








NAIL PULLERS. 
See Pullers. 


NAIL SETS. 
See Sets. 


NETTING POULTRY. 


Galvanized before weaving. . 
Galvanized after weaving 
Cut Pieces 


NIPPERS. 
End Cutting. 


Stubb’s Pattern, Inches. 
Per d 


End and Diagonal Cutting. 
Swedish Side. Inches.. ‘' 


NOZZLES. 
Hose. 
Genuine Gem 


NUTS, HOT PRESSED. 
Square Blank. 
Ins. a i 4 
tb.. 9c 8c 64c Sic Sic 5c ale 
Tes. Tevpes. a. 
ns. 
-12¢¢ 10$c 8c 7}c ele ele a 
a 5-tb. boxes, add 4c per tb. to 
above prices. 
OILERS. 


Chase Pattern. 
tin. and Copper 


rt Plated Steel. . 
Malleable Iron 


1 
6 00 
3 80 


per doz. $1 30 
Lid 65 


5 75 


leat. » without gauge, per doz. 83 Fo 
20-qt., with gauge. . . : 30 
21 Sap 
fo-at., Galvanized, on,}00. . ‘5 00 
12-qt., 35 
14-qt., 
10-at., IC es 
12-qt., 
14-qt., 
Stock. 
Galv'd, qts. 14 16 
wot doz...$3 90 4 10 


Galvanized...qts. 10 
Per doz $1 50 


Standard, 2-Hoop.... 
Standard, 3-Hoop.... 


Roasting. 
Paxton, 
Nos 


1 2 3 4 
Per doz. $475 575 650 7 50 
Neverburn 4 00 450 5 50 6 00 


Savory, No. 200 per doz. $8 40 
PAPER. 

per 100 Ibs. $1 50 

oe 1 60 

ii} 1 90 


mead roll, 35 
o 55 


50% 
0 


No. 20, Red :- 
No. 30, Red Rosin 


°| Sand and Emery. 
Star 


omnes ine. 
VOTY..... 
Rag 


eee ee Pee eeeeeee 
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CRAYONS—See Chalk. 
E 
CROW BARS. MERY CLOTH—See Cloth. | Wood Pails. 
j inch . a 
; a it per fb. 3t¢ EMERY, TURKISH. Zreser's. 15%, 80c; 25%b,$ EH. 
“ u 1. 
oe cia CUTTERS. Size..... > ; 70c Lightning, 15 tb, 55c; 4 ate = ANGERS. 
65&5 so, CUTTERS. =| No.6010 150, per stb. s. $k i 
_ Red Devil... No.60to150,perstb. 6 4 egs kegs, | Tin Cans. U.S. Rolled Bearing... ae 
Smith & Hemenway .per doz. $0 75 Meecesee -c 3c 4c Chamellene G - Storm Ki ee eee 4 “S08 10 ? 
W oodward eooccescos re eae 08 3c 1 tb. per a woe, Best Omens 60° 
6 seat. ne inh ta (ENAMEL, IRON. $M. per gross. 202000200000, $9 50] Weems Adiustable. 50% 
S 67 Enterpirse, Nos. 5, 10, A-B Iron Enamel PE MONS. kc sewiscccs. 25 00 se Big Twin... 70&10% 
32 and 42. 12,22, Ipieci: ist cane ——— 25% 
ee ee “6aa2 5H PaO. ..bscs ccs: .per gro., 15 00/5, GRIDDLES. Iwan’ es 
ie 6 in a ee "1% Decals solve 1 25 MANORS 666-5585. 334 an’s Perfection. ... 
& Saunders’, No. 1 ef . onmunerowns, mm Pt re 50% 
Anton 2 , PIG. . GRINDSTON gh. 
10&10°, Back. .i-sr2es $0 75 1 20 3 . See Forceps, Pi Family. DSTONES. Baker's. . 
55856. Slaw and Kraut. 0 a Inches..... 6 Imperial... iphcha per gro. $2 35 
¥ par } agg Satake a per doz. 11 50 B EYES. Per doz.... é ‘$7 75 9 ae 10 ae z i tae tates 20% 
-knife Slaw......... wont i P 7 3) oa) eerie 3349 
ee 175 ait. 9 paeaataeee Goods, B. W a 50 | Parlor Door. 41% 
$3 90 waters ms a. 60, 10&5% ee $22 00@ feme aren 
Sie 775 ai ry -$2 @$23 00 | pro Improved. , vs ts - per set, $3 75 
3 00 DAMPERS, STOVE PIPE ee cao 85&10%| Ball B poner sStandard. iti 2 60 
song DAMPERS. STOVE PIPE. || pASTENERS, STORM SASE 90% | Each. ane. . 2 ‘ Sy ly aaa Cl lCU 
henetlbbhh: «.<kdanasasdcnachlen 5 we FASTENERS, STORM SASH Common Renae 9 73> 3:60 3 35 Richards’ oiseless.... “ - ie 
j | DIES AND @) Schroeder's . . Wa ie sk Te $3 35 3 2 oj MAMMA ahs Vie ame 40&10% 
Sc ae — STOCKS Rn per doz. $0 85 : 15 300 
svcthisbremi Nespas diy ee 40% tetteees 1 15 Poa WADS. Hi HASPS. 
} FAU ee Ammuniti nge, Wr 
le i. vet dig OTe CETS—See Cocks. veo With ti Pane schepeube. 40% 
iaitiacel “a 
i Aiea, ppt a Be, per doz. $9 2s Delto FILES AND RASPS Brad. HAFTS, AWL. ples—See Staples. 
Wesslige: ia bi, aon : Common. 
es a aR “ : a 70% Mikeskssa. ee Ok HATCHET 
‘ pee eee $0] Amierican....... e- dee. 7 
j08 —_ Perfection ee ae her gh 2? Ret yo iby t96] ono gat OO ée Cast i, doz. ‘$i i0@i "8 
. () er “ Bececaessngrisss eae Ween Reto tap. a 
Ryan’s.... ae eg i: 19 00 Eagle... smepemheenanaie: 70810% Patent, fe ores: " I ermantown............00°°°°° 1 
ses tim ........., ’ sent fsthertop..) “Gf 
35% he also Augers—Post Hole. 700! Ke wot iy eee sd ewes 7e& 10% Sewing. 60 0% 
viders, Wind...... » inten lalate 75&10% Common. HAY KNIVE 
60 58 hii dealin le 65&10% | Nicholson... 0.0.2... 02... 75810 RG ibcasevics as “A 99 | 50° Kanives. a 
le CHECKS—See Checks soe Smith... see: ae 70810% se 52 
| ; eke iss Pattern......... AL 
£% me DOORS, SCREEN. Simonds’....... gchar Yo: 408:10% | Jute Rope... aR HAY RACK BRACK 
it panel, painted......N ) -s-e> hb abate 70% aati raat per doz. $1 10 Wenzleman’ ETS. 
in. 4-panel, painted... .. m_a.«.. . ald tadl “ remas s Ho. 1:. 
1}-in. 3-panel, ed...... ‘ la RE ee ORES 7$&10% | Leather, rope tie... “ 1 85 zleman’s N me doz. $9 00 
ee ‘ | Leather, rope ti - 2 00 0. 2.. 
14 fancy.......+..- es “ Se a rae 70% | Leather, leathur ta ies S 8 50 9 60 
4 B-———D0oR HANGERS —See sitieitiitieeiniaaaa tc. waa ms “ . 
3 20 DOOR HANGERS—See Hangers STOPPERS—See Stoppers. HAMMERS, HANDLE 11 50) Blind. HINGES. 
DRILLS . _ FORCEPS, PIG. Blacksmiths, Hand. g D. Clark’s Gravity . 
1 30 Bit Stock. . . Superior........ mamaaegetoss=o>*=+ Parker's. . . per doz. sets, $1 05 
65 Blacksmiths’ Twist. et hr eh S 65% Whisson’s Imp... ay per doz. $4 75 i Reser 50&10% Shepherd’ 5 Neg ; Cas. ate 
| 75 pressor cae sete tc 6S Aa 60% ay PRE Eare Nee s+ senesced seoes 50&10% Casing....... aaa, toe Wood “° 
Fray’ cones. i‘(é#(sé« Machinist?” o |Gate. ....-per doz. $1 0S 
y’s No. 9..... Barley. P ———<—“_ 40& 
Millers Falls No sae. 1 75 1 tsts’. sees 10% Clark's. . 
’ tenon | x a omens cans, Hl ay 5 
7 6s — 2 0¢| Wood, 4-tines........per do ——— = 6085 % pers doz. $2 50 3 25 : 
75 Goodell’s Astomatie Hay. +1 One Koocks - “mth be 
: 01 : : sete eee e teen eeeee nuckle. =a SR es 
Goodell 3 15 11/30 12°80 11 ¢ DtiNe..-eeeeeeveseeeees 50&10 — men babamtei per Py tz nor eae per doz. prs. $6 00 
5% Millers F ; 2 Gear, per doz. 15 4 | naar’ 50&10 Maydole’s eae zy 115 Superior... ..... “ sets, 6 75 
5% Reci Double" “ 3 3 sons: Sire Ninereat te “see | ial 3085% | Screen Door. am Sie 
ps, OS eel a a Cast 
pallial oS eee 30% cymk ice pie nde 40%| Steel ave eee etter eee, gross $6 50 
20 Bit Stock. ... sper doz. 16 50} 3-tine..........-- een co ye per doz. << - 
80 Stand : eee re ete 60&5% ck. $1 25 
5 ee ee 60as%| All tl , 
F einai —- 65% | Manure. 5%! Pol'd Iron, Hickory h r doz. $0 35 Chicago. eee 50% 
I a n, icko: : re ‘ 3 ‘ol i a a 
00 Standard VERS, SCREW AS Re poor po a. Iron, Inia ory h hdl 3 Gem olumbia Dbl. Acting. . wae ée 
P™ cinmaseanich Mo A cae oes rom pee Oe ee 0 
4 Capen pire iRenes = ae GAUGES. ee ae Matchless... ‘pabans aha ae 
ceeccnny TEA ladle cee” ee meen per d 0 ys ahd Eade 40 
0 Clark’ em. ae: > - ~ syeeenenn 40% 
0 R - 's Interchangeable. * Cream Pail. HAMMERS, HEAVY om - cool nee “sr 0% 
tio **** : ‘gf Fairmo Heavy H aay es —<_< i | ee 
) Goodell’s btning . Marki poet hada dite laa doz. f y Hammers and Sledges. New List 
Y piral.. ing, Mort $3 75| Under 5 lb s. 
0 ankee ee tse, 6. ........45 5 lbs. and oe eet aang 78% ot Strap Hinges... 7... gic 
2 ee y Str 1. ++ 65810% 
Smith & ane + S80 Saw. Nets —— ; 758&10% Light T Hinees Rare oisia a 10% 
heeeeees rj i ry i nani, 5 oe 
5 ger TROUGH, st oe , ingle and Double Face. . . .70&10% Extra Heav en “400% 
0 2 erms, 2% f bi A eee - /0| Screw H - a 
> ments ae ship- aan 25% | Auger. HANDLES. gia ecg Strap. - 
5 See also co ‘ : Disc e ETS. Common Assort 14 to 20i scores DOF 100 Ibe ' 
EGG ica pipe and elbows. gummi reba |... 35@40% ~ s Adjustable, Nos Lanigs 22 to36in. *t 00 
40 Adjustable, Nos.182, "| Screw Hook and Exe. ‘ 0 
‘ ATERS—See Beaters. | Single GLASS, WINDOW. P Ives’ Adjustable. |) 22: eg pen Hook and Eye. 7 
LBOWS—Stove Pi abla a eee a set, 1 35 ere 
| , ve P Relea ad etait VO aera ia | aSSSaee -per | 
—> Stove. eG oo eee oe 908 25% Chisel. verses 35% i ia. Be ters a eo 5 : 
nches. GLASSES , a “ « 7 
Panis 5 : , LEVEL. ory, Ta : 9 75 
prseth. , per doz:$0 80 6 ; ‘inch Ape 33¢; Peg, Firmer, Assorted, 
0 i er > er 
'd 2 00 90 1 25 oe eee per doz. $0 70 Hickory, Socket Fi per doz H 
Corrugated Stove. 225 290 wl 55] a 27c; Large size ire , ry OES. 
Tackes eae Bulk. GLUE. _—— Tanged, — . Garden........... 
Pod,” pers $0 75 090 130 B Amber.. Applewood. "Socket. 420 per dee. —._ i... 70% 
Plan'd, “ ; b+ 165 2 35 £ k ig Sipe selaematies per dD. 18¢] coner pe vcocesoes 7 oor aan: As- ee. OP OREe 
Four-Piece Stove. - 2 38, PG ii ccecien “ue Drih tea tt seeeeeeeseeeres oaal Ladies and B ....per doz. 35°63 
{aches . —— ” pooh ON 0% Mortar teen oom 
mooth, aed 6 Army & N. ile, assorted, 13 ae Sree Aa 70 Mortar, -secsceeeeeeeeeeed LO 
E Pl nooth, por doe $0 4 0 65 mAs Le atin” dc vankine wieailn a 40% | Hammer c; Large, 16c per doz Planter's Bye... 2.2000010.11 60% 
: 5 255) List AN... Adze I mar Pe ea 70% 
me BLBOWE—Conductor Pipe. a cafe" eocecces ; : : ; : ‘ j : 3340 — we et news s Der, doz., 36 to 75c HOLL 
alvanized Steel, Tin and Tern Seerreenmieth . P Machinists’....... ‘os = 75¢ OW WARE—See Ware. 
Size. Round Corrugated e, — GOODS ~ main Paiete ga watane “ 80c 
. v7 a 
Sieh. a & re eee a 90 y and Manure Fork... = And Eyes HOOKS. 
ane $ 3 60 GREASE es ER A 35%! Brass ; 
& Sameer appa 4 32] Wood Bo » AXLE. ee le Rall 35% aa i ic a pa aed 60% 
6S PE AIS TOE @ Boxes. Varnished........... per doz. $0 75 Awning. penigantsdiectagaaa. ae 
. YS ee IG se eee e eee ce ee per gro 80& e 
A seecece - 13 OO] Braser’s............. per gro. $5 : river. Belt. 10 
Subject to discount. Lightning. pis sscrare*s4 0 okay tn <& os Brown's 
RE ENTE $33 MN, 08 hoot ae eT ~~ Jamies 70&5% 
- P 5 'Shovel and Spade.... . : —.°. 65&5% 
eececece nail 
%o| See Stops, Bench 


~ 
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PUNCHES. 


PARERS. 
Apple. l Conductors’. 
Solid 


Bay State 3 

Turntable 7 

White Mountain 5 

Reading 7 
Potato. 

Goodsell’s Saratoga, 104 in., dz. 6 50 

Goodsell’s Saratoga, 5 in., dz. 5 50 


Saddlers’. 
Common 


00 
00 Machine 
00 ‘ 


In Bladders. 
PICKS. POINTS. Strictly pure.....per 100 Ibs. $3 00 


ee, Se eee 75% | Drive Well Points 
Drifting end Pol Picks 20% ier RAIL. 
lumbs, Railroa , oor. 
POKERS, STOVE. Matchless, 1 


Surface Cross-Cut. 


Wr't Steel, str’t or bent, per doz. Matchless, Ts -in 
PINCERS Wr't Steel, wood hand'ls = ° 80] Storm King rel spd kapin's $e Un Nw neue e a. 35% 
. Nickel Plated, coil hand’ls Sliding Door. Simonds’ Biccccccvcccccsesesces 45° 
Carpenters’, cast steel. a Painted steel per ft. 44c 
Inches... . POKES, ANIMAL. Bronzed wrought iron. ...per ft. 8$c 


10 
Per doz. “ Cracke Jack, wr’t steel, per doz. 
RAKES. 


Blacksmiths’. a 
Heller's Re POLISH. Coal or Wood 
Mea Garden. 


u 
Black 3ilk, No. 50, $-gallon, 
Clothes. Steck Oe. 2 per doz. $7 00 
ack Silk, No. 60, 6-0z. cans, 
es “per. box of 5 gro. $0 7. per dos. 1 00 


U.S. Black Silk, No. 70, 1-pt. cans, Hay. 
per doz. 2 25 MM ra <a skwacdecus $2 20@$2 40 


Picket. Black Silk, No. 80, 1-quart, Lawn—Wood. 


™ per doz. 3 75 
a eS es Black Silk, No. 90, 1-gallon : per doz. $3 25 
per doz. 12 00 Lawn Queen : 75 


Spiral 
M. C. ie Jumbo, 36 teeth 6 00 


Conductor. RASPS—See Files. 
Standard Gauge Conductor Pipe, 


lain or corrugated. Stov 
coon , 80% Black cogs. 1-Ib. cans, pr. gr..$15 
é Black 
Fe oe Dealers:— 
Terms 60 days: 2% Cash 10 days. Paste, 5-oz. cans. 


ctory shi > iv Paste, }-tb. cans. 1 
Factory shipments generally deli vered ite a a RAZOR STROPS. 


Lead. Liquid, 6-o0z. cans. Star (Honing) 


Full coils per tb. 7}c i-pt. Air Drying Tron “ 
. “7c Enamel REGISTERS. 


Cut coils 
Black Jack, }-tb. cans. : 
Stove. Dixon's Carb. of Iron. (All Sizes). 

Acme—Inches. . 5 6 7 Nickel Plate be Japanned, Bronzed & Plated. ee 
Smooth, per it. Be Bic 104c Mr aetaneny Enameled 04 

Planished,“.30 © 31 38 | POPPERS, CORN. Solid Bras and Drones Mein doo 
Peeriess—Smooth . 7#ec 8c 9c rea or Square, 1-qt..per | doz. $1 = all) SAW BUCKS—See Suite 
18 uare, 2-qt le 

: REGISTER FACES. SAW SETS—See Sets. 


354c 
7 Japanned, Bronzed and Plated, SAW TOOLS—See Tools. 


6 
8c 98c POTS, FIRE. 4x6 to 14x14 SAW FRAMES 
7 to 6 in. Smooth Tapers, pr. jt. .11¢ | Clayton & Lambert's, each $4 ses 14x14 to 30x42....... Common, plain. .... -per ¢ doz. $1 25 
7 a 6 in: Planished Tapers om Gem ree § 30 | Heavy Round Gratings Common, painted... f “ 
ape White Porcelain Enameled 
Vale Patent Lock Pipe—Stove. Solid Brass or Bronze Metal. 4081048 Canute. SCALES. 


whdd “ ” POWDER. 
eins Micieatietiibies RINGS. Pelouse......0cccccceceee .40%10% 
4 Bull. Platform. 


we doz. 


Battle Axe, Blue.. 7 

ao a PRESSES, FRUIT AND JELLY. 

Duplex,  ..10 ; Enterprise Manufacturing Co.....25%| Rea’s Improved Seif- 

Yale, Rus. Fin... .1: Se ge ete doz. ead 
ishe ~ eel, per doz = 

Duplex, Planished es PRIMERS. Nickel plated pas SCOOPS. 


Galvano, Gal..... 15 a : = 
If wanted made up, add per joint See Ammunition. and Ringers—Hog. ite. 
for grooved, Ic; rivete? Ic. _ Crating ie nee. + a ag l-bu. “Hercules”... .. 
made-up pipe extra. PRUNERS. Brown's ites ‘ 
Wrought Iron Gas Pipe. Dleston's Pole er doz. Fs Brown's s Ringers a — SCRAPERS. 
: : enry’s Improved... .. ampion Ringers. . . o 
Gt: i rs ap Pon at ee Water's Improved Hill's tay Sesser. ; per doz. $4 00 
.to 6-in., black. <i 70% Hill's Ring, boxes. Cabinet. 
7- 3 to 12-in., black : 624% PULLERS. ae oat aon ee per doz. 60c@75c 
ow ovement a 50% om. Wolverine Rings ct ae Road. 

-in. @hin. €-in.. galvan’ "d “ 50% isy | » Wolverine Ringers... Cubic ft 5 3 
7-in. to 12-in., galvan’d “ ; Phoenix. . . . et 1 Fruit Jar Without run’s, ea.$4 00 375 3 50 
Quick and Easy age With runners,ea. 4 25 400 3 75 
Nail. k- 

: Key. : IG 
PLANES. doz. Solit, round laa SCREEN DOOR HINGES. 
to Split, square . se 32 Cast iron 
Sargent Iron Bench...... b 9 00 Ball.’ 4 40 a 
Stanley Iron Bench............. : al, rOUn 
SCREWS. 


i RIVETS. Bench 
PLATES, TIN. PULLEYS. ger 2 bbw Iron, inches.... 1 1} 1} 
Copper Belt soe $3 673 420 5 25 


sinc ‘ Awning—Jap'd... 60% . 
See Metals in Column 1 pny og rae Iron Wood, white maple... per doz. 3 674 
: Hay Fork. pepe $0 10 Hand—Wood 65% new list’ 
: — : Iren Wneei, 5-in pee fon $1 75 per tyr Hens 40c@45c 7 
Giant, Bution’s—80% off list. wee Li nwer . we ee 1 80 Tubular. naman OE lg ge cunt et 
Cutting. — per dos. 2 55 Nos. 1 and 2 assorted sizes, doz. 45c pointed 75&10% 


Bernard’s .....-.30% | Hot House—Jap'd 


SS SPENT ee Screw—Jap'd 10% See Sets. Nos 1 23 5 
Side—Jap‘d. ROPE. -18c 20c 26c 30c 23 ase 
Upper End and Diagonal Cutting Sash. Cotton. 
Swedish Side 70% r 4, 5-16 in. Com. on reels. per | Ib. y4 ood. s 
Utica Drop Forge & Tool Co...N Common-Sense, 2-in. . “ 20 4, 5-16 in, Com, in coils... 2 - fi. 87$&5&25% 
Empire Pattern, 2-in.: 20 4, 5-16 in. Imp’l in coils.. = 2 ; + Hie ae 


Fencing. I 1 20 Sisal, 

Black Bull y 25 ist Quality 11 
Farmers’ Choice na Hardware Grade, rates, per Ib.. “108e 
Russell’s P ” Pure Manila. 
Ist quality per fb. iste SCYTHES. 


RIVET SETS. Saw—Centennial, 


Hardware Grade, rates... Be Ve Be, grass.. 
T ipper, grass 
RULES. Clover Leaf Dutchman. ; 
Honest Dutchman ni 
Cyclone tin Be Ve Be 
c a copper 
Gaes.—Inches 7 ye _— SASH WEIGHTS. SHAVING SETS. 


Dai 
Per doz...$3 00 350 450 5 See Weights. Smith & Hemenway.... 
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Star 40 210 2 go 2 x STEEL Golden Mou oe. $6 00 Se 4he 
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Ree. Grip... Ott ts fl STONES. Sure Catch Rat........ ver 4 OO) Saw... 22.2... 000. —- o 
SUGT 6 so 5-0 = oz. 1100 1125 12 & iiedomen.. RMN. << cee PRISE . : 
Tinners uaa etesee™ 60% Soe ar ae -per Ib. 54@7 c| 5, ER . 90 Calf. . WEANERS. 
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C SLIDI MEY. 000000. et 38 Cl Tyle 08... 2 
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ADVERTISERS’ INDEX 


ALPHABETICAL LIST 


Albany Hdw. Spec. Mfg. Co 
American Bell and Fdy. Co 
American Furnace Co 


American Sheet and Tin Plate Co.... 
Amerioan Steel & Wire Co........... 


American Wringer Co 
art Stove Co 
Bemis & Call Hdw. & Tool Cc 


Berger Mfg. Co 


Bertsch & C0......0eseeeeceeeeeres 


Black Silk Stove Polish Wks 
Boynton Furnace Co 


Brauer Supply Co., A. G.....-+++++ 


Bridgeport Chain Co 
Buffalo Sled Co 

Bullard & Gormley Co 

Burglar Proof Lock Co 
Carnaha D Tin Plate & Sheet Co... 
Champion Stove Co 
Clark-Smith Hardware Co 
Clark & Co., Geo. M 

Clayton & Lambert Mig. Co 
Cleveland Castings Pattern Co 
Clipper Lawn Mower Co 


Cooper Oven Thermometer GO... eee 


Cope Pattern Works, Geo. W 
Corbin Screw Corporation 
Cortright Metal Roofing Co 
Dangler Stove Co 

Danville Stove & Mfg. Co 
Delta File Works 

Diener Mig. Co., Geo. W 
Disston & Sons, H 

Dixon Crucible Co., Jos. 
Double Blast Mig. Co 
Dreis & Krump Mfg. Co 


Du Pont Powder Co......++-++++++* 


Fanner Mfg. Co 

Forest City Fdy. & Mig. Co 
Friedley-Voshardt Co 
Fuller, Otis L 

Furnace Supply & Mfg. Co 
Gardner & Co 

Gerock Bros. Mfg. Co 
Globe Ventilator Co 


Harrington & King Perforating Co... 


Haynes-Langenberg Mig. Co 


Keenedge Co 

Kelsey Heating Co 
Kimball Bros. Co 
Kirk-Latty Mfg. Co 


Lovell Mig. Co 

Lufkin Rule Co 
Massillon Rolling Mill Co 
Merchant & Evans Co 
Meyer & Bro. Co., F 
Meyers Mig. Co., Fred J 


Michigan Safety Furnace Pipe Co... . 
Moeschi-Edwards Corrugating Co... 


Monroe Fdy. & Furnace Co 
Morris Fdy. Co., John B 
Mullins Co., W. H 
Munsell Co., Eugene... . 


National School of Pattern Drafting .. 


Niagara Machine & Too! Works. . 
Nicholson File Co... 

Nickel Plate Stove Polish Co 
North Bros. Mfg. Co. . 
Parker Supply Co.... 
Peabody & Co.,H.W.... 
8 rrr rT re 
Peck, Stow & Wilcox Co 
Quality Stove & Range Co.. 
Quincy Pattern Co.... 
Ringen Stove Co 

Robinson Furnace Co 
Scheible-Moncrief Heater Co 


Schwab & Sons Co, R. J............. 


Smith, Chas 

Smith Co., Chas 

Smith & Hemenway Co 
Standard Ventilator Co 
Sullivan-Geiger Co 

Sykes Co., The 

Symonds Register Co 

Toledo Electric Welder Co 
Tuttle & Bailey Mfg. Co...... 


XXth Century Heating & Vent. Co.. 


Universal Caster & Fdy. Co 
Van Range Co., John 
Vedder Pattern Works 
Walworth Run Foundry Co 
Weiland, Chas 

Weiss & Co., H 

Weller Pattern Co 
Wheeling Corrugating Co 
Wise Furnace Co 


5} Friedley-Voshardt Co., 


CLASSIFIED INDEX 


Automobile Accessories. 
Weiland, Chas., New York, N. Y. 


Barb Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Boiler Graphite. 


Dixon Crucible Co., Joseph, 
Jersey City, N. J. 


Boilers—Steam. 
Boynton Furnace Co. Chicago, Ill. 


Schwab & Sons Co., R. J., 
Milwaukee, Wis. 


XXth Century Heating & Vent. Co., 
Akron, O. 


Boiler Handles, 
Berger Bros. Co., Philadelphia, Pa. 


Brass and Copper. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Carpenters’ Tools, 


Disston & Sons, H., 
Philadelphia, Pa. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, N. Y. 


Casters. 
Universal Caster & Fdy. Co., 
New York, N. Y. 


Ceilings. 
Berger Mfg. Co., Canton, O. 
Friedley-Voshardt Co. Chicago, Ill. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chains, 
Bridgeport Chain Co., 
Bridgeport, Conn. 


Corbin Screw Corporation, 
New Britain, Conn. 


Chimney Caps, 
Berger Mfg. Co., 


Standard Ventilator Co., 
Lewisburg, Pa. 


Canton, 0. 


Coasters—Auto Wheel. 


Sled Co., 
North 


Buffalo 
Tonawanda, N. Y. 


Conductor Pipe. 
Berger Bros, Co., Philadelphia, Pa. 
Clark, Smith Hdw. Co., Peoria, Ill. 
Chicago, Ill, 


Wheeling Corrugating Co., 


Wheeling, W. Va. 


Cornices, 
Berger Mfg. Co., 
Friedley-Voshardt Co., 


Canton, O. 
Chicago, Ill. 


Cornice Brakes, 
Bertsch & Co., Cambridge City, Ind. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Crayons—Lumber. 


Dixon Crucible Co., Joseph, 
> 


Jersey City, N. J. 


Crimping Machines, 
Bertsch & Co., Cambridge City, Ind 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 
Peck, Stow & Wilcox Co., 
Conn. 





Southington, 





Cutlery. 


Smith & Hemenway Co., 
New York, N. Y. 


Cut-offs—Rain Water. 
Berger Mfg. Co., Canton, 0. 
Sullivan-Geiger, Co., Indianapolis, Ind. 


Dampers, 
Parker Supply Co., New York, N. Y. 


Disinfectant, 


Gardner & Co., Joliet, Il. 


Drills, 
Smith & Hemenway Co., 
New York, N. Y. 


Dynamite. 


Du Pont Powder Co., 


Wilmington, Del. 


Eaves Trough, 
Berger Bros. Co., Philadelphia, Pa. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows—Conductor Pipe. 
Berger Mfg. Co., Canton, O. 


Elevators, 
Kimball Bros. Co., Council Bluffs, Ia. 


Explosives. 


Powder Co., 
Wilmington, 


Du Pont 
Del. 


Fencing—Wire, 


American Steel & Wire Co., 
Chicago, Ill. 


Files, 
Delta File Works, Philadelphia, Pa, 


Disston & Sons, H., 
Philadelphia, Pa. 


Nicholson File Co., Providence, R. I. 


Flanges—Register. 
Tuttle & Bailey Mfg. Co., 
New York, 


Furnace Chains, 
Bridgeport Chain Co., 
Bridgeport, 
Corbin Screw Corporation, 
New Britain, Conn. 


Conn. 


Furnaces—Hot Air, 
American Bell & Fdy Co., 
Northville, Mich. 
American Furnace Co., 
St. Louis, Mo. 
Art Stove Co., Detroit, Mich. 
Boynton Furnace Co., Chicago, Ill. 
Danville Stove & Mfg. Co., 
Danville, 
Forest City Fdy. & Mfg. Co., 
Cleveland, 0. 


Haynes-Langenberg Mfg. Co., 
St. Louis, 


Pa. 


Mo, 

Henry Furnace Co., T. E., 
Cleveland, 0O. 

Kelsey Heating Co., Syracuse, N. Y. 


Monroe Fdy. & Furn. Co., 
Monroe, Mich. 


Robinson Furnace Co., Chicago, Il. 


Scheible-Moncrief Heater Co., 
Cleveland, O. 


Schwab & Sons Co., R. J., 
Milwaukee, Wis. 


Smith, Chas., Chicago, Ill, 
Smith Co., Chas., Chicago, III. 


XXth Century Heating & Vent. Co., 
Akron, 0. 
Wise Furnace Co., Akron, 0O. 


Wrought Iron Range Co., 
St. Louis, Mo. 


Furnace Pipe and Fittings, 
Meyer & Bro. Co., F., Peoria, Ill. 


Michigan Safety Furnace Pipe Co., 
Detroit, Mich. 





Furnace Rings. 


Furnace Supply & Mfg. Co., 
Cleveland, 


Walworth Run Foundry Co., 
Cleveland, 


Furnaces—Soldering. 


Clayton & Lambert Mfg. Co., 
Detroit, Mi 


Diener Mfg. Co., Geo. W., 
Chicago, 1! 


Double Blast Mfg. Co., 
North Chicago, I) 


Peabody & Co., H. 
Ringen Stove Co., 


w., 
New York, N. ¥ 
St. Louis, M 


Furnace Repairs. 


Brauer Supply Co., A. G., 
St. Louis, Mo 


Morris Fdy. Co., John B., 
Cincinnati, 0. 


Garden Tools. 
Clipper Lawn Mower Co., Dixon, Il) 


Hardware Jobbers, 
Bullard & Gormley Co., Chicago, III. 
Clark, Smith Hdw. Co., Peoria, Ill. 


Hardware Specialties. 


Albany Hdw. Spec. Mfg. Co., 
d Albany, Wis. 


Bemis & Call Hdw. & Tool Co., 
Springfield, Mass. 
Buffalo Sled Co., : 
North Tonawanda, N. Y. 


Burglar Proof Lock Co., 
New York, N. Y. 


Diener Mfg. Co., Geo. W., 
Chicago, Ill. 


Disston & Sons., H., 
Philadelphia, Pa. 


Du Pont Powder Co., 
Wilmington, Del. 


Chicago, Il. 
Saginaw, Mich. 


Krantz Co., E., 
Lufkin Rule Co., 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Smith & Hemenway Co., 
¥ " ew York, N. Y. 


Universal Caster & Fdy. Co., . 
New York, N. Y. 


Weiland, Chas., New York, N. Y. 


Heaters—Water. 
Smith Co., Chas., Chicago, Ill. 


Ice Cream Freezers. 


North Bros. Mfg. Co., 
Philadelphia, 


Iron Enamel, 


Black Silk Stove Polish Works, 
Sterling, 


Nickel Plate Stove Polish Co., 
Chicago, 


Kitchen Utensils, 


Meyers Mfg. Co., Fred J., 
Hamilton, 0. 


Latches—Barn Door, 


Albany Hdw. Spec. Mfg. Co., 


Albany, Wis. 


Lawn Mowers. 
Clipper Lawn Mower Co., Dixon, 


Linemen’s Tools, 


Smith & Hemenway Co., 
New York, N. 


Locks—Burglar Proof, 


Burglar Proof Lock Co., 
New York, N. 


Lubric.nts—Graphite. 


Joseph Dixon Crucible Co., 
Jersey City, N. 
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Machines—Electric Welding. 
ledo Electric Welder 


Machines—Tinners’. 


k. Stow & Wilcox Co., 
Southington, Conn. 


Metal—Perforated. 
Harrington & King a Cos 
Metal Polish. 

slack lish Works, 
Black Silk Stove Po ee. wn, 
Vick Polish Co., 
Nickel Plate Stove Po cS m 


— Shingles. 

Berger Mtg: 00 } 
tal Roofing Co 

Cortright Me Philadelphia, Pa. 


rrugating Co. 
Wheeling Corrug Wheeling, Ww. Va. 


Canton, O. 


Mica. 


. ~~. 
Brauer Supply Co St’ Louis, Mo. 


Munsell Co., Eugene, Chicago, Ill. 


Miters. 


Berger Mfg. Co., 
Friedley-Voshardt Co., 


Canton, 0. 
Chicago, Ill. 


Ornaments—Sheet Metal. 
Berger Mfg. Co., Canton, O. 
Friedley-Voshardt Co., Chicago, Ill. 


. Co., 
Gerock Bros. Mfg dt. Lonls, Mo. 


Paint—Silica—Graphite. 


le Co., Jos., 
Dixon Crucib ‘Jersey City, N. J 


Polish. 


t Polish Wks., 
Black Silk Stove Sterling, Ul. 


Powder. 


Du Pont Powder Co., 
Wilmington, Del. 


Pumps—Vacuum, 
Leiman Bros., New York, N. Y. 


Punches. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
— Buffalo, N. Y 


Peck, Stow & Wilcox Co., 
Southington, Conn. 


Weiss & Co., H., New York, N. Y. 


Rasps. 
Delta File Works, Philadelphia, Pa. 
Nicholson File Co., Providence, R. I. 


Smith & manent. * Co., 
ew York, N. Y. 


Registers. 


Furnace Supply & Mfg. Co., 
— Cleveland, 0. 


Symonds Register Co., St. Louis, Mo. 


Tuttle & Bailey Mfg. Co. E 
New York, | a a 


Wooden Ventilator Co., 
East Palestine, O. 


Roasters. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Du Pont Powder Co., 


Rolls—Forming. 
Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & Tool Works, 


Co., 
Cincinnati, O. 


Keenedge Co., 


Diener Mfg. Co., Geo. W.. 


Roofing—Iron and Steel. 


American Sheet & Tin Plate Co.. 
Pittsburgh, Pa. 


Berger Mfg. Co., 


Carnahan Tin Plate & Sheet Co., 
Canton, 0O. 


Cortright Metal Roofing Co., 
Philadelphia, Pa. 


Friedley-Voshardt Co., Chicago, Il. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co 


Sykes Company, The, 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Saws, 


Disston & Sons, H., 
Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, my. 2s 


Schools—Sheet Metal Pattern 
Drafting. 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal, 


Harrington & King Perforating Co. 
Chicago, Til. 


Screw Drivers. 


North Bros. Mfg. Co., 
Philadelphia Pa. 


Screws—Sheet Metal. 
Parker Supply Co., New York, N. Y. 


Sharpening—Safety Razor Blades. 
Chicago, Ill. 


Sheet Metal Tools. 


Bertsch & Co., Cambridge City, Ind. 
Fuller, Otis L., Goshen, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Peck, Stow & Wilcox Co., 
Southington, Conn. 


Weiss & Co., H., New York, | ey 


Sheets—Black and Galvanized. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Carnahan Tin Plate & Sheet Co., 
Canton, 0. 


Inland Steel Co., Chicago, Ill. 


Massillon Rolling Mill Co., 
Massillon, Ohio. 


Sykes Company, The, Chicago, Ill. 


Wheelin Coeragatins Co. 
. Ww heeling, W. Va. 


Sheets—Deep Drawing Stock. 


Massillon Rolling Mill Co 
Massillon, Ohio. 


Sheets—Pickled and Cold Rolled. 


Massillon Rolling Mill Co. 
Massillon, Ohie 


Sheets—Planished. 
Sykes Company, The, Chicago, Ill. 


Sheets—Vismera. 
Inland Steel Co., Chicago, Ill. 


Sheets—Polished. 
Massillon Rolling Mill Co 


Shells—Shot Gun. 


Wilmington, Del. 


Sifters—Ash, 


Canton, O. 


Philadelphia, Pa. 
Chicago, Ill. 


Massillon, Ohio.| Lufkin Rule Co.. 


Sifters—Flour. 


Weiss & Co., E 


Slating Nails. 


Sleds. 


Buffalo Sled Co., 
North Tonawa 


Merchant & Evans Co., 


Statuary. 
Friedley-Voshardt Co., 


Art Stove Co., 
Champion Stove Co., 
Clark & Co., Geo. M., 
Dangler Stove Co., 
Danville Stove & Mfg. 


Quality Stove & Range Co. 


Ringen Stove Co., St. 
Van Range Co., John, 


Wrought Iron Range . 


Stove Bolts, Rods and 
Corbin Screw Corporation, 


Fanner Mfg. Co., 
Kirk-Latty Mfg. Co., 


Cope Pattern Works, Geo. 


Hemp & Co. St. 


Stove Polish. 


Brauer Supply Co., A. G., 
Dixon Crucible Co., Jos. 


Nickel Plate Stove Polish 


Stove Repairs. 
Brauer Supply Co., A. G 


Morris Fdy. Co., John B., 
Cine 


Stove Trimmings. 


Kirk-Latty Mfg. Co., 


Tapes, 


Tin—Perforated, 








Buffalo, N. Y 


Chicago, Il. 


Harrington & King Perforating Co., 
Chicago, Ill. 


Skylight Gearing. 
New York, N. Y. 


Snips—Tinners. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Peck, Stow & Wilcox Co., 
Southington, Conn. 


Sprinkler Systems. 


Gerock Bros. Mfg. Co., St. 


Stoves and Ranges. 
Detroit, Mich. 
Cleveland, O. 
Chicago, Ill. 
Cleveland, O. 


Co., 
Danville, Pa. 


Belleville, Il. 


Cincinnati, O. 


New Britain, Conn. 
Cleveland, O. 
Cleveland, 0. 


Stove Patterns, 


Cleveland Castings Pattern Co., 
Cleveland, O. 


W., 
Detroit, Mich. 


Quincy Pattern Works, Quincy, IIl. 
Vedder Pattern Works, ‘Troy, N. Y. 
Weller Pattern Co., Quincey, Il, 


Stove Pipe and Fittings. 


Black Silk Stove Polish Works, 
Sterling, I1l. 


St. Louis, Mo. 
Jersey City, N. J. 


Chicago, Ill. 


St. ‘Louis, Mo. 


Cleveland, 0. 


Saginaw, Mich. 


Thermometers—Oven. 


Cooper Oven Thermometer Co., 
Pequabuck, Conn. 


Meyers Mfg. Co., Fred J., 
Hamilton, 0. 
Skylights. 
Berger Mfg. Co., Canton, 0. 


Hussey & Co., C. G., Pittsburgh, Pa. 


nda, N. Y. 


Philadelphia, Pa. 


Chicago, Ill. 
Louis, Mo. 


Louis, Mo. 


Louis, Mo. 


Rivets. 


Louis, Mo, 


Co., 


innati, O. 


Tools. 
Cambridge City, Ind. 


Tinsmiths’ 
Bertsch & Co., 
Dreis & Krump Mfg. C 


0., 
Chicago, Ill. 
Fuller, Otis L., Goshen, Ind. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Weiss & Co.. H New York. N. Y. 


Tinplate, 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Carnahan Tin Plate & Sheet Co., 
Canton, 0. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Torches. 
Ciayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., Geo. W., 
Chicago, Ill. 
Double Blast amy, Co., 
Jorth Chicago, Ill. 
Peabody & Co., . W., 
New York, N. ¥. 


Vacuum Sweepers. 
Krantz Co., E. Chicago, Ill. 


Ventilators, 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0. 
Globe Ventilator Co., Troy, N. Y. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Wire. 
American Steel & Wire Co., 
Chicago, Il. 


Wrenches. 
semis & Call Hdw. & Tool Co., 
Springfield, Mass. 


Wringers—Cjothes, 
American Wringer Co., 
New York, N. Y. 


Lovell Mfg. Co., Erie, Pa. 





gq ADVERTISING is 
to-day the mightiest 
factor in the business 
world. It is an evolu- 
tion of modern indus- 
trial competition. It is 
a business builder, with 
a potency that goes be- 
yond human desire. It 
is something more than 
a “drummer” knocking 
at the door of the 
consumer — something 
more than mere sales- 
manship-on-paper. It is 
a positive, creative 
force in business. It 
builds factories, sky- 
scrapers and railroads. 
It makes two blades of 
grass grow in the busi- 
ness world where only 
one grew before. It 
multiplies human wants 
and intensifies human 
desires. It furnishes ex- 
cuse to timorous and 
hesitating ones for 
possessing the things 
which under former 
conditions they could 
easily get along without. 




















AMERICAN 


ARTISAN AND HARDWARE RECORD 





Wants and Sales 


For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
six lines WITHOUT CHARGE. For 
employers wishing to secure em= 
ployes, parties desiring to purchase 
business, business for sale, partner 
wanted, to exchange, etc., not exceed- 
ing fifty words the price to non-sub- 
scribers is one dollar per insertion, 
payable in advance. To clerks and 
tinsmiths looking for situations, the 
price to non-subscribers is fifty cents 
per insertion. Those who respond to 
these annoucements please mention 
that they “‘READ THE ADVERTISE- 
MENT IN AMERICAN ARTISAN 
AND HARDWARE RECORD.” 














PA T E N 7 Ss U S. and Foreign Patents 
secured. Trade Marks Reg 
istered. Patent Validity and Infringement Geinions. 


Consulting Expert HERBERT E. PECK Patent Attorney 
Established 1895 WASHINGTON,D.C. Barrister Bldg. 


BUSINESS CHANCES 














For Sale—Account of death of the head 
of our firm, we wish to sell one of the 
cleanest and best assorted stocks of 
hardware and stoves in Kansas City. In- 
voices about $4,000.00. Address A-34, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

6-3t 





Wanted To Buy—A stock of merchan- 
dise, must be a good, clean stock, well 
located and established business; will 
pay reasonable price; can handle a 
medium size stock. Vv. D. Augsburger, 
Kenton, Ohio. 6-3t 





Ww anted- Will exchange good income 
real estate and cash for stock of hard- 
ware. Must be good and price right. Ad- 
dress E. W. Lowell, 109 West Milwaukee 
Street, Janesville, _ Wisconsin. 6-3t 

Partner w ranted— An excellent opportu- 
nity for a competent man to engage in 
our established hardware and general 
merchandise business in Chicago. On ac- 
count of advanced age the owner wishes 
to give up the management to a younge! 
person. Address A-31, care of 
AMERICAN ARTISAN, 910 South Michi- 
gaan Boulevard, Chicago, Illinois. 6-3t 


TINNER’S TOOLS. 





SITUATIONS WANTED. 








For Sale—One New No. 01-P. S. & W. 
Grooving machine, which we will sell at 
a discount, as we have no use tor same. 
Address Norton & Rosencrans, Rowley, 
Iowa. 6-3t 





Wanted—Second-hand 30-inch bar fold- 
er in good condition; also other tools 
needed. Address H. L. Francisco, Glen 
Ullin, North Dakota. 4-3t 


Position Wanted—All around tin: 
good workman; steady and reliable; e) 
perience in hot water, steam and | 
air heating; can do plumbing. Woui) 
prefer work in northern Wisconsin 
Michigan. Want steady work; no boox 
Please state wages in first letter. \ 
dress A-33, care of AMERIC 
ARTISAN, 910 South Michigan Bou! 
vard, Chicago, Illinois. 6-31 





Wanted to Buy—Second-hand tinshop 
machines, such as burring, turning, wir- 
ing and swedging. Address Myron M. 
Lehman, 504 Spring Street, Elgin, Illi- 
nois. 4-3t 








HELP WANTED. 








Wanted—A plumber capable of doing 
heating. Wages $18.00 week for 9 hours’ 
work. Steady employment. Address A. 
F. Hollis, Owosso, Michigan. 6-3t 





Wanted—A (ffirst class sheet metal 
worker and hot air furnace man. Must 
be capable of estimating from plans and 
taking full charge of shop. Good wages 
and steady work. Only first class me- 
chanic considered. Harder Hardware 
Company, Highland Park, Illinois. 5-3t 





Help Wanted—An all-around tinner who 
ean do general job and furnace work 
Steady work year around to right man. 
No boozer need apply. State wages in 
first letter. Must be able to do any kind 
of work in a town of 5,000 inhabitants. 


Address T. A. Leonard, Decatur, ae 








SITUATIONS WANTED. 








Situation Wanted—Capable and experi- 
enced hardware clerk in hardware or 
hardware and general merchandise. 12 
years’ hardware experience; can do con- 
siderable tinwork. Reliable; reference 
given; married; age 34; 3 years as man- 
ager. Write me; hustler and trade win- 
ner. Address A-32, care of AMERICAN 
ARTISAN, 910 South Mic higan Boulevard, 
Chicago, Illinois. 6-3t 





Position Wanted—By first-class man, 
8 years’ experience in plumbing, gas, 
steam and hot water fitting; can also do 
furnace work and some tinning. Can 
give reference; married and strictly tem- 
perance. Address G. Allen, Lodi, Ohio, 
Box 81. 6-3t 


Position Wanted—By a good all-around 
tinner and furnace man. Can lay out 
my own patterns. 8 years’ experience; 
age 24; can speak German. Address Ar- 
thur Koenig, 2210 North 14% Street, Terre 
Haute, Indiana. 6-3t 








Hardware and Furniture Stock for Sale 
—Central Illinois town 1,600, making good 
money. Will stand close investigation. 
Invoice $7,000, rent $40000. Address A-27, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

5-3t 





For Sale—Tinshop in town of about 
1,600 in oil and gas country near Tulsa, 
Oklahoma. Only tinshop in good loca- 
tion. Reason, getting up in age Ad- 
dress Box 286, Broken Arrow, Oklahoma. 

5-3t 





For Sale—Tin and _ plumbing. Good 
town in south central Nebraska of 1,200; 
plenty work; good location; cheap rent. 
Would sell stock and rent tools; will give 
bargain if taken by February i5th. Ad- 
dress Box 228, Edgar, Nebraska. 5-3t 





Wanted to Sell—A first-class hardware 
business and tinshop in connection, in 
Duluth, Minnesota. Down town location, 
and will sell below cost. Established sev- 
en years. Average yearly business $20,- 
000. Inquire of A. F. 217 Torrey 
Building, Duluth, Minnesota. 4-3t 


TINNER’S TOOLS. 


For Sale—1 Peck, Stow & Wilcox Dou- 
ble Seamer with 10 discs; 1 30” Rod, 
diameter %”, Gutter Beader. Last named 
good as new. Will sell cheap if taken 
at once. Address A. J. Pischke, Hays, 
Kansas. 5-3t 

















for Sale—Set tinner’s tools, including 
squaring shears. $125.00 for quick sale. 
Address E. W Lowell, 109 West Milwau- 
kee Street, Janesville, Wisconsin. 6-3t 





Position Wanted—By a first class tin- 
ner and sheet metal worker. Can do pat- 
tern drafting for large shop. Good man 
on blow pipe. Address A-30, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 5-3t 





Situation Wanted—By a tinner of 26 
years’ experience. Can handle force of 
men, read blue prints, do my own pattern 
drafting, do estimating, and do any work 
that comes into a tin shop. Address A-26, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

5-3t 





Situation Wanted—Parties in need of 
a young tinner, 8 years’ experience city 
and country, good furnace man, write to 
Cc. L. Whitney, 625 2nd Avenue, Sheldon, 
Iowa. 5-3t 





Wanted — By thoroughly experienced 
furnace man, position as salesman with 
a reliable furnace company. Can lay out 
and estimate all kinds of furnace work. 
Address A-28, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 5-3t 





Situation Wanted—By a first-class tin- 
ner; experienced in all branches of hard- 
ware work; desiring a position with some 
reliable firm. Wisconsin or Illinois pre- 
ferred. Address A-23, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 4-3t 





Situation Wanted—Al1 all round tinner 
wants job in furnace factory making cas- 
ings and other shop work, or would take 
position as foreman in general jobbing 
tinshop. Address with particulars A-25, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 





Situation Wanted— By sheet met 
worker, over 30 years experience, lig} 
or heavy work. Good pattern draftsma: 
man with original ideas. Sheet Met 
Specialties preferred. Inside work on! 
Will go West or South. Adéress A-25 
care of AMERICAN ARTISAN, 910 Sout 
Michigan Boulevard, Chicago, Illinois. 





Situation Wanted—By a good all aroun 
plumber, steam and hot water fitte: 
thoroughly experienced in both city and 
country work. Some experience at tir 
ning. No boozer. Address Box 235, Cass 
opolis, Michigan. 5-3t 


Situation Wanted— By an all around 
tinner and furnace man; also ordinar, 
plumbing. Small place preferred. Ad- 
dress Tinner, 1307 Fisher Avenue, Bast 
Saint Louis, Ilinois. 5-3t 


Wanted — Position by an all-around 
man. Steady and reliable. Can also do 
plumbing and hot water work. Address 
W. H. Bailey, Storm Lake, Iowa. 6-3t 


Position Wanted—I am 32 years of age; 
single; 18 years’ experience at the tin 
and furnace business; can cut a. own 
patterns and take charge of shop. am 
also a fairly good plumber; can do ., 
and hot water heating. I am fast and a 
good ag | Tee sober and reliable. Ad- 
dress 18, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 5-3t 

















SPECIAL NOTICES. 


WANTED 


General lines on commission 
basis selling to retail hard- 
ware dealers, tinners and 
cornice makers. Address 
B-15, care of AMERICAN 
ARTISAN, 910 South Mich- 
igan Boulevard, Chicago, IIl- 
inois 4-utn 











MANUFACTURERS’ AGENT 


with headquarters in Milwau- 
kee, Wisconsin, wishes to rep- 
resent reliable manufacturers 
there and in the largest cities 
adjacent. Address all cor- 
respondence to B-38, care of 
AMERICAN ARTISAN, 910 
South Michigan Boulevard, 
Chicago, Illinois. Wie 





FOR SALE 


New Patent. Just issued December 29th, 1914, 
on an improved Stove Lid Lifter. It’s a ‘Sure 
Grip, Never Slip” Lifter. Nothing like it. Sim- 
ple in construction. Will sell reasonable. ‘‘Cash 
or royalty’’ as I haven’t means of pushing same. 
Will prove claims made for the same. Works Au- 
tomatic. Handles same as ordinary lifter. Re- 
sponsible parties write at once to Edward Ellin 
gen, Lock Box 226, Mineral Point, Wisconsin. 3-It 
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~ SPECIAL NOTICES. 





SPECIAL NOTICES. 


| BOOKS AND ) PATTERNS 














POSITION WANTED 


As stove designer, Sales Manager 
or Factory Manager with some re- 
liable stove manufacturing concern. 
Have had years of experience and 
can give excellent references. Will 
have money to invest in the busi- 
ness in the near future. Address 
B-41, care of AMERICAN ARTISAN. 
910 South Michigan Boulevard, 
Chicago, Illinois. 3-4t 


WANTED 


Builder’s hardware lines, by weil 
established manufacturer’s agent 
well acquainted with Chicago’s 
wholesale hardware dealers and 
architects and able to carry stock 
and finance accounts. Address B-48, 
care of AMERICAN ARTISAN, 
910 South Michigan Boulevard, 
Chicago, Illinois. 6-1t 


FOR SALE 


Going furnace business ina city of 200.000. Has 
been operated as a factory branch — excellent up- 
portunity. Have been selling 250 furnaces a year 
and can increase this. Good reasons for selling. 
Address B-44, care of AMERICAN ARTISAN, 
910 South Michigan Boulevard, Chicago, Ili 
nois. 4-3t 


WANTED 


‘lhe manufacturer of a high grade specialty, sold 
through hardware and stove dealers throughcut 
the entire United States, has an office position open 
tor a young man of good education, who has had 
successful experience as a retail salesman of hard- 
ware and stoves. Address B-47, care ot 
AMERICAN ARTISAN, 910 South Michigan 
Boulevard. Chicago, Illinois. 5-21 


WANTED 


to hear from owner of good hard- 
ware or implement store for sale. 
Send price and particulars. D. F. 
Bush, Minneapolis, Minnesota. ©-It 


WANTED 


Position as manager or superintend- 
ent of manufacturing plant in 
Chicago, by former owner of a well- 
known builder’s hardware concern. 

















Address Manager, care of 
AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, 
Illinois. 6-1 





Solder Aluminum with Eaton’s 
Aluminum Solder, Sticks to Stay. 
No flux required. Large sample 
stick sent post paid for 50 cents. 
Money back if not satisfied. Ad- 
dress J. Eaton, 4512 Colorado Ave- 
nue, Chicago, Illinois. 6-3t 











FOR SALE 


First class hardware store with ex- 
cellent tinshop in connection in Chi- 
cago. Stock invoices about $6,000. 
Warren fixtures throughout, every- 
thing in splendid condition and stock 
comparatively new. Have a number 
of good contracts for builders’ hard- 
ware on hand. 
cial sacrifice for personal reasons. For 
further particulars address B-50, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

6-4t 





Excellent chance for ambitious, 
experienced hardware salesmen to 
carry unique line of high-grade cut- 


lery on commission basis. Attrac- 
tive proposition. E. &. G. Mfg. 


Company, 62 State Street, Roches- 
ter, New York. 6-1t 


The CLIPPER 


There are three things that de- 
stroy your lawns— Dandelions, 
Buck Plantain and Crab Grass 











not, drop us a line and we will 
send circulars and prices. 


Rae, CLIPPER LAWN MOWER CO. 
Box 10, Dixon, Ill. 


Elevators 


Improved, Quick and Easy 
Rising, Steam, Electric and 
Hand Power. 


Send for Circular 


Kimball Bros. Co. 
1031 Ninth Street, Council Bluffs, lows 


Kansas City Office: 
117 Commerce Bidg., Kansas City. Me 











Metal Roofing and Siding. 
Corrugated Sheets, painted 
or galvanized. 
Metal Window Frames and 
Sash, glazed with wired glass. 
Skylights. 
Skylight Gearing. 
Price list and estimates fur- 
nished upon request. 


The Sykes Company 
930 West 19th Place 
CHICAGO, ILL. 








KEENEDGE Co. 
Ine. 1906 
Sharpeners of 
SAFETY RAZOR BLADES 
Send us your sharpening business. 
We guarantee excellent work and prompt service. 
KEENEDGE Co. 

307 No. Michigan Ave. CHICAGO 





Owner will make spe- | 


JOINT WIPING AND LEAD WORK.— 
osm, + ye from the experiences of actual 
reliable plumbers. Indispensable to be- 
ginners and invaluable to practical plumb- 
ers. Price, 25 cents. With AMERICAN 
ARTISAN 1 year (52 issues), $2.15. Ad- 
dress Daniel Stern, 910 South Michigan 
Boulevard, Chicago, Ill. 





Up-to-date treatise on Hot Water, 
Steam and Furnace Heating, and Steam 
and Gas Fitting. Subjects in the book 
are tully illustrated. Many useful tables 
given. By Wm. Donaldson. Price, $1.50. 
With AMERICAN ARTISAN 1 year (52 
issues), $2.75. Address Daniel Stern, 910 
South Michigan Boulevard. Chicago ll. 





SOLDERING. — By 
Janies |. Hobart. The only book that 
shows just how to handle any job of 
brazing or soldering. Many kinks that 
shorten labor and save _ time With 
AMERICAN ARTISAN 1 year (52 issues), 
$2.15. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, Ill. 


BRAZING AND 





ELECTROPLATING.—By Henry V. 
Reetz. Practical instructions concerning 
the actual operation of electroplating. 
Free from technical detail. Indispensable 
to beginners. Price, 50 cents, cloth. With 
AMERICAN ARTISAN 1 year (52 issues), 
$2.25. Address Daniel Stern, 910 South 
Michigan Boulevard. Chicago, Ill. 


A PRACTICAL COURSE IN MECHAN- 
ICAL DRAWING.—By Wm. Willard. 
Invaluable to the shop. Shows how to 
draw and lay out patterns for sheet metal 
workers and tinsmiths. Price, 50 cents. 
With AMERICAN ARTISAN 1 year (52 
issues), $2.25. Address Daniel Stern, 910 
South "Michigan Boulevard, Chicago, Ill. 








The “CENTENNIAL” 
Rain-Water Cut-Off 


The strongest, most durable 
and cheapest CUT-OFF on the 
market. 


The only single cut-off made 
to fit Corrugated and plain 
pipe and which can be used 
without extra pipe 
or elbows. 


For sale by 
ell leading jobbers. 


Mamiveaet 
only by 


THE SULLIVAN 
GEIGER CO. 
501-509 MadisonAve. 

Indianapolis, Ind. 


DIXON’S 
FLAKE 
GRAPHITE 


Ask us for Booklet No. 18C, tell- 
ing about this unequaled lubricant 
for all kinds of bearings. 


Jeseph Dixon Crucible Company 


Jersey City, New Jersey (3) 




































Full particulars sent you free. 


“Learn Up-to-Date Pattern Drafting” 
Assure Yourself Steady Work 


Learn it systematically; get our METHODS; we cover every 
branch of work completely. Your work. 


WE ARE AUTHORIZED TO STATE AND 
THESE HOME STUDY COURSES ARE APP 
THE NATIONAL S. M. CONTRACTORS ASSOCIATION. 


We Instruct Individuals, and Local Classes by Home Study. 


VERTISE. 
OVED BY 


Come, write for yours, NOW. 


THE NATIONAL SCHOOL 


O. W. Kothe, Prop. 





3553 Olive St., St. Louis, U.S. A. 
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BOOKS FOR SALE 


Special Combination Offers 


The publisher of AMERICAN ARTISAN will take pleasure in supplying Books 
and Patterns of all kinds, express prepaid, upon receipt of prices quoted. 

The following are some of the books and patterns, pertaining to Sheet Metal Work, 
Heating and Ventilating, Plumbing and Drainage, carried in stock. These are known 
to be the best in the lines represented, and by taking advantage of the Special Com- 
bination Offers quoted—with one year’s subscription to AMERICAN ARTISAN, 
(regular yearly price for fifty-two issues, $2.00), you will make a considerable saving. 


XXTH CENTURY SHEET METAL WORKER. 


By H. E. Osborne, a practical sheet metal worker. A brand 
new book. Just off the press. Exactly what its title implies— 
a XXth century treatise on sheet metal work. Flexible cover. 
60 cents. 

With AMERICAN ARTISAN 1 year (52 issues), flexible 
cover, $2.25. 


SHEET METAL WORKERS’ INSTRUCTOR. 


By Joseph H. Rose. Useful information for the Sheet Metal 
Worker in all branches of the industry. Containing practical 
rules for describing the various patterns for sheet iron, copper 
and tin work. A chapter devoted to useful information on 
various matters of special interest to metal workers. 310 pages, 
200 illustrations, cloth. Price, $2.00. 

With AMERICAN ARTISAN 1 year (52 issues), $3.00. 


100 TINNERS’ PATTERNS. 


Comprise patterns for a full line of tinware, in numerous 
sizes, square and round elbows, cut-offs, etc. Full size, num- 
bering upward 100, printed on manila paper, from which they 
are readily transferred to heavy sheets and cut out ready for 
use. Price, $1.00. 

With AMERICAN ARTISAN 1 year (52 issues), $2.5¢ 


TIN, SHEET IRON AND COPPER PLATE WORK. 


By L. J. Blinn. Of the greatest value to sheet metal work- 
ers. Describes the methods of laying out nearly everything the 
metal worker will be called upon to make, supplemented by 
rules for mensuration and hundreds of valuable receipts. 296 
pages with 169 illustrations, bound in cloth. Price, $2.50. 


With AMERICAN ARTISAN 1 year (52 issues), $3.85. 


HANDBOOK FOR HEATING AND VENTILATING ENGINEERS. 


Well arranged book covering all classification of Ventilation, 
Humidity and Heat Losses, Furnace Heating, Hot Water and 
Steam Heating, Plenum Warm Air Heating, Mechanical 
Vacuum Heating, District Hot Water and Steam Heating, Elec- 
trical Heating, Temperature Control. (By James D. Hoffman, 
M. E.) 4%x6% in. 320 pages. Price, $3.50. 

With AMERICAN ARTISAN 1 year (52 issues), $4.75. 


A PRACTICAL COURSE IN MECHANICAL DRAWING. 


By Wm. F. Willard. Invaluable to the shop. Shows how 
to draw and lay out patterns for sheet metal workers and tin- 
smiths. Price, 50 cents. 

With AMERICAN ARTISAN 1 year (52 issues), $2.25. 


PROGRESSIVE FURNACE HEATING. 


A practical manual of designing, estimating and installing 
modern systems for heating and ventilating buildings with warm 
air. New 1914 publication, comprehensive and profusely illus- 
trated. The whole range of the subject is concisely and fully 
covered. There is nothing highly technical in this book, no 
methods not easily comprehended and applied. Size 6x9 inches, 
280 pages, 189 illustrations. By Alfred G. King. Elegantly 
bound in cloth. Price, $2.50. 


MODERN HOT WATER HEATING, STEAM AND GAS FITTING. 


Up-to-date treatise on Hot Water, Steam and Furnace 
Heating, and Steam and Gas Fitting. Plans and elevations of 
steam and hot water heating plants are shown and all other 
subjects in the book are fully ifustrated. Many useful tables 
given. By Wm. Donaldson. Price, $1.50 


With AMERICAN ARTISAN 1 year (52 issues), $2.75. 


WE PREPAY EXPRESS 


TINNERS’ HELPER AND PATTERN BOOK. 


By H. K. Vosburgh. Rules, diagrams, tables, 123 pp., 53 
figures. Price, $1.00. 
With AMERICAN ARTISAN 1 year (52 issues), $2.50. 


HOT WATER HEATING, STEAM AND GAS FITTING; ACETYLENE 
GAS— HOW GENERATED AND HOW USED. 


_ For Plumbers, Steam Fitters, Architects, Builders, Appren- 
tices and Householders. Containing Practical Information of 
all the Principles Involved in the Construction of Steam, Hot 
Water, Acetylene Gas Plants and how to properly do Gas Fit- 
ting. By Jas. J. Lawler. Revised by Geo. C. Hanchett: Large 
12mo, cloth, elegantly illustrated. Price, $2.00. 


With AMERICAN ARTISAN 1 year (52 issues), $3.50. 


HEATING BY STEAM AND WATER. 


A practical treatise on House Heating, describing improved 
methods of installing heating apparatus in the home, and giv- 
ing short and accurate rules for computing radiation, heat 
losses, etc.; with graphic charts, showing boiler power and coal 
consumption, and accurate data, consisting of charts, illustra- 
tions and descriptions of how best to heat water for baths, 
swimming pools, etc., etc. Two hundred and sixty-eight original 
drawings. By Chas. B. Thompson. Handsomely bound in cloth. 
Price, $3.00. 

With AMERICAN ARTISAN 1 year (52 issues), $4.25. 


PRACTICAL UP-TO-DATE PLUMBING. 
By Geo. B. Clow. Contains 310 pages, over 250 illustrations 
of practical information for the plumber. Price, $1.50. 
With AMERICAN ARTISAN 1 year (52 issues), $2.75. 


PRACTICAL HINTS ON JOINT WIPING. 


For beginners in plumbing. Price, 25c. 
With AMERICAN ARTISAN 1 year (52 issues), $2.15. 


GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. Set A—From one inch to 20 
inches, 80 patterns, price $1.50 prepaid. Set B—From 20 inches 
tc 40 inches; 80 patterns; price, $1.50. Sets A and B together 
and Angle Chart; price, $3.00. 

Sets A or B with AMERICAN ARTISAN 1 year (52 issues), 
$3.00 each. 

eee A and B with AMERICAN ARTISAN 1 year (52 issues), 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams for describing the most 
useful patterns ordinarily required, preceded by chapters on 
Sheet Metal Work, Soldering, Geometry as applied to Sheet 
Metal Working. By W. J. E. Crane. Price, 60 cents. 


With AMERICAN ARTISAN 1 year (52 issues), $2.25. 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


On heavy blue print paper. Set C—For Hip, Gable and Sin- 
gle Pitch Skylight Patterns, for one and one-half inch bar, 
including a complete set of 6, 8 and 10 inch Ventilator and Base 
Patterns; price, $3.50 prepaid. Set D—Same with two and one- 
half inch bar, and 12, 14, 16 and 18 inch Ventilator and Base 
Patterns; price, $4.00. 

Set C with AMERICAN ARTISAN 1 year (52 issues), $4.50. 


Set D with AMERICAN ARTISAN 1 year (52 issues), $4.75. 


NO BOOKS EXCHANGED 


DANIEL STERN, Publisher and Bookseller 


_ 910 South Michigan Boulevard, CHICAGO, ILLINOIS 
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“MERCHANT’S OLD METHOD” 
ROOFING TIN 


in amount and quality and even distribution of 
coating—in the character of flux used, the grade 
of black plate employed, squareness of sheets and 
the strict elimination of all Wasters, is 


ABSOLUTELY WITHOUT AN EQUAL 




















Heavy stocks carried in: Reg. n UL & 
NEW YORK a 
PHILADELPHIA C 
CLEVELAND fo 
CHICAGO 
And WARWOOD, W. VA. KANSAS CITY 


MERCHANT & EVANS COMPANY 


























W hen Y Ga Can't Afford to c™ (hances 


There comes a time, whether you || That’s when you need 


use or sell iron or steel sheets, that 

you can’t afford to take chances. VIS 

You can’t risk the life of a roof— 
it must be long, serviceable and — ied 
satisfactory. | P URF, [RON 


SHEETS 


PAINTED AND GALVANIZED 














You can’t afford to risk losing an 
old customer. He’s asked for 
sheets that will last— that will Crricucl WIR Piss Ice 

really resist rust and corrosion— Think it over—see how seldom you can afford 


that will pay big economy divi- || to take chances and write for samples, tests, 
dends in their extra long service. || sizes and prices—and interesting literature. 


INLAND STEEL COMPANY 


First National Bank Bidg., Chicago 
Works Indiana Harbor, Ind. and Chicago Heights, Ill 
Branch Offices- ST.LOUIS-ST.PAUL- MILWAUKEE- DENVER-DALLAS 
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The Permanent Roof 


In the Cortright Roof, there are 
no exposed nails to rust off, no 
chance for wind to get under 
the shingles and blow them 
away. They overlap and inter- 
lock so that no rain, snow or 
sparks can penetrate. Thus a 
Cortright Roof remains un- 
changed through the passage of 
years, and requires no attention 
beyond an, occasional coat of 
paint. 


CORTRIGHT 
Metal Shingles 


House owners everywhere are 
becoming dissatisfied with the 
old wood roof; in many com- 
munities building and insurance 
laws forbid the use of wood 
shingles altogether. More tin 
roofs are being laid than ever be- 
fore, and the progressive tinner 
is now getting the sloping roof 
business by handling CORT- 
RIGHT Metal Shingles. 

Let ussend you today our 
money-making posi- 


tion for tinners. 0 obli- 
gation, of course. 


Cortright Metal 
Shingle Co. 


Philadelphia & Chicago 
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Don’t eliminate Ornate effect 


—from your designs on account of weight and expense. 

If you cannot use heavy stone or cast ornaments or statues 
in your designs, consider light weight, substantial, enduring and 
economical sheet metal work. You can secure the maximum of artistic merit, 
all the elegance and refinement of the best sculpture, with a minimum of cost. 


Mullins Sheet Metal Ornaments 


We have the skilled workmen and the modern equipment to satisfy your 
needs in this kind of work. We have, too, the essential experience, gained 
from a quarter of a century of notable achievement. k 

Write us for information concerning the particular kind of work which 
you require. We shall be pleased to give your needs our prompt attention. 


THE W. H. MULLINS CO., 209 Franklin St., Salem, Ohio, U. S. A. 
ei 








Books For 
Sheet Metal Worker: 


* HELPER AND 
PATTERN BOOK 


By H. K. Vosburgh. Rules, dia 
grams, tables, 123 pp. 53 figures 
Price, $1.00. 


GRAY’S PERFECT 
ELBOW PATTERNS 
On heavy blue print paper. Set A 
—From one inch to 20 inches, 80 pat- 
terns; price $1.50 prepaid. Set B- 
From 20 inches to 40 inches, 80 pat- 
terns; price $1.50 prepaid. Sets A 
and B together, and Angle Chart; 
price $3.00 prepaid. 


XXTH CENTURY SHEET METAL 
WORKER 


By H. E. Osborne, a practical sheet 
metal worker. A brand new book. 
Just off the press. Exactly what its 
title implies—a XXth century treatise 
on sheet metal work. Flexible cover, 
60 cents. 


SHEET METAL WORKERS’ GUIDE 


A collection of rules and diagrams, 
for describing the most useful pat- 
terns ordinarily required, preceded 
by chapters on Sheet Metal Work, 
Soldering Geometry as applied to 
Sheet Metal Working. By W. J. E. 
Crane. Price, postpaid, 60 cents. 


GRAY’S PERFECT 
SKYLIGHT PATTERNS 


On heavy blue print paper. Set C 
—For Hip, Gable and Single Pitch 
Skylight Patterns, for one and one- 
half inch bar, including a complete 
set of 6, 8 and 10-inch Ventilator 
and Base Patterns; price $3.50 pre- 
paid. Set D—Same with two and 
one-half inch bar, and 12, 14, 16 and 
18-inch Ventilator and Base _ Pat- 
terns; price, $4.00. Set E—Same 
with three and one-half inch bar, and 
2, 22, 24 and 26-inch Ventilator and 
3ase Patterns; price $4.50. 


THE CORNICE WORK MANUAL 

Is 2 240-page book, illustrated with 
184 engravings. It is thoroughly in- 
dexed and attractively gotten up, 
with substantial red cloth covers, em- 
bossed in gold. .Chapters treat of 
The Cutters’ Bench, Drawing Tools 
and Angles, Cutters’ Tools, The 
Entablature, The Reading of Draw- 
ings, The Measuring of Cornices, 
Estimating, Right Angle Mitre Pat- 
terns, Bracket Patterns for Panel 
Sections, Right Angle Return Mitre 
Patterns, Patterns for a Pediment 
and Their Development, Patterns for 
a Segmental Section of a Pediment, 
Details and Patterns for a Finial, 
Bracings and Fastenings of Cornices 
to Buildings, Staging and Scaffold- 
ing for Cornice Work, Ornament 
Stamping Machine, The Manage- 
ment of Ropes and Hoisting Tackle, 
Flan and Details of a Gable and 
Horizontal Cornice, Detail of Slat- 
irg and Slaters’ Tools, Details for 
Horizontal and Raking Mitre Pat- 
terns and the development of De- 
tails and Patterns of the Turrets. 
Price, $3.50. 

All books and patterns sent pre- 
paid upon receipt of price. No books 
or patterns exchanged. 


For Sale by 


DANIEL STERN 


Publisher and Bookseller 


910 South Michigan Boulevard, 
CHICAGO, ILLINOIS 
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We Manufacture 


OLD STYLE 
GENUINE CHARCOAL IRON 


and 


BASIC OPEN HEARTH 
ROOFING PLATES 





Polished Sheets 
in 


Standard and Special Sizes 





oer nna 


Write for information and prices 


CARNAHAN 
TIN PLATE & SHEET 
COMPANY 
CANTON, OHIO 


Philadelphia Chicago Detroit KansasCity San Francisco 
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PERFORATED METALS 


OF EVERY DESCRIPTION 


MANUFACTURERS OF 


Perforated Steel Plates and Sheets 
(Black and Galvanized) 


Perforated Sheet Copper, Brass, Bronze, 


Aluminum, Lead, Zinc, Monel Metal 
and Other Alloys. 


Screen Plates and Sheets, 
for Ores, Coal, Stone, Cement, and all kinds of 


Grain Cleaning and Sorting Apparatus 
for Centrifugal Linings, Filter Press Plates, Dryin Floors, 
alse Bottom Strainers, Extractor Baskets, Revolving 
Screens, Shaking Screens, Chute Screens. 


Grilles and Ornamental Screens, 
for Radiators, Ventilators, Air Vents, Heat Vents, in Private 
and Public Buildings, made to suit local requirements. 





Perforated Tin and Brass of Standard Sizes 
carried in stock. 


ANYTHING IN PERFORATED METAL 


THE HARRINGTON & KING PERFORATING @ 


th S10 NORTH UNION ST.- Saag iLL ‘aS 
pee 


“NEW YORK OFFICE o% 2 ieaee 
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Making It Easy For You 


TO BUY SHEET METAL MATERIAL 
AT RIGHT PRICES 


We are publishing an extensive 
PRICE LIST covering all items of sheet 
metal material delivered to your city. 


IF YOU USE SHEET METAL MATERIAL 


you cannot afford to be without our 
Price List and our service. 


A request will bring it 


FRIEDLEY-VOSHARDT CO. 


Covert nee: FEET 6 Hees! **- | CHICAGO 


























C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA, 
MANUFACTURERS 
Sheet Copper, Bottoms, Roll Copper, Tinned end Polished 
Copper, Nalis, Spikes, Rivets, Conductor Pipe, Eaves 
Trough, Elbows, Shoes, Mitres, Etc. 


Brauch Warehouses in New York, Chicago, St. Louis and San Franciscu 





NOTE 
TOP OF BUTTON 
UNTERSUNK 











SELF euIDING >>... Pending NENAILING POINT 


mm: See That 
Nailing Point? 


Nails ¢an’t slip or be driven in the wrong place. 
Saves erecting expense, nails and temper. This is 
one of the exclusive features of 
" BERGER Sf)” 


coupled with our improved Pressed Close-Fitting bead 
joints, that makes a perfect connection wiZuout the neces- 
sity of calking, is another. 


Send for our new catalog, it is free. 


The Berger Mfg. Co., Canton, Ohio 


For the best service address nearest branch. 


New York Philadelphia Boston St. Louis 
Chicago Minneapolis San Francisco 
We also manufacture Ferro-Lithic and Multiplex Reinforcing Plate 


Metal Lath, Roofing, Eaves Trough and Conductor Pipe and Sheet 
Metal Building Products of all kinds. 


Export Department, 11th Ave. and 22nd St., 
New York, N. Y. 
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F BESTE BLOOM Ge Galvanized § Sheets 
CULVERTS, "TANKS, FLUMES _ 
J toncrcan sec AND Tm PLATE COMPANY, Frick Building, Pittsburgh, Pa. | il 














PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


HAVE NO CROSS Will not burst 
SEAMS 

MADE OF  GAL- when 

ie ¥r. LENGTHS full of ice 


THE CLARK-SMITH HARDWARE C0. - PEORIA, ILLINOIS 




















HIGHEST GRADE SHEETS FOR THE — 
Columbia Polished Blue Sheets SHEET METAL WORKER 


Massillon Polished Light Blue Sheets 
Ohio Polished Blue Sheets A new and valuable book 
Massillon Polished Dark Velvet Blue Sheets 


Send for samples and prices. Prompt service assured. Th 


manger sri nel re co. XX th CENTURY 
The - GLOBE” Ventilator SHEET METAL 


in COPPER, GALVANIZED 


IRON and with Glass Tops 
for Skylight purposes. 
sours nll WORKER 


For Perfectly Youttiating 
Schools, Churches, Halls 


Mills, Ractory and Audi- the most practical work of its kind 


acter. 


SMOKY CHIMNEYS ever published—a book that the 


“Globe Ventilated Ridging” apprentice will find indispensable 


Patented and Send for Pamphlet . ° ° 
racer eemitas and that the journeyman will find 


GLOBE VENTILATOR CO., Troy, N. Y. of very great value. 




















A Sure Cure for | “The XXth Century Sheet Metal Worker” 

Cannio i Ase 3 with flexible cover will be sent, express 
ony ee ¢ fa prepaid for 60c. 

NEW ROTABLE ere 


STANDARD VEN=- @ 5 We For sale by all booksellers or by 


TILATORS never a spemee 
fail to accomplish fe <i: DANIEL STERN, Publisher 


Their cost ow SAA || AMERICAN ARTISAN AND 
compared With (gs mI TE HARDWARE RECORD 


the remarkable 


ometiaay ies: ra tS 910 South Michigan Boulevard 


Write for Particulars and Prices 


STANDARD VENTILATOR COMPANY Chicago, IIL. 


LEWISBURG, PENNSYLVANIA 











































AMERICAN ARTISAN AND HARDWARE RECORD 





75 





2ESULTS ARE WHAT COUNT 


nd you can obtain them by using a DOUBLE BLAST GASO- 


_INE Fire Pot for indoor and outdoor work. 
Y \ WHY? 





blue flame. 
as he can cool them. 


on a windy day. 
They are noiseless. 


independent generating valve. 


to get out of order. 


BACrAm® 


BLAST Fire Pot. 


Write us for circulars and prices. 





ee 2004 State Street 
Tee ole Bteat erelies. North Chicago, Illinois 


They always burn with a steady 
A tinner can heat his irons as fast 


They can be generated outdoors 


They are the only Fire Pot with an 
ere are no springs on the pump 


No heat is wasted with a DOUBLE 


Try one. The Fire [Pot will"demon- 
strate that it will do all Jwe claim for it. 
Leading Pa are handling them. 


Double Blast Mfg. Co. 








Don’t get 
the idea 
that the 


Chicago 
Steel 
Brakes 


are high in 

price just 

because they 

. are the high- 

est class brakes made. Oh, no. They are sold at a very reasonable 

cost. You will be surprised how low. 8-foot for 16-gauge and lighter. 
MADE IN ALL SIZES. 


DREIS & KRUMP MFG. €0., 2915 S. Halsted Street, CHICAGO 





100% More Heating Power 


from the 


NEW AMERICAN 
GASOLINE TORCH and 
SOLDERING FURNACE No. 43 


This is the result 
of its special con- 
struction. The 
tank is filled from 
the top instead of 
bottom. Pump 
rod does not force 
back. The needle 
valve is self-clean- 





ing and regulating. 

Write for booklet 

and discounts. oi? 

The quality of the hee ees. Ps siinpete 


NEW AMERICAN GASOLINE TORCH 
and SOLDERING FURNACE is unequalled. 


OPTIMUS MFG. CO., Stockholm, Sweden 
HENRY W. PEABODY & CO. 


Distributers for U.S. A. and Canada 
IMPORT DEPARTMENT 17 State St., NEW YORK CITY 














TOOLS For SHEET METALS 


INCLUDING 
rc Tinners’ and Roofers’ Tools, 
Seabie Shears, Punches, Presses and 


Seamers Dies, Can-Making Machinery 
MADE BY 


KMiagara Machine & Tool Works 


BUFFALO, N. Y. 





A HOT ONE 


The No. 71 is fitted with burner, producing two 
blue flames burning from each side to the center, 
giving intense heat with sub-flame so that the 
burner may be turned down low when not in active 
use. The No. 71 FIRE POT is Odorless, Smokeless 
and Noiseless. You can quickly heat a 12-lb cop- 
per and melt a pot of lead at the same time if 
desired. Fitted with patented automatic brass 
pump, which easily and quickly supplies all needed 
air pressure. Tankis made of heavy galvanized 
iron, reinforced, making it strong and durable. 
Try the No. 71 and you will be pleased and satis- 
fied. Jobbers will supply at factory price. Send 
for catalog—it’s free. 


CLAYTON & LAMBERT MFG. CO. 


No. 71 Fire Pot DETROIT, MICH.," U. S. A. 











OS RMR ANN 








Skylight Gearing and 
Chain Lifts 


Tinsmiths’ and 
Plumbers’ Tools. 
Cornice Makers’ 
Tools. Copper- 
smiths’ Teols. Pipe 
Threading Ma- 
chines. 








iat an Second-Hand Tin- 
ners’ nes 
Hand Punch for No. 10 Iron. Bought and Sold. 


H. WEISS & CO., * “NewYork 






























This TREADLE GAP SHEAR is made 
in all standard sizes for No. 14 and lighter 
gauge sheets. With it, sheets can be 
squared, trimmed or slit. 

We make a complete line of shears, 

nches, and bending rolls, all sizes, for 

and or belt drive. Write for Catalog “F’”. 


BERTSCH & COMPANY, Cambridge City, Ind. 





THE TINNER’S FRIEND 
“QUICK MEAL’’ Soldering Furnace 


e Cs : Quick, Powerful 
tater and Durable 
Heavy Brass Tank 
with Brass Pressure 
Pump. Will Heat any 
size Soldering Iron. 
Suitable for bench or 
outside work. Special 
price made to tinners. 


RINGEN STOVE CO., stinctscuarers “st. touts, mo: 











TREADLE SHEAR | 








“RAPID” SLITTING SHEARS 


FOR ALL SHEET METAL WORKERS 


are now made in twelve sizes. 15 to 50 inches in throat, 
also gang shears with any number of cutters. Straight 
cutting, irregular shapes, circles and interior circles. 
Send for prices and printed matter. 


OTIS L. FULLER 
Dept. A Goshen, Ind. 
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The Krantz Perfected 


IRON CLAD ADJUSTABLE BRUSH 


VACUUM SWEEPER 


To Retail at Popular Prices 























Device holds han- Fe ‘ : _ 
die upright; ma- The day of high priced Vacuum 
chine perfectly sweepers has passed. The fully guar- 


ly raised or balanced anteed KRANTZ PERFECTED 

V wee UM SWEEPER is made by the 

. one best equipped factory in existence. 

3 oly vena nade od ea The product ts unbeatable. Our price 

oe bree tening, heavy to the dealer enables h:m to retail either 

vents warp= rubber bumpers. type, with or without brush, at from 
ing. 20 to 40% less than prices formerly ob 

tained by agents and canvassers th: at 

Full Bicycle Has 3 large, dura- may have w vorked his town. In adk li- 


Handsome 
rest nickel- 
lated; easi- 








B all-bear- ee a tion, we give him a machine in all re- 
ings a cucaehesinnie coe spects greatly improved over any and 
noiselessly. tion. all machines made prior to this date, 
and he need have no hesitancy in offer- 

: ing our product at a fair margin of pro- 

pte meeaenm carom as, fit. Nocompetitor can offer better v: wel 
Heavy rub- cae weoes oe All metalparts highly nickel-plated, 
ber tires. waysopen. Beush fully guaranteed as to efficiency, dura- 
can be instantly bility, attractiveness and material. 

eee detached con- Finished in handsome mahogany. 
sides, ad- yerting machine Each machine packed in heavy carton. 


ustable No.3 ADJUSTABLE BRUSH FULL B BALL-BEARING into a plain type 
rush, KRANTZ PERFECTED VACUUM SWEEPER Vacuum Cleaner. 


EDWARD KRANTZ COMPANY 


Manufacturers of Vacuum Sweepers 


1313 West Congress Street Chicago, Illinois 


6 in substantial crate. 

















CHAS. WEILAND, <. 


Established 1882 


Salesrooms, Offices and Warehouses 


147-149 Chambers St. - NEW YORK, U.S. A. - 129-131 Reade Street 


Address All Mail to Main Office, 149 Chambers Street 
Factories: 378-380 W. Broadway and 375-377 W. Broadway, New York City 


| WHOLESALE EXCLUSIVELY 
Manufacturers, naeetare and Factory Representatives 


NOTE 


Special prices 
on Seasonable 
Goods, Axes, 
Hatchets, Shov- 
els, Cutlery, etc. 
Automobile Ac- 


cessories. 


We issue two net price 
Catalogues—one for 
Automobile Accessories 
only and one for Me- 
chanics’ Tools, Cutlery 
and House Furnishing 
Goods. 


o 
5 
m1 
a [ 
rs 
n 
es 


)>I[ 


Sem (| 
MN 


. SamSR a 





A New Special Cata- 
logue will be sent on 
application. 





WHOLESALE EX CLUSI VEL Y 


Hardware, Cutlery and Automobile Accessories 
LOWEST PRICES IN AMERICA. WE HAVE NO CONNECTION WITH ANY OTHER CATALOGUE HOUSE. 


No puzzling List or Discount—all goods quoted throughout our Catalogue at net prices 






































8 AMERICAN ARTISAN AND HARDWARE RECORD 


EN ES EN ERED ER ED ER ER ER ERED ERED ER ERED ER 
me ae 
Satisfied es 


Customers “m 


Success in selling doesn’t simply 
mean goods sold. It means sat- 
isfied customers. 


ot So You will invariably find that 


U.S"A. . NICHOLSON FILES 


(TRADE MARK) Bring Buyers Back for More 


LOOK SC re \ \ Fs File users ask for Nicholson 
" brand because it always gives 
‘honest value. 


Handle this steady, perpetual 
seller and you will find it drops 
profits into your money drawer 
each day. 





SOLD BY LEADING JOBBERS 


“FILE FILOSOPHY’—a 50 years’ 
education on files in an hour—will 
help your sales. FREE on request. 


NICHOLSON FILE COMPANY, PROVIDENCE, R. I. 




















SCREW PRODUCTS 


Made in accordance with the highest 

jgg@ manufacturing standards and character- 
= ized throughout by accurate, skillful 
workmanship and high quality material. 








For more than 40 years Corbin Quality and Corbin{Service have 
been by-words in the trade. 


We will be glad to make quotations on your FOR THE 
current wants or yearly requirements for Stove 


Bolts, Stove Rods, Hinge Pins, Jack, Safety 
and Furnace Chains, etc., etc. 


The thoroughness of our organization together with the size and 
facilities of our plants enables us to fill orders for 


Automatic Screw Machine Work HARDWARE DEALER 


with products of the highest manufacturing value in the shortest 


possible timie, Aluminum, Brass, Bronze, 
Estimates cheerfully. furnished on receipt of Steel—in coils or cut and 

ue prints and specifications. b 
oxed with rings and 


THE CORBIN SCREW CORPORATION pulleys. 


THE AMERICAN HARDWARE CORPORATION, Successors Se n da f or ps ‘am p i] es 
NEW BRITAIN, CONN. 7 


Mena of Corbintrenn tpeedom ent ind Comm || THE BRIDGEPORT CHAIN CO. 


Makers of Corbin-Brown Speedometers and Corbin Brakes 
BRIDGEPORT, CONNECTICUT 
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KEEP THE SHOOTING CLUB 
IN MIND, 
MR. DEALER! 


With half a million active trapshooters 
and nearly 4,000 shooting clubs, there is 
going to be ‘‘something doing”’ this year. 
Every one of these ‘“‘powder burners’’ must 
have shells. The store selling 


SPORTING POWDERS 


DUPONT BALLISTITE SCHULTZE 





is the sportsman’s headquarters—he 
relies on the other goods being up to the 
high grade of the DU PONT Loads you sell. 


Go after the trapshooters. Get in the 
game yourself. Be a ‘mixer’. Keep 
the guns busy. Boost the shooting game. 
It pays. 














IF YOU WANT ADVERTISING HELP, WINDOW 
DISPLAYS, SPORTING POWDER BOOKLETS, 
SEND YOUR ‘‘S-0O-S’’ TO DEPT. 12-D. 
WE’LL BE LISTENING FOR YOUR CALL. 


DU PONT POWDER CO. 


Established 1802 








Wilmington, Delaware 





















American Steel & WireCo.’s 
AMERICAN 
SPRINGS 


We are thoroughly equipped 
to handle specifications for all 
kinds of springs, made to suit 
the most exacting requirements 
of elasticity, temper, strength 
and durability. We make all 
shapes and tempers, adapted to 
every use; and with large capac- 
ity can deliver promptly. 


Springs Catalogue furnished 
upon application. 


American Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, 
Denver. Export Representative: U.S. Steel Products Co., 
30 Church St., New York. Pacific Coast Representative; 
U. S. Steel Products Co., San Francisco, Los Angeles, 
Portland, Seattle. (5) 



















THE WHITCOMB 
STEEL BARN DOOR LATCH 















For a serviceable and lasting latch the WHIT- 
COMB STEEL BARN DOOR LATCH is just what 
you want to offer the hardware trade. They 
are constructed of heavy materials and nicely 
japanned. Two handles and two catches are 
supplied with every WHITCOMB STEEL BARN 
DOOR LATCH, making it possible to hold the 
door open or lock it. For further information 
and prices, write your jobber—he can supply 


you. 
Manufactured by 


ALBANY HDW. SPEC. MFG. CO. 


e 
No Bar— 


No Complications 
in the 


SEGAL 
BURGLAR PROOF LOCK 





























That is the reason BURGLAR PROOF LOCKS 
have met with unvaried success wherever intro- 
duced. They have the reputation of being ‘The 
Lock No One Can Knock.’”’ We have a proposi- 
tion to offer dealers that is 4 sure winner. Write 
for it and descriptive circular. 


BURGLAR PROOF LOCK CO. 
13 Park Row, - - New York, N. Y. 
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We Help You Sell 
THE AUTO WHEEL COASTER 











Our advertising campaign in all of the lead- 
ing boys’ magazines creates a large demand 
for AUTO WHEEL COASTERS. It is up 
to the Retail Dealer to fill thisdemand. The 
liberal profits obtained from AUTO WHEEL 
COASTERS make them worth while handling. 


Send for literature about the AUTO WHEEL COASTER 
and our catalog of Summer Trade Stimulators at once. 


We wiil also send MOVIE ADVERTISING SLIDES 
free upon application. 


BUFFALO SLED COMPANY 


SMorth Tonawanda, N.Y. 


Preston, Ont. 


New York Office, 155 Chambers St. 











Miller’ § 0. D. Disinfectant 


Odorless Deodorizer 
An Odorless Disenfectant 
and Germicide 


JOLIET MANUFACTURING CO. 


The O. D. Disenfectant Co., Joliet, 

Illinois. 

Gentlemen: I have been using 
your disinfectant for the past four 
or five months in the Shreffler Villa 
and also the Lincoln Apartments and 
have found same to be very bene- 
ficial. I wish to make speeial men- 
tion of the satisfaction it--has-given 
in the Shreffler Villa, this ‘builging 
_ being about eight years old and we 
“were troubled more or less with sewer 
gas,“and upon using your disinfect- 
aft the odor is immediately removed 


and I can cheerfully recommend your goods to anybody wishing a first 


class disinfectant. 


We also refer to 


Illinois State Penitentiary, Jo- 


liet, Il 


Joliet Township High School, Jo- 
Ill. 


lie, I 


Will County Court House, Joliet, 
Til. 


Police Joliet, Il. 


Inward Refrigerating Co., Chi- 


cago. 


Iowa- Illinois Circuit of Theaters. 
Wm. J. Moxley (Butterine), Chi- 


cago. 


St. Joseph’s Hospital, Joliet, Ill. 


City School Board of Pontiac, IIl. 
High School Board of Pontiac, II. 


Elgin State Hospital, Elgin, Ill. 


A. M. Legg Shoe Co., Pontiac, IIl. 


Allen Candy Co., Pontiac. IIl. 
Baird & Potter, Carroll, Iowa. 


Yours very truly, F. W. MOHLER. 


the following users: 
- Public School, Lemont, 


H. R. Bartlett, Salt Lake, Utah. 
The Hub Clothing Store, Chicago. 
Harry Childs, Boone, Iowa. 

Bart Baumgart, Marseilles, Ill. 


Dunning State Hospital, Dun- 
ning, Ill 


George Hollenbach, Dwight, III. 
W. F. Meidroth, Peoria, Ill. 
Delmonico Hotel, Danville, Ill. 
—— Hotel, Chicago Heights, 


Hotel Gary, Gary, Ind. 

Pontiac Chautauqua, Pontiac, III. 

Flint Dairy and Ice Cream Fac- 
tory, Joliet, Ill. 

And hundreds of others who are 
using O. D. 


AGENTS WANTED EVERYWHERE. 


GARDNER & COMPANY 


50 Adam Arcade, Joliet, Ill. 














SO MANY HARDWARE 
MERCHANTS 


think the months of JANUARY and FEBRUARY are 
dull months and no use trying to 


PUSH YOUR BUSINESS 


Have you ever noticed how the dry goods merchants go 
after the business in WHITE GOODS in 


JANUARY 


Even arrange for private advance sales in December! 
If these goods can be sold in JANUARY, no reason. 


WHY YOU 


should not more WRINGERS in JANUARY and 
FEBRUARY than any two months in the year 


These two months are the hardest months in the year 
to get the Clothes Dry (ask your wife or mother about 


it), and a GOOD WRINGER IS APPRECIATED. 


ANCHOR BRAND “2°” 
CLOTHES 
WRINGERS 

LOVELL MFG. CO. 


ERIE, PA. 














HORSE-SHOE’ BRAND 


CLOTHES WRINGERS 


WARRANTED as to quality. 
WARRANTED to give satisfaction. 
WARRANTED as to price. 


Enclosed 


Cog 
Wheels 


Steel Ball Bearings Size of Rolls 
No. 340E No. 360E 10x1¢ inches 
No. 341E No. 361E 11x12 inches 


WE MAKE THE LARGEST VARIETY OF 
CLOTHES WRINGERS IN THE WORLD 


Send for our new Price List 


THE 


Plain Bearings 


AMERICAN WRINGER CO. 


New York City, U. S. A. 


Bc hock ea ee Seem is 











are 


g0 
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“CHALLENGE” and 
KIN “CHALLENGE JUNIOR” 
“RIVAL” and 


“RIVAL JUNIOR’ 


MEASURING TAPES 


HAVE JUST BEEN MARKEDLY 
IMPROVED AND YET SELL AT 
THE OLD PRICE. 


All of these tapes now have a 
positive-action push button 
opener for the windin 
handle. “CHALLENGE” an 
“CHALLENGE JUNIOR” 
leather cases are now steel 
lined throughout. 

- Our pes have an unequaled 
; reputation for accuracy, hence 
“ more of them arein use than all 
other makes. 










There Always Will Be More Sell. 
ing Arguments in The Name 
[UFKIN Than You Need To ABmuy 


Sell [UFKIN Tapes. 


THE [UFKIN feuLe 2. 


SAGINAW, MICHIGAN 
New York London,Eng. Windsor,Can. - 














Adjustable ‘“S” Nut Wreneh 


Made of Best Materials 





rues Useful in corners and confined places. 
Ba) Sliding Jaw provided with full bearing on 


the frame when open to its widest capacity. ‘ 
A standard wrench of its kind made by a firm with 
a reputation. b> a hel 
A big and easy seller for the Dealer because quality is higher 
than price. 
Write for our catalog and prices 


BEMIS & CALL 


Hardware & Tool Co. 
Springfield, Massachusetts 








BEST RESULTS 


are obtained by Merchants 
handling 


PEERLESS ASH SIFTERS 
Made of High Grade Galvanized Iron 
I arge Line of Hardware Specialties 
that are all Fast Sellers. 


WE ALSO MANUFACTURE 
Peerless Ash Cans, Galvanized Ash 
and Garbage Cans, Torrid Line of 
Gasoline Heating Appliances, Ham- 
mer Forged Tinners’ and Plumbers’ 
Hand Tools. 


Write for Catalog NOW! 


GEO. W. DIENER MFG. CO. 


400 to 416 Monticello Ave., CHICAGO 
































“Red Beuvil” \ ey 
PLIERS | FEN? 


and nippers are ¢ — 
unconditionally a 


aranteed be- , 
gu ; q Keeping ahead of | 
cause they are the times. 
unqualifiedly the 9 New designs. 
ad @ Thirty years’ 
“ manufacturing ex- | 
mY perience. 






That guarantee 
is your protec- 
tion as well as 
your customer’s. 


SMITH & 
HEMENWAY CO. 


151 Chambers St. 
NEW YORK, N. Y. 


1 complete line. 
Most extensively 
| advertised line. 


@ Prompt service. 











Send for new net illustrated 
Trade Price List 











Get the Genuine 


HUNTER’S SIFTER 


Made of the best and strongest materials, Body is 
one piece. Handle joint is un- 
breakable. Entire sifter can 
be taken apart for cleaning. 


The Standard 
for a Quarter- 
Century Proves 
Its Superiority. 





Ask Your Jobber 
THE FRED J, MEYERS MFG, CO, 


Beckett Street, Hamilton, Chio 








alleen ah — 


THE FILE YOU WILL EVENTUALLY USE 


DELTA FILE WORKS , 


Philadelphia, Pa. 








New York Office 
260 West St. 


Chicago Office 


DELTA 06 E. Lake St. 





THE HIGHEST GRADE FILE MADE 

















AMERICAN ARTISAN Advertising Manual 


The most complete and most valuable treatise ever published on the subject of advertising as it is 
applicable to the retail merchants) NO DEALER CAN AFFORD TO BE WITHOUT IT. 


Price $3.50 Per Copy. 


For Sale by Your Bookseller or by 


DANIEL STERN, Publisher, 910 Michigan Boulevard, CHICAGO, ILL® 
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Time Can’t Be Bribed 






































Ninety-six years of time-tested excellence return a 

















verdict in favor of PEXTO Tinsmiths’ and Sheet 


























Metal Workers’ tools and machines. Satisfied users 




















in all parts of the country back up the devision to 




















a man. 




















Bruno:Martin, 816 James Ave., Saginaw, Mich.., is 














the oldest tinsmith, roofer and furnace man in the 




















Saginaw Valley. He writes that he has a No. 267 














Circular Shears which have been in use since 1865 and 














are still doing business every day. It’s a typical 














example of PEXTO dependability. 




















The photograph gives you an idea of our heavy 














Combination Wiring, Turning and Elbow Edging 











Machine. With turning and wiring rolls, wire as large 








as %” and 18-gauge iron can be used. Elbow edgin 











rolls that produce snug fitting joints can also be fitte 











by the use of this handy machine. 























Expert advice will cheerfully be given on any sheet metal wor k- 











ing problems. Just send us specifications and full information. 























Write for catalog 13-A, describing our complete line of tin 








smiths’ and sheet metal workers’ tools and machines. Ask also 








for our handsome display card ‘“‘PEXTO Shop Hints” on which are 














printed valuable tables. Easy to tack up for ready reference. 















































Metal Workers’ Tools & Machines, 








G3 The Peck, Stow & Wilcox Co. F 
BF \ MFRS. Mechanics, Hand Tools, Tinsmiths’ @%<$)¥ 
CSiya) © Sheet A 





Builders’ & General Hardware. 








SOUTHINGTON, CONN. CLEVELAND, OHIO * 











Address Correspondence 202 W. Center St., Southington, Conn. 



















































































































































































































































































































































































You Can Make 
a “YANKEE” TOOL CUSTOMER 
of every man who enters your place 


‘““YANKEE” Tools are now used by all classes of mechanics, and appeal 
to men of every profession and calling; in fact, anyone who ever has 


occasion to use tools of any kind. 











A little demonstration will at once interest any man in your store and 
make a possible customer, the kind that goes away pleased to return for 


mane ONE HUNDRED STYLES AND SIZES 


Sour jobber can supply you 


NORTH BROS. MFG. CO., Philadelphia, Pa. 

















NE drop of water makes little impression—succcessive drops of water falling from 
a reasonable height wear away the hardest rock. 


One advertisement creates only temporary interest—successive advertisements properly 
constructed and placed in the right medium change temporary interest into action. 


AMERICAN ARTISAN AND HARDWARE RECORD 


is an ideal advertising medium that reaches a large number of buyers weekly. 
Write for information and rates. 


DANIEL STERN 


910 South Michigan Boulevard PUBLISHER AND PROPRIETOR CHICAGO, ILLINOIS 
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1is ples calls particular attention to the Fax oe : rT) 
a" SPEEDLATHE “4, 


Sheet Metal Products 


BROS. 
rhe importance of this feature is readily rec- 
nized by anyone who has ever tried ‘to do 
«ne work on a lathe with worn bearings—the 
result of grit and dust in the 
bearings. 
2 or 3-foot bed — 
8 or 20-inch centers * SPANISH TILE VENTILATOR 


8-inch swing Zz 
Price $27 . gales K-23 
F. 0. B. Newark, N. J. Ff . —_= 
Is lied with various Site 8 eae = | 
pred for spinning, ‘ SHINGLE WINDOWS 


turning, drilling, bara * Write for Prices and Catalogues 


ing, reaming, 


ee MOESCHL-EDWARDS CORRUGATING CO. 
LEIMAN BROS., 62AR John St., New York OVEIGTON, IY. 


| FOR CONDUCTOR PIPE 
ie. dg Bros. Mfg. Co. 
"y | WwCOD Sheet Metal 
Made of the best malleable iron Orname n t Ss 








SKYLIGHTS 











and first-class in every way. 


Send for catalogue. and Statuary 


Office: 229-231 Arch Street. Detail Work a Specialty—Ask for Catalog 
BERGER BROS. CO., sire 27 ton sew 1227 S. Vanderventer Ave., ST. LOUIS, M0. 


Warerooms and Factory: 100-114 Bread St., PHILADELPHIA, PA. 

















SENT. 


x 


an AE re . 


Water Pails Shipping Pails Contractors’ Pails 


Wheeling Galvanized Ware 


Superior in quality and workmanship 
MADE BY 


WHEELING CORRUGATING COMPANY, WateuiNe W.VA. 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
Conical Fire Pails ST. LOUIS KANSAS CITY CHATTANOOGA 




















Wash Tubs Ash Cans Oil Cans Garbage Cans 
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STopP:: 


and consider the value of 


PROMPT SERVICE 


ANY sales are lost yearly on account of poor service. The 

retailer promises an article to a customer ata certain time. 
He in turn is promised the merchandise by the wholesaler. A 
great many times the order is not delivered at the appointed 
time and the sale is lost. Upon complaint to the wholesaler, the 
dealer is told that the delay was unavoidable and that it will 
not happen again. That is all the satisfaction he gets. 


BULLARD & GORMLEY 
SERVICE 


Is different. When we make promises, they are always kept. 
Our system, which took us many years to perfect, enables us 
to deliver the best quality of goods at a given destination in 
the quickest time. All orders received by us are filled the 
same day, regardless of size. And only the highest quality 
products are kept in our stock. 





Send for our complete catalog and make out an 
order to give us a trial. You won’t be dis- 
appointed. Our service is all we claim it to be. be NS 


Wholesale Hardware, Sporting Goods, 
Fishing Tackle, General and Builders’ 
Hardware, Mechanics’ Tools and Cutlery 


173-175 North State Street 8-10 Couch Place 7-9 East Lake Street 
CHICAGO, ILLINOIS 





